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The uwpkeep-cost of a boiler extends 
over the whole period ofits life. That means 


that in the first twenty-five years the fue/ cost 


alone will have totaled an amount equal to from six 
to fifteen times the original cost of the boiler. 


If the original cost of the boiler has been 


too small you may be sure that the fuel cost will 
be zoo large. So large, in fact, that the saving on the purchase 
price will be “sunk” in extra fuel during the first few months 


of operation. And this extra fuel cost must be paid every year. 


When you buy a Kewanee STEEL 
Riveted Boiler your boiler bill is “paid in full” 
but once in a lifetime. You are buying a boiler which has 
proved its ability to provide the maximum amount of heat 


with the minimum outlay for fuel—a boiler which has in it 
the necessary material, both in quality and quantity, to stand 


the wear and tear of a long life. 


Cw. These features guarantee /ower heating costs— 
eae which are of far more importance than mere first cost of 


3(2<¢% 4 272\ the boiler. 
Eee Si) 
ABN Set SEY S 
\E\ wy) ACLS) 
GOs eg KEWANEE BOILER COMPANY 
Jehla~. ey. 
EF paras as Kewanee, Illinois Branches in Most Leading Cities 


STEEL HEATING BOILERS, RADIATORS, WATER HEATERS, TANKS AND WATER HEATING GARBAGE BURNE 
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Waste of time 1s the most extravagant and costly 
of all expenses.—Theophrastus 


But the plumber who handles YV¥QGEL Frost 
Proof Hydrants and Closets never has any 


lost time to enter on his books. 


Selling VQGEL products, especially at this 
time of the year, will give you a long list of 
new customers to work on for the future. 


And the kind of service that YQGEL pzod- 
ucts give will make the customers a lot easier 
to sell on other plumbing materials, later. 


Make the long days of summer mean some- 
thing, not only now but in the future too. 


Write for full information 
on the Vogel line, now. 


St. Louis, Mo. © 
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mproved Mermaid Tank Ball 





‘TOP is substantially built Hexagonal con- 
struction acts as a reinforcement which 
prevents elongation. 
Bottom so curved as to give maximum of service 
and tight closure when used with varying sizes 
and shapes of seats. 
In the “Improved Mermaid” you have a tank ball La 
that is scientifically designed, mechanically cor- 
rect in every detail, made of pure gum rubber, # 
and unconditionally guaranteed to perform its 


functions with trustworthy dependability. i 


Wotverinef}rass Works 


Each Ball packed in GRAND RAPIDS Krag MICHIGAN 
\S 





individual carton and 
twelve cartons in an 


attractive display box. 
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The Pipe to 
the Pipe Cutter: 





The 
Workman 
has his say: 


TRIMO 


PEAKING of operations, looks like I’m due for a 
little cutting up, Mr. Trimo? Is it going to hurt 
me, Doc? No need to ask that, though; you al- 

ways do a quick, clean job, Trimo. It hurts my pride 
some, though, to have you go through me as if I was 
made of cheese instead of metal. And just when I 
figure that you’re getting a bit old and feeble, you 
break out with a new Trimo cutting wheel that’s 
sharper than ever. I ask you, is that fair? 


Never mind crabbing, old boy. I never hurt you yet, 
did 1? This job will be over before you know it and 
it will be a clean cut that you'll be proud of. There’s 
no use being stubborn; you haven’t got a chance. The 
boss just put some new Trimo thin blade cutter wheels 
in me that will make you wonder if you're a piece of 
pipe or macaroni. They’re something brand new and 
so good that my factory has made them to fit my old 
friends, the Barnes and Saunders type cutters. 


It’s a pretty one-sided game when you sic a Trimo on 
a pipe. The pipe just does what you tell it to. And 


* these new Trimo cutter wheels make the job even 


easier. I figure that I get two tools for one when I 
buy a Trimo because I can make either a one wheel 
or a three wheel cutter out of it in a jiffy. But you 
have to watch the imitations these days and be on 


your guard, Always specify TRIMO. 


MEMO: When a man a 


asks for a pipe cutter, 


he means a TRIMO 


For Sale at Hardware, Plumbing and Mill Supply Stores 
TRIMONT MEG. CO., Roxbury (Boston), Mass. 
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The Boss: were and you’ve got to get that system done on time. The delays on 
the Riverville job cost us money.”’ 


Old Timer: ‘“Sandholes in the fittings were the cause of that cost. Specify Grin- 
nell fittings on this job and we’ll show you some real speed.”’ 















The Old Timer 
Knows | 


When you see the big “G” on a Cast Iron 
Fitting, you can know beforehand that it will 
make on quick, and snug, and true. And Hel p 
when the job is done, it’s done for keeps, be- Make 
cause there’s not a lot of undiscovered sand- Wi) Better 
holes to cause time-wasting replacements. = Jol 
Put Grinnell Fittings to the test on your next ODS 
job. If your jobber hasn’t stocked them we'll 

give you the name of the nearest distributor. GRINN EL 
Write Grinnell Company, Inc., 305 W. Ex- PIPE FITTINGS 
change St., Providence, R. I. . 


wane 





Cast Iron Fittings Adjustable Pipe Hangers 


W ri 
GRINNELL 
” Pipe Bends —Welded Headers—Lap Joints — Piping Supplies . 





een 
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HOW TO BORE HOLES 


BORING THROUGH FLOORS FOR RISERS 

The illustration shows how easy it is to get Tal 
into close quarters for this job with the ERECTING 
Black & Decker Drill. There is a Right BOILERS 
Angle Drilling Attachment which enables 

you to drill right into the corners; the Right : 
Angle Attachment is also used for drilling T h e E 1 ectric 


or **notching”’ closely set joists. Drill is a veri- 


table godsend 
for boiler work 


—either for 
erection or 
repairs. 





























TAPPING INTO LARGE PIPES 
The Electric Drill is used in connection with the Black & Decker 
. : . : ‘ PUTTING UP FIXTURES 
Hole Saw, which quickly and easily cuts large diameter holes in 


. > It is no job at all to drill tile with a Black & Decker 
any material which can be cut with a hack saw. Drill, and it saves a tremendous amount oftime 
and effort. 


You will find the most successful plumbers o_o holes by electricity and the 
majority of them prefer 


BLACK & DECKER 


PORTABLE ELECTRIC DRILLS 
“With the Pistol Grip and Trigger Switch’ 
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In Mississippi 
River Boat Days 


The days of the old river boats have passed. Newer, faster 
means of transportation up and down the Mississippi have 
been developed since those picturesque pre-Civil War days 
when boats like the “Kate Adams” were common sights at 
the cotton wharves of the South. 















The year 1856 saw nothing but these old boats in operation. . 
It saw, too, America’s first cast iron boiler built by Wm. 
H. Page. The famous story, “Uncle Tom's 

, bac ; : , 2 Cabin” was enjoying its first 
Boiler building, like river transportation has been steadily great conquest when the first 
developed since those early times. Today, Page boilers rival 7 ee was _ in = 
in efficiency and economy, those new freight and passenger dn tiated he Cuaiens 
vessels that had their beginning in the river boats of *56. picturization of the great classic 

Write for full information concerning 





“The Distinguished Service Line’’ today. 


THE WM. H. PAGE BOILER COMPANY 


Makers of a Complete Line of Round and Square Steam and Water Boilers Rh. 
Ss General Offices: 200 Madison Avenue New York Warehouse: Bush Terminal 


hh” Branch Offices and Warehouses: Boston, 123 Beverly Street; Cleveland, Rose Building 
Factory: Meadville, Pennsylvania 
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Any product can be readily sold if it is 
a quality product, priced low, and has 
a recognized market. 


But how about Profits? 


Silent Automatic has the quality, has 
the price, has the market. Therefore 
sales volume comes easily. 


Now mark this—Silent Automatic 
Profits are not sacrificed in the interest 
of ready sales. The Silent Automatic 








, oil stor- 
age ,equipment and local 
ordinances, 





franchise, providing for variations in 
conditions, ordinances and other in- 
Stallation details guarantees a grati- 
fying profit on each sale. This— 
plus sales volume — means profit 
volume. 


The story of Silent Automatic’s mete- 
oric rise is an amazing one. The 
story of our branches and dealers is 
even more amazing. A letter will bring 


information in detail. 


SILENT AUTOMATIC CORPORATION 


255 Meldrum Ave. ’ 


Detroit 


UIOMATIC 


THE NOISELESS OIL BURNER 


218 
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COIL 


STEEL HEATING BOILERS 
AND WATER HEATERS 


FOR 


SAFE— Every Way You Look at It! 


They’re a safe investment for you and 
a safe one for your customer. 


Your profits are assured when you in- 
stall the Coil line and so is your cus- 
tomer’s complete satisfaction. 


Fuel economy is gained by the Coil Boil- 

ers because the heat passes through and 

over more heating surface than in the 

average boiler. All heating surface is 

Lo in the a sa ae oe 

1s reacne irectly py e ragian ea 

Equally Efficient of the fire. An almost perfect ignition 
with Coal of the gases is obtained by the size of 


the combustion chamber. 





Fuel savings of from 25°, to 40°) are 
reported by all Coil Boiler users. 








Let us send you other im- 
portant data on Coil Boilers 
and Heaters. Write today! 


MONITOR BOILER COMPANY 
1505 Race Street 
PHILADELPHIA, PA. 





Numerous water tubes 
7 assure rapid heat absorp- 
Readily accessible, easily adh A a tion. 
cleaned flueways assure Se \7 ’ 
high boiler efficiency. 
Double set of flueways 
provide long forward and 
back fire travel for maxi- 
mum heat utilization. 


Large capacity fire pot 
makes frequent atten- 
tion unnecessary. 


Deep ash pit keeps grates 
away from ashes. 


Ratchet holds draft door 
at any desired position 
Does not interfere with 
chain operation. 


Continental SQUARE BOILER 


The quality residence boiler that has been 
proved and improved under the tests of 
time and fire for a quarter of a century. 


~ * BOILERS ce RADIATORS ~*~ ~* 


GENERAL OFFICE AND FACTORY, DUNKIRK, N. Y., U.S.A. 
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Nye thin blade cutter wheel, made to 
fit all standard makes of pipe cutters, and 
guaranteed against breakage in use. 
Made both in smooth and knurled edge. 


ten- 





Nye No. 2 


GEARED THREADING DEVICE 
Improved 
Capacity 234 in. to 4 in., inclusive. 

Net price complete. ............. $50.00 
West of Rocky Mountains........ 55.00 
FREE TRIAL—ABSOLUTELY 
GUARANTEED 


»s grates 





Nye Solid Dies 


The Nye patented feature of removing 
every alternate tooth in the back of the 
die to reduce friction is used in Nye Solid 
Dies, These dies are hardened and tem 
pered in oil and made of finest tool steel. 


‘aft door 
osition. 
sre with 








Nye Chasers 
Fit Nos. 1, 1-A and 2 Receding Die 
Stocks. 
No, 1, 1 in. to 134 in....$ .75 per set net 
| ae 1.25 per set net 
No.2,24%in. to4in..... 3.60 per set net 








A 





Net Price............ err $0.50 








A Letter from Harry G. Nye 
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June, 18 1927 
To THE PLUMBERS AND STEAMFITTERS 
OF THE U. S. A. 


Fellow Citizens: 


As I sit down today to write this 
letter, it's raining — not sprinkling, 
or drizzling, but raining like there was 
a Sunday school picnic somewhere. But 
am I happy and gay? I am not. When it 
rains, I feel rainy myself. The fellow who wrote that 
song about how he liked to be out in the rain was sitting 
inside when he wrote it. ~ 





And it's the same way with trouble. The fellow who tells 
you that trouble is good for you is some fellow who hasn't 
a care of his own. I have had a lot of trouble in my 
time, but nobody ever tried to steal any away from me. 
They felt sure that my trouble was good for ME, but they 
never thought that a little of my trouble would be good 
for THEM. 


I don't say always; but sometimes when people stop and 
give a fellow sympathy the main reason they do it is 
because they are so darned glad that the trouble is his 
and not theirs. I like to have a fellow stop and sympath= 
ize with me, but I wish he wouldn't go away whistling. I 
wish he would wait until he got around the corner at 
least. 


And when you tell some fellows your troubles they say, 
"That's nothing to worry about!" What they really mean 
is that that's nothing for them to worry about. It's just 


the same as the fellow sitting inside and telling the rest 
of the world what a fine thing it is to be out in the rain. 


And another thing they tell you is that you ought to cheer 
up because there is always some fellow worse off than you 
are. If you are blind in one eye, they tell you to be 
glad because some other fellow is blind in two. If you 
have trouble with your wife, they say, "Think of Solomon!" 
Now isn't that a fine line of talk? 


There's a better way than that. When I found that plumb-— 
ers were having trouble with old-fashioned tools, I 

found out what the trouble was, and removed the trouble. 
I didn't tell them there were worse tools than the ones 
they had, but I went to work and made better tools, and 
then modestly told them where they could get them. 


Whatever trouble a man may have with his wife's relations, 
there is no reason why he should have any trouble with his 
pipe-tools. He can't throw his wife's second cousin out 
of the house, but he can throw his grandfather's pipe— 


stock out of the shop. Of course, it may not really be 
his grandfather's, but you would think so, to look at it. 


There is no sense in having trouble at home and at the 
shop, too. Use Nye tools. 
Sympathetically yours, 


OTHERWISE KNOWN AS 


THE NYE TOOL & MACHINE WORKS 


MANUFACTURERS OF HIGH GRADE PIPB TOOLS 


4120-30 Fullerton Avenue Chicago, Illinois 


Copyright 1927 by Harry G. Nye 
All rights reserved, 
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is installed at 136 East 67th St., New York, 


and an ample supply of hot water, 


clean and satisfactory, is the result. 


Write us for any installation 


advice that you may wish. 


THERMAL APPLIANCE COMPANY 
342 Madison Avenue New York City 


Patented 
Dec, 27, 1921 
































1927 
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Belween Ourdselved. 


The man who is so busy that he does not have time to read his trade paper is like 


the man who was so busy chopping wood that he did not have time to sharpen his axe 


ciation of master plumbers, next week marks the 

passage of another milestone, when the most im- 
portant event of the year for the association takes place. 
The forty-fifth annual convention of the association is 
to be held in Minneapolis, Minn., June 21, 22 and 23, 
and delegates by this time are packing grips and prepar- 
ing for the annual trek to the convention city. This issue 
of “Your Weekly” contains information of value to 
everyone attending the meeting, and it should be taken 
along for reference purposes. The program of the con- 
vention, and a complete list of exhibitors is published. 
What the exhibitors will display in their booths is also 
told. A full page of photographs of 


K JR MEMBERS OF THE NATIONAL ASSO- 


idea of what the trade in general thinks of this new move- 
ment. This week ie section is devoted to merchandis- 
ing through salesmen, and tells how a plumbing and 
heating contractor can increase his volume materially by 
the expedient of hiring a salesman to solicit business. The 
practical experiences of several master plumbers and 
heating contractors are told, and the results of these ex- 
periences prove what has often been thought—that a 
plumbing and heating contractor will find a salesman of 


as much value as any other merchant. 


OMPILATIONS OF PLUMBING CODES 
have been gathered by authorities in the field for 
years, and the results of the work 





the Minneapolis committee in charge 
of the convention, and a half page of 
the ladies in charge of the auxiliary 
arrangements are also shown. This 
convention promises to be without 
doubt the most interesting ever held 
by the National association, and any- 
one who is still undecided as to 
whether or not to attend the meet- 
ing should seriously reconsider any 
idea of not going. Important events 
in the history of the association will 
undoubtedly take place, and everyone 
with any ideas on the subjects brought 
up, should by all means be present 
to give them. While on the subject 
of conventions, we are publishing this 


Do You 


1.—How 
feet of cast 


year? 


4.—How 


an hour? 


week the reports of the last two state 
conventions to be held this year, the 





were sold in the U. S. last 


2.—What should the min- 
imum diameter of a water 
closet vent be? 

3.—What is recommend- 
ed for making up pipes to 
carry oil or gasoline? 


does each nominal horse- 

power of a boiler require? 
5.—How much air is con- 

sumed by a human being in 


6.—What is ordinarily a 
safe depth of seal in traps? 
Answers will be found on 


have aided states and municipalities 
to a great extent in preparing codes 
for their own use. In fact, hundreds 
of municipalities would have inade- 
quate plumbing ordinances were it 
not for the fact that someone had 
gone to the trouble of getting to- 
gether codes from all over the coun- 
try, and picking out the best features 
of each. Now, for the first time in 
history, a tabulation of ventilation 
laws has been made. Samuel R. 
Lewis, in conjunction with a member 
of the “Domestic Engineering” staff, 
has collectéd information on ventila- 


Know— 


many square 
iron radiation 


much _—- water 


tion laws from all over the country, 
and the information gathered is being 
published this week. The article is 
“Compulsory Ventilation 
Laws,” and starts out with the in- 
adequate laws now extant in Chica- 


called, 








Virginia and California conven- rage 92. 
tions. 
N ONE OF THE MARCH ISSUES OF “YOUR 


Weekly,” the first section of any business paper in 
the field devoted entirely to merchandising was published. 
In the three months which have elapsed since that 
epochal section was published, we have received count- 
less numbers of testimonials to the good work the sec- 
tion is doing, For some time we have been trying to get 
the subscribers to become interested in this section, and 
have urged them to do so. We know what good ma- 
terial it contains, and want you to benefit by it. If you 
don’t take our word for it, look at the back page of the 
section this week and see some of the letters we have 
received on the subject. Only a few of those that have 
come in are published, but you can get a pretty good 


go. The story then gets into a dis- 
cussion and description of the laws governing ventila- 
tion in various states, and tells what the requirements are 
in these states. It is surprising, in reading over this 
article, how little attention has been given to the sub- 
ject of ventilation, one which is of basic importance to 
our health. Read it over and see what is necessary in 
yours and neighboring states to meet the requirements. 
You may find some hidden regulation you did not know 


four Lela 


about. 
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IT’S HERE! 


The Biggest, Most Surprising Improvement in 
Pipe Tools Since the First “TOLEDO” in 1901 


THE NEW 


“TOLEDO” No. 40 AUTOMATIC PIPE CUTTER 


Capacity 2-inch to 4-inch Pipe 


Fast cutting. 


Mail us the Coupon ‘ 
now for further Automatic feed. 


information on Quick return of knives. 
this k- e 
1° geno Centers with one screw. 


able tool. 
Operates by hand with a ratchet 
handle or the ‘*TOLEDO’’ power 
drive. 


Net Price— $G 0.20 


F. O. B. Toledo 








THE TOLEDO PIPE THREADING 
MACHINE Co. TOLEDO, OHIO 


New York Office: 75 Lafayette S:. 


Mention Domestic ENGINEERING when writing advertisers. 
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Right now master plumb- 


The Minneapolis 
‘ ers from every section 
Convention of the United States are 


on their way to, or getting ready to leave for, Minne- 
apolis. During the next week the whole industry will 
have its attention centered on the 45th annual conven- 
tion of the National Association of Master Plumbers 
which will be held there. Never before has a convention 
had such advance publicity. Never before have such 
lavish arrangements been made for a convention. It is 


more than reasonable to suppose, therefore, that new 
attendance records will be made, and that is well, for 
the larger the representation at a meeting of this sort 
the more sure it is that history will have accomplishments 
to record. 

There is a big job ahead for the plumbing industry. 


This convention is highly important in that its recom- 
mendations and discussions are going to set the trend 
of many future activities. We are pleased to see that so 
many manufacturers and wholesalers are going to be 
there, for that will mean that many decisions will reflect 
the whole industry’s judgment and will later have the 
whole industry’s co-operation. But, essentially, it is the 
time when the industry looks to the master plumber for 
his answer to many questions which have arisen in the 
past year. And that is why we say it is an important con- 
vention. 

We feel free, already, to congratulate those who are 
responsible on the assured success of the convention. 
And we extend our best wishes to each delegate for a 
thoroughly interesting, enjoyable and beneficial week. 


Merchandising In this week’s issue, 
Through Salesmen 
chandising section, breaks ground on a subject which 
should inspire considerable thought and action—the sell- 
ing of plumbing and heating equipment by personal calls 
on prospects. In other words, what other retailers of 
household appliances have done in putting salesmen out 
on the street to talk to home owners, the master plumber 
and heating contractor can do. That some are already 
doing it successfully is proved by the fact that the section 
is devoted to practical examples, rather than to theory. 
But the practice is still limited in this industry, and we 
are presenting the results of a study of this form of 


“Domestic Engineer- 
ing,” in its fourth mer- 


17 


merchandising in order to point out how more can use 
it for developing business. 

The master plumber and heating contractor can not 
overlook the fact that business today is not just a matter 
of competition between one plumber and another. Com- 
petition from other industries, in their effort to get the 
purchasing public’s dollar, is what is taking business 
from the plumbing and heating industry. It is smart 
merchandising, therefore, to meet those other industries 
on their own ground. If they have contact with the 


public through salesmen,—and they have, the master 
plumber and heating contractor should contact in the 
same way. This week’s merchandising section, which 
devotes itself to this subject, has much to offer the live 
master plumber and heating contractor. 


A number of business men take it 


No Summer | , 
for granted that the summer time 
Slump brings a slump in activities. It may 


be true that vacations are more important to some people 
than business. Indeed, vacations are good for the busi- 
ness man. But in the plumbing industry, the summer, 
with its hot weather, should create additional business. 
We know of nothing to alleviate heat like running water. 
And the wise master plumber will cash in on heat by 
advertising to the people in his community that he can 
beat it for them. To help him is the disposition of the 
average business man to slow up in the: summer, Com- 
petition, as a result, is less keen, and the public is not 
being besieged by every one. 


The time payment plan of 
selling was given consider- 


Time Payments 


vs. Unpaid Bills 


convention of the Heating and Piping Contractors Na- 
The fact was stressed that the heat- 


able thought at the recent 


tional Association. 
ing industry hardly “got a smell” of the large volume 
of partial payment business which was done last year, 
and the argument was that it should get a good share of 
it. Many in the plumbing and heating industry think it 
can not be used on plumbing and heating equipment. 
3ut we liked the answer given at the convention; we 
have used it ourselves before in these columns. It is 
that the risk is no greater than that represented by the 
number of open accounts on most contractors’ ledgers. 


That angle of the subject deserves thought. 
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Loring Park, Minneapolis, with Pro Cathedral in background 


Industry Looks to Minneapolis 


|: WILL BE the forty-fifth time that plumbers have 


gathered in national convention—this big, annual 

meeting in Minneapolis, Minn., June 21, 22 and 23. 
And they gather this year with the convention machinery 
well oiled to take care of business and pleasure. Thor- 
ough preparation has been made for all visiters. 


The business sessions call for a complete review of 
the activities of the National Association’s important 
committees. They will result in consideration of and 
action on some very important business problems, The 
whole industry is looking to this convention for the an- 
swer to questions which have arisen in the last year. 





Monday, June 20 
On Monday the Minneapolis convention commit- 
tees, with the Standard and Kohler bands, will meet 
delegates at all trains. From 6 to 8 p. m. there will 
be a dinner dance in the Flame Room of the Hotel 
Radisson, and from 8 to 12 there will be reception 
and entertainment in the same room. The Viking 
Room in the hotel will be reserved every evening 
of the convention from 11 p. m. on, and delegates 
and visitors will be guests of the Twin City jobbers 
and manufacturers in that room. 
Tuesday, June 21 
The first business session of the convention will be 
called to order in the Minneapolis Auditorium at 
10:00 a. m. 
at 2:30 p. m. On each day of the convention there 
will be a concert on the stage of the Exhibit Hall, 
from 1 to 2 p. m. and from 5 to 6 p. m. The Stand- 
ard and Kohler bands will alternate on these con- 


The ‘afternoon session will commence 


certs. At 8:30 p. m. there will be a vaudeville show 
in the Auditorium, by courtesy of Crane Co., for 
delegates, visitors and public. 





a 


PROGRAM 


Wednesday, June 22 


The third and fourth business sessions of the 
convention will be held in the Auditorium at 10:00 
a. m. and 2:30 p. m. That evening, at 9 p. m., an 
athletic stag for delegates, members and exhibitors 
will be given at the Auditorium, by courtesy of Min- 
neapolis Heat Regulator Co. 


Thursday, June 23 
The fifth and final business sessions will be held 
at 10:00 a. m. and 2:30 p. m. on Thursday. In the 
evening, at 8 p. m., there will be a ball at the Audi- 
torium, with vaudeville going on at the same time 
on the stage of the Exhibit Hall. 


Friday, June 24 

On Friday there will be an automobile tour from 
the Radisson Hotel through the lake region around 
the Twin Cities to the St. Paul plant of the Amert- 
can Radiator Co. There will be a trip through the 
plant and luncheon by courtesy of American Radi- 
ator Co. After lunch delegates and visitors will be 
returned to the Hotel Radisson. 
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The ladies, too, will have their business sessions, in be forgotten. Through the courtesy of various manu- 
which they will discuss means by which they can add to facturers and Twin City wholesalers this is assured. 
the fine work they have done as an auxiliary to the Na- The exposition, or exhibit of manufactured products 
tional Association of Master Plumbers. in the plumbing and heating industry, will reach new 
Entertainment will undoubtedly be the most lavish heights of beauty, interest and educational worth. 
ever staged at a national convention. Wm. J. Lang, na- In this issue will be found the program, in concise 
tional director, who has had charge of convention ar- form; a list of exhibitors and a short description of what 
rangements, has secured the services of noted singers they will display ; and pictures of members of the Minne- 
and orators and has made use of every opportunity apolis Convention Committees, who have worked so hard 
which exists in Minneapolis to make this 45th conven- to have everything in readiness for the large attendance 
tion an event, from the social viewpoint, which will never | which is expected. 
e tJ e 
List of Exhibitors 
Name Booth Sect'n Name Booth Sect’n Name Booth Sect’n 
American Brass Co., Allan J. Coleman, Chi- Kewanee Boiler Co., 
Waterbury, Conn.. 10 B ae || 7 G Kewanee, IIl. 4&6 E 
American Radiator Coyne & Delany Co., Killzun Organization, 
Co., Buffalo, N. Y..4 & 12 B Brooklyn, N. Y... 3 D Chicago, Tl. ...«. 7 H 
Bell & Gossett Co., Crane Co., Chicago, Kohler Co., Kohler, 
Chicago, Ill...... 12 4H || eee 5, 6,13 &14 B Wis..7, 8, 9, 10,11 &12 D 
Black & Decker Mfg. C. F. Church Mfg. Co., H. Kramer Smelting 
Co., Towson, Md.20&21 A Holyoke, Mass.... 20 D & Refining Co., Chi- 
Blake Specialty Co., A. F. Curtin Valve cago, Ill. ........ a.06CU 
Rock Island, Ill... 15 A Co., Medford, Mass. 14 E Lyon Metallic Mfg. 
Blue Seal Chemical Domestic Engineering, Co., Aurora, Ill. .. 9 E 
Co., Roselle, N. J.. s Cc Chicago, Ill...... 11 A Thos. Maddock’s Sons 
Norman Boosey Mfg. Dunham Co., Berea, O. 9 G Co., Trenton, N. J. 7&8 E 
Co., Detroit, Mich. 10 H The Duriron Co., Inc., Minneapolis Heat Reg- 
Borden Co., Warren, O. 1 E [i a (re 11 E ulator Co., Minne- 
3ridgeport Brass Co., The Duro Co., Day- apolis, Minn. ..... 4 D 
Bridgeport, Conn.. 18 A SMO Y 7s kick xe 16 ic Morton Mfg. Co., Chi- 
Wm. Bros Boiler & EverHot Heater Sales cago, Ill. ........ 6 A 
Mfg. Co., Minneap- Co., Detroit, Mich. 16 A Mueller Co., Decatur, 
olis, Minn........ 3 G Excelso Products || EEO err eee 9&10 A 
Brunswick-Balke-Col- Corp., Buffalo, N.Y. 2 D National Tube Co., 
lender Co., Chicago, Ferguson & Lange Pittsburgh, Pa. 5&6 D 
| er pvacers 8 G Foundry Co., Chi- Neptune Meter Co., 
Carter-Mayhew Mfg. a | | ere ee 14 H New York City.... 1 A 
Co., Minneapolis, Fiat Metal Mfg. Co., Nye Tool & Machine 
| re 5 4H Chicago, Ill. ...... 9 B Works, Chicago, 
W. A. Case & Son Mfg. Frigidaire Corp., Day- TM, ssccsccceces 16&17 D 
Co., Buffalo, N. Y. 4 G DORE? cabo aaa 7 A Oster Mfg. Co., Cleve- 
Central Foundry Co., Good Mfg. Co., New i EC ee ee eee » A 
New York, N. Y... 5 G Work (Ht9 ..0555% ia 6S Peerless Selling Co., 
Central Tube Co., Hall-Will, Inc., Erie, Evansville, Ind. .. 2 D 
Pittsburgh, Pa.... 21 D PB. cccccvcersces 15 E Pittsburg Water Heat- 
Chamberlain Co., Hoffmann & Billings er Co., Pittsburgh, 
Pittsburgh, Pa.... 9 Cc Mfg. Co., Milwau- Pa. «..+e0s ae * 15 C 
Chemical Toilet Corp., OB; WOR, sasaeds : © Plumbers Trade Jour- 
Syracuse, N. Y.... 6 G Hoffman Heater Co., nal, New York,N.Y. 18 D 
Chicago Faucet Co., Louisville, Ky.... 11 G The Refinite Co., Oma- 
Chicago; Tl. ......-. 15 D Hoffman Specialty Co., ha, Neb. see eeee 10 G 
Chicago Pipethread Waterbury, Conn.. 16 EB ‘Republic Brass Co., 
: : Cleveland,O...... 10 C€ 
Machine Co., Ra- Imperial Brass Mfg. ‘ 
cine, Wis 13. E Co., Chicago, Il Ee 
ee ed ay = ‘ Ae ton Co., New York, 
Chicago Pottery Co., Iro nt on - Bernhard MGs. «suse ben ss 13 H 
ane eon in. : — pansnenceees 5 F ee y 
ae se) aay REA Y Gated strom (Sr nee 3&5 E 
Chicago, Ill..... 16&17 F Jenkins Bros., New Robbins, Gamwell & 
Cleveland Gas Burner TORR, BH. Tessas 2 =A Co., Pittsfield, Mass. 2 &£ 
& Appliance Co., Johnson Murphy Co., Ross Mfg. Co., Kansas 
Cleveland, O...... 1 B Detroit, Mich. 10 E co a ee 19 #A 
Jas. B. Clow & Sons, Josam Mfg. Co., Cleve- Ruud Mfg. Co., Pitts- 
Chicago, Ill....... PN Os acs cane i32¢i4¢ BD  £4Surgh, Pa. ...00. 
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, 1927 
Nanu- ‘ ah 
| List of Exhibitors 
ducts Name Booth Sect’n Name Booth Sect'n Name Booth Sect'n 
new Sanitary & Heating Trenton Potteries Co., Walker Dishwasher 
Engineering, New Trenton, N. J..... 1 D Corp., Syracuse, N. 
, ,o. a ee pee 12 E Vaile-Kimes Co., Day- be ee ee 
NICSE Standard Sanitary POE WO vie sai oralvic 11 Weil-McLain Co., Chi- 
what Mfg. Co.,  Pitts- Union Brass & Metal ee 4&12 C 
‘inne- bute, Pa. 2.6%. Mfg. Co., St. Paul, Wolff Mfg. Corp., Chi- 
hard J. A. Sexauer Mfg. Minn, ......eee0. 5 OA cago, Ill. ...... 15&16 B 
dance Co., New York, N. Y. 11 Cc United States Radia- Wolverine Brass 
Sloan Valve Co., Chi- tor Corp., Detroit, Works, Grand Rap- 
WON sec ese eee to sa hose 4 A NES cede iat o 4 oie 1 B $e, BEIOR. 6c ccs 11 B 
Speakman Co., Wil- United States Sanitary Woodward - Wanger 
mington, Del. .... 3 B Mfg. Co., Pitts- Co., Philadelphia, 
Stringer Bros. Co., ea | ere 3 B RE ide oo vs 0 eee 13&14 A 
Inc., Chicago, IIl.. 8 <A United Electric Co., “X”’ Laboratories, New 
‘n Toledo Pipe Thread- Camtes, OF sc.ic 8 H York, N. Y...1 Main Entrance 
ing Machine Co., Van Praag Sales Corp., J. A. Zurn Mfg. Co., 
} gi a | 8 B New York, N. Y.. 19 D i 10 F 
[ 
o 2 
What the Exhibitors Will Exhibit 
[ American Radiator Co., and he will be assisted by the fol- branch; A. M. Wagner, manager 
Buffalo, N. Y. lowing Minnesota branch sales- Minnesota branch; M. J. Beirn, 
; In the two booths reserved by men: M. L. Somers, C. H. president Heating & Plumbing 
, this company will be displayed Bevington, Charles S. Forbes, W. Finance Corp., and F. B. Tomp- 
radiators, tanks for hot water D. Beehler and C. R. Bredeson. kins, Heating & Plumbing Fi- 
: supply, the round boiler, the The company will also be rep- nance Corp. 
heater for the small home hot resented at the convention by Bell & Gossett Co., 
water system and numerous at- Chas. K. Foster, executive vice Chicago, Ill. 
tractive posters and window dis- president; Wm. M. Scudder, as- This company has prepared a 
) plays. John J. Ney, assistant sistant to vice president; Percy unique method of showing its 
manager of the Minnesota branch, Seward, special representative; heater in action, which will ex- 
" will have charge of the exhibit, D. E. Kennedy, manager Chicago plain the cycle from the time the 
’ / 
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What the Exhibitors Will Exhibit 


water comes in from the city 
main until it returns through 
the circulation pipes back to the 
heater. Also on display will be 
a number of different types and 
sizes of heaters which the com- 
pany makes. E. J. 
©. E. Pullum will be in 
of the booth. 

The Black & Decker Mfz. Co., 

Towson, Md. 
All of its electric tools will be 
shown in operation at this com- 
pany’s booth. The major dem- 
onstrations will be electric ham- 
mers drilling through 
concrete walls and for chipping 
and scaling; portable’ electric 
drills driving hole saws; electric 
tappers and electric grinders for 
a multitude of miscellaneous 
uses. The company will be rep- 
resented by W. C. Allen, 
supervisor; R. D. Black, adver- 
tising manager; R. E. Mizener, 
T. H. Belling, W. F. Fryburg, J. 
F. Apsey, E. H. Federschmidt, W 
L. Poynter and E. L. Mullen. 

Blake Specialty Co., 

Rock Island, Ill. 
The complete Blake line of 
plumbing specialties, shower and 
roof drains and grease traps 
will be shown. Those in charge 
of the booth will be John 
Heinkel, president; Wm. O'Neill, 
Jr., architectural service depart- 
ment; George Quest, Waterloo, 
la., branch plant manager; P. J. 
Schmitz, secretary and treasurer, 

a half dozen terri- 

representatives. 


Gossett and 


charg« 


shown 


sales 


and about 
torial 
Blue Seal Chemical Co., 
Roselle, N. J. 
Will show its drain pipe solvent, 
boiler liquid and enamel cleaner, 
and will have a scene-in-action 
sign in the booth. The company 
will also announce the winners 
of the awards in the window 
display contest with which deal- 
ers throughout the United States 
are familiar. Ss. G. Wetzler, 
president, and John Mitchell will 
be in charge of the booth. 


Norman Boosey Mfg. Co., 

Detroit, Mich. 
Display will consist of full line 
of seepage drainage traps and 
floor drains and back pressure 
traps and valves. The company 
will be represented by Norman 
Boosey, president, Lawrence N. 
Boosey and John S. Irvine. 


The Borden Co., 

Warren, Ohio 
Will have on exhibition its regu- 
lar line of pipe threading and 
pipe cutting equipment, together 
with its power drive in opera- 
tion. V. M. Gaspar and G. W. 
Phelps will be in charge. 


Bridgeport Brass Co., 

Bridgeport, Conn. 
In this company’s booth a flush 
valve will be mechanically op- 
erated, day and 
days. 


night, for four 


The Brunswick-Balke-Collender Co., 

Chicago, Il. 
Exhibit will consist of a display 
of seats of various types. An in- 
teresting feature will be rough 
sections of seats showing their 
progress in manufacture from 
the rough to the finished article. 
E. W. Aubinger, general sales 
manager; F. B. Hackett, assist- 
ant sales manager; F. M. Wilcox, 
manager Atlanta office, and J. F. 
O'Hara, manager Minneapolis of- 
fice, will represent their company 
at the convention. 


W. A. Case & Son Mfz. Co., 

Buffalo, N. Y. 
This company’s exhibit will fea- 
ture its one-piece closet com- 
bination and will be in charge 
of George A. Lutz and Henry 
Kenning. 


Central Tube Co., 

Pittsburgh, Pa. 
Will show all of its standard 
pipe, exhibiting coils, bends, run- 
ning threads, ete. An added at- 
traction will be an electric wheel. 
The exhibit will be in charge of 
D. M. Cooper, Jr., special repre- 
sentative, who will be assisted 
by David Smythe of the Pitts- 
burgh office. 


Chemical Toilet Corp., 

Syracuse, N. Y. 
Will exhibit a full-size model of 
its septic tank for homes and 
will present considerable infor- 
mation for the development of 
plumbing business in unsewered 
areas. W. E. Jaquith, treasurer, 
and George E. Robertson expect 
to be in attendance. 

The Chicago Faucet Co., 

Chicago, Ill, 
Will display its entire line, fea- 
turing its concealed valve faucet 
and a new waste. A. C. Brown, 
president; E. E. Brown, secre- 
tary; G. C. Freeman, sales man- 
ager, an@w H. E. Agness, Twin 
City representative, will be at 
the convention. 


Chicago Pipethread Machine Co., 

Racine, Wis. 
Booth will contain a complete ex- 
hibit of all classes and kinds of 
pipe and bolt threading and will 
have one of the company’s ma- 
chines under power and in opera- 
tion for demonstration purposes. 
L. H. Taylor, president, and W. 
J. Eberlein, field engineer, will 
be present. 


Chicago Pottery Co., 

Chicago, Il. 
Will have a complete exhibit of 
its principal items of manufac- 
ture. TT. H. Harker, vice presi- 


dent, and C. R. Palmer will be in 
charge. 


Allan J. Coleman, 

Chicago, Ul. 
Will show his various sewer and 
pipe cleaning devices and will be 
there himself at all times to 
greet the visitors at his booth. 


Coyne & Delany Co., 

Brooklyn, N. Y. 
Will display its line of tanks, 
seats and brass goods under the 
direction of E. L. Delany and 
Lee M. Keller. 


Crane Co., 

Chicago, Hl. 
Crane Co. has arranged for an 
elaborate display, consisting of 
two bathrooms. One will have 
the finest fixturés in the Crane 
line; the other will have fixtures 
for ordinary, use. One fixture 
being featured is a new water 
softener. C. R. Crane, II, assist- 
ant vice president; H. W. Sey- 
mour, general sales manager; W. 
K. Glen, advertising manager, 
and J. L. Comer will be in at- 
tendance, and the display will 
be in charge of J. A. Farley, J. 
E. Schutte and H. E. Ore. 


A. F. Curtin Valwe Co., 

Medford, Mass. 
Display will include this com- 
pany’s flush valve, its rotary 
ballecock in three types, and its 
lever in four types. Andrew F. 
Curtin, Jr., will have charge of 
the exhibit, and Mr. Curtin, Sr., 
will also be at the convention 


Domestic Engineering, 

Chicago, Il. 
Moving pictures of master plumb- 
ers throughout the country will 
again be the feature of the ‘“Do- 
mestic Engineering” booth. Bath 
a Day souvenirs will be given 
out. ‘Representing the paper will 
be E. D. Winslow, O. T. Carson, 
R. V. Sawhill, D. J. Hansen, E. 
G. Hutchison, W. J. Osborn, D. 
M. Kenney, C. E. Price, L. H. 
Gray and Ray Partenfelder. 


The Dunham Co., 

Berea, Ohio 
Will exhibit its water heater in 
a cut-away view, with a small, 
glass window, front and rear, 
through which the observer can 
see the water in actual circula- 
tion while the heater is operating 
with a small expansion tank. 
There will also be a _ regular, 
stock heater operating on a 3/- 
gallon range boiler. R. E, Dun- 
ham, general manager, T. M. 
Black, sales manager, and Harry 
Au, factory engineer, will be 
present. 


The Duriron Co., Inc., 

Dayton, Ohio 
Will show its pipe and fittings 
under a cascade acid test. M. W. 
Smith and F. S. Gouldthrite will 
be there. 


The Duro Co., 

Dayton, Ohio 
The Duro line will be on display 
and the following Duro repre- 
sentatives in attendance: H. IL. 
Field, general sales manager; H. 
R. Eicher, assistant sales man- 
ager; F. T. Horn, sales engineer, 
L. G. Lindsay, northwestern sales 
manager; H. 8S. Pettengill, Chi- 
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What the Exhibitors Will Exhibit 


cago branch manager; F. A. Mar- 
kee, Madison branch manager, 
and E. H. Schaefer, Milwaukee 


branch manager. 


EverHot Heater Sales Co., 

Detroit, Mich. 
The EverHot display will consist 
of a heater with a novel back- 
ground and other’ interesting 
material. Officers and represen- 
tatives who will be there are F. 
W. Shuell, president; E. E, Led- 
better, treasurer and sales man- 
ager; W. I. Vallett, general 
manager of branches; L. P. Eaton, 
manager of Chicago branch; G. 
S. Sustad, Minneapolis distrib- 
utor; S. M. Youngblut, Milwau- 
kee distributor; R. J. Shank, Iowa 
and Nebraska distributor, and H. 
Kynett, Texas distributor. 


Ferguson & Lange Foundry Co., 

Chicago, Tl. 
Display will consist of different 
type heaters and heads installed 
in a steel boiler, with enlarged 
photographs of some of the com- 
pany’s large installations. The 
company will be represented by 
L. T. Lange, treasurer and man- 
ager; Adolph Pfender and Fred 
Romadka, engineers. 


Fiat Metal Mfg. Co., 

Chicago, M1. 
Three model shower bath com- 
partments, in various finishes, 
and a bathtub cover for protec- 
tion purposes will feature this 
company’s display. G. AlBin Nil- 
son, president; Fred H. Lewis, 
general manager, and E. E. 
Hornung, sales manager, will be 
there. 


Good Manufacturing Co., 

New York, N, Y. 
Good Mfg. Co. will hold open 
house at its booth, and will show 
interested visitors its tank bulb 
and hard rubber float in opera- 
tion in a glass tank. W. B. Mc- 
Curdy, manager; A. E. Niesler, 
Milwaukee, and P. T. Reuter, 
Chicago, will act as hosts, 


Hall-Will, Inc., 

Erie, Pa, 
Will demonstrate its portable 
power pipe threader, and Leslie 
S. Hall, president, and Gordon C. 
Hay, sales manager, will be on 
hand to show it off. 


Hoffmann & Billings Mfg. Co., 
Milwaukee, Wis. 
Showers, special fixtures and a 
shower stall will form the ex- 
hibit of this company. 


The Imperial Brass Mfg. Co., 

Chicago, Tl, 
Will display several types of 
wall-hung bowls, a complete line 
of liquid soap dispensers, flush 
valves, a lavatory combination 
with ice water attachment, self- 
closing basin cocks, pop-up lava- 
tory wastes and several special 

prison lavatory combinations. 





Chas. E. Young, vice president: 
William Redieske and W. E. 
Blair, Jr., will represent the com- 


pany at the convention. 


The Josam Manufacturing Co., 
Cleveland, Ohio 


The complete line of Josam prod 
ucts will be shown, including 
floor, shower, urinal and roof 
drains; grease, sediment and hair 
interceptors; steam water heat- 
ers; sewer valves; check valves: 
combination closet fittings; ec- 
eentric flange unions; concrete 
insert; and swimming pool equip- 
ment. The company will be rep- 
resented by Joseph Hirshstein, 
president; M. B. Koblitz, man- 
ager of sales and advertising: 
M. J. Hirshstein, sales promotion, 
all of Cleveland; FE. M. MecLundie, 
director of manufacturing, Mich- 
igan City, Ind.; S. L. Marsh, man- 
ager of the Josam-Marsh Divi- 
sion, New York City; H. B. 
Fridstein, advertising counselor, 
Chicago; Leo Mayer, branch man- 
ager, Chicago; G. W. Busch, 
branch manager, New York City; 
EK. H. Gardner, branch manager, 
Cleveland; F. M. Wilcox, branch 
manager, Atlanta; and F. § 
Gouldthrite, sales representative, 
Minneapolis. 


Kewanee Boiler Co., 
Kewanee, Ill. 


This company’s exhibit will con- 
sist of a portable, updraft, fire- 
box boiler; a water heating 
garbage burner; and a water 
heater and tank. The display 
will be set off with illuminated 
signs and lamps in the form of 
miniature boilers. There will be 
a border of slim type radiator 
sections along the edges of the 
booths. H. J. Sperzel, Minneap- 
olis branch manager, H. G. Hel 
strom and George S. Bean will 
greet the visitors. 


Kohler Co., 
Kohler, Wis. 


Will have a large exhibit, mak- 
ing a comprehensive showing of 
its products. 


Lyon Metallic Manufacturing Co., 
Aurora, Ill. 


Lyon equipment will be shown in 
the company’s booth, and in the 
model shop exhibit at the con- 
vention the company’s counters, 
cabinets, shelving, work benches 
and other storage units will be 
used. Company representatives 
expecting to be on hand are G. 
N. Davidson, manager mer- 
chandising division; L. B. Rhodes, 
advertising manager; H. H. Pet- 
erson, manager plumbing divi- 
sion, and B. WW. Scheinert, 


salesman. 


Thomas Maddock’s Sons Co., 
Trenton, N. J. 


This company’s display will con- 
sist of a miniature bathroom 
and in addition will feature seven 
fixtures, consisting of lavatories, 


closet combinations, the pedestal 
urinal and bidet. Half sections 
of the closet combinations and 
of the urinal will be shown, with 
a complete set of tank fittings. 
A. M. Maddock, E. B. Lane, C. O. 
Lippy, Wm. Devine and Edward 
Bitzer will be present. 


Minneapolis Heat Regulator Co., 
Minneapolis, Minn. 


The display will include a com- 
plete exhibit of all of the com- 
pany’s products that are used by 
the plumbing and heating trade, 
including the latest develop- 
ments in oil burner and gas 
fired heating plant controls. W. 
R. Sweatt, president; H W. 
Sweatt, vice president; C. B. 
Sweatt, treasurer; B. L. Boalt, 
secretary, and the _ following 
salesmen will be in attendance: 
Cc. A. Scholle, L. E. Slawson, F. 
W. Dilger, E. T. Wang, F. E 
Snowberg and J. E. Robb. 


Morton Mfg. Co., 
Chicago, Ill. 


The principal purpose of this 
company’s exhibit will be _ to 
show the different model bath- 
room cabinets which it manu- 
factures and their application to 
various kinds of bathrooms. It 
is also furnishing three types of 
wall-hung cabinets for the model 
shop being shown by the Na- 
tional Trade Extension Bureau. 
The company will be represented 
by Earl M. Smith, sales manager; 
W. S. Harvey, Jr., C. H. Bishop, 
R. M. Balsh and W. W. Haldeman 


The Nye Tool & Machine Works, 
Chicago, Il. 


Nye will have two booths in 
which will be shown the com- 
pany’s general line of tools, with 
two new power pipe threading 
machines being featured. Harry 
G. Nye, president; T. M. Lille- 
berg, Wm. Clement and C. D. 
Lysdale will be in attendance. 


The Refinite Co., Inc., 
Omaha, Nebr. 


Will exhibit four sizes of do- 
mestic water softeners and a full 
section model of its industrial 
size water softener, as well as 
an exhibition of natural Zeolite 
which is mined in the Black Hills 
of South Dakota. W. S. Calvert, 
T. F. Parker, and B. W. Looker 
will be in charge of the exhibit. 


The Republic Brass Co., 
Cleveland, 0. 


Will show a number of new, as 
well as regular, bath, shower and 
lavatory fixtures; also all styles 
of lavatory, bath and sink 
faucets which it manufactures. 
The feature of its exhibit will be 
its new valve for built-in fix- 
tures. The various items will be 
shown in nickel plated and 
chromium finishes. E. H. Bly- 
wise, president; Otto Schaffer and 
Leon Bloch will attend the con- 
vention. 
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What the Exhibitors Will 


Richardson & Boynton Co, 

New York, N. Y¥. 
Will exhibit a round, smokeless 
boiler for house heating, made 
for hot water, steam and vapor- 
vacuum. H. T. Richardson, sec- 
retary; George G. Zingsheim, 
manager of Minneapolis office, 
and E. S. Gunhus, Minneapolis 
office, will be in charge of the 
display. 


The Ridge Tool Co., 

Elyria, Ohio 
Will display pipe wrenches, pipe 
vises and pipe cutters. Cc HE. 
Ingwer, president; E. E. Preston, 
James E. Lawrence and H. G. 
Rossell expect to be there. 

Ross Mfg. Co., 

Kansas City, Mo. 
Will display tank bulbs, ball 
cocks, cleanser and liquid in an 
interesting exhibit. J. C. Ryan, 
sales manager, will be in charge, 
assisted by J. P. Struck and Earl 
Mitchell. 


J. A. Sexauer Mfg. Co., 

New York, N. Y. 
The entire Sexauer service line 
will be featured in this com- 
pany’s booth, with the following 
in attendance: J. M. Sexauer, 
vice president and sales manager; 
L. C. Whitney, sales manager; 
H. F. Kerger, advertising man- 
ager; J. F. Krause, district man- 
ager, and R. S. Myers, Minnesota 
and Western Wisconsin repre- 
sentative. 


Sloan Valve Co., 

Chicago, Ill. 
Will demonstrate its flush valve 
in an exhibit which will show 
that the valve can not be held 
open, and will give out a handy 
ealculator for determining the 
size of pipe to use for installa- 
tion of its flush valve. Repre- 
sentatives who will be in attend- 
ance are J. P. Harper, assistant 
sales manager, W. D. Sargent, 
advertising manager, and H. E. 
Agness, Minneapolis representa- 
tive. 


Speakman Co., 

Wilmington, Del. 
Display will include a full repre- 
sentation of the Speakman line, 
with much prominence given to 
the chromium plate finish. Harry 
J. Harte, district sales manager 
of the middle western territory, 


and Cliff Mahaffey, Chicago, will 
be at the Speakman booth. 


Standard Sanitary Mfg. Co., 

Pittsburgh, Pa. 
Will present, in an appropriate 
setting, a complete exhibit of all 
the new fixtures developed and 
announced since the first of the 
year. The dressing table models 
of lavatories, the new sink and 
the new laundry tray will be 
there for inspection. Theo. 
Ahrens, president; Willard C. 
Chamberlin, vice president and 
general sales manager; L. B. 


Fulton, manager of Chicago of- 
fice; C. B. Nash, advertising man- 
ager, E. J. Hartman and J. W. 
Shoemaker will be there. 


Stringer Bros. Co., Ine., 

Chicago, UF. 
Will display its line of roughing- 
in systems, with A. N. Jacobsen, 
sales manager, in charge, as- 
sisted by William D. Murphy, 
special field representative. A. 
E. Stringer and C. C. Stringer 
also expect to be there. 


The Toledo Pipe Threading Machine 
Co., 

Toledo, Ohio. 
Pipe tools, featuring an auto- 
matic pipe cutter, a pipe ma- 
chine and a new power drive and 
helper will form the exhibit of 
this company. Representatives 
in attendance will be S. S. Thorn- 
berry, W. R. Vosper, D. Coleman 
and C. E. Brokaw. 


The Trenton Potteries Co., 

Trenton, N. J. 
Closet combinations, wall hang- 
ing closets, lavatories, dental 
lavatories, drinking fountains 
and urinal stalls will make up 
this company’s exhibit. ~~ = 
Berryman, Trenton, and W. G. 
Sine, Chicago, will represent the 
company at the convention. 

Union Brass & Metal Mfg. Co., 

St. Paul, Minn. 
Will show a complete line of 
faucets and concealed fittings, 
with the exhibit in charge of C. 
B. Michel, president; G. F. Ger- 
lach, secretary; A. M. Fritz, H. 
R. Paulsen and C. V. Walsh. 


The United Electric Co., 

Canton, Ohio 
This company’s machines will be 
exhibited in operation. E. O. 
Kuendig and A. D. Elliott will 
be there to demonstrate the 
equipment. 


United States Radiator Corp., 

Detroit, Mich. 
Will exhibit one of its new 
round boilers and a few of its 
radiators. W. N. Parks, Minne- 
sota manager, will be in charge 
of the booth, and R. W. Hillman, 
assistant vice president, will also 
be in attendance. 

United States Sanitary Mfg. Co., 

Pittsburgh, Pa. 
Will exhibit its line of enameled 
sanitary ware. The booth will 
be in charge of Harold A. Cross, 
John D. Smith and F. P. Logan. 


Van Praag Sales Corporation, 

New York City 
Exhibit will show various types 
and sizes of torches and fur- 
naces. <A. T. Weigold and J. A. 
Sanders will be in charge of the 
display. 

The Vaile-Kimes Co., 

Dayton, Ohio 
Deep well 
shallow well 


pumping systems, 
pumping units, 


Exhibit 


automatic water softeners and 
other types of softeners will 
form this company’s display. L. 
R. Ebert will be in charge of 
the exhibit. 


Wolff Manufacturing Corp., 

Chicago, Ml. 
Wolff’s exhibit will consist of a 
complete display of plumbers’ 
brass goods in a booth draped 
with velvet curtains. Some spe- 
cial fixtures for barber shops and 
beauty parlors will be shown, 
also. A unique bathroom will 
be reproduced, with fixtures of 
colored enamel. Several new de- 
signs of lavatories, sinks and a 
dish washer, in white and colored 
enamel, will be on display. Wm. 
J. Woolley, president; H. IL 
Warden, vice president; F. D. 
Gassmere, secretary, and George 
Schwartz, sales engineer, will be 
at the convention. 

Wolverine Brass Works, 

Grand Rapids, Mich. 
Will display some of its line of 
plumbers’ brass goods. i A, 
Cornelius, president; R. E, Lar- 
son, sales manager; Otto 4G. 
Jentsch, sales engineer; Vic 
Adams and Jack Carroll, repre- 
sentatives, will be in attendance. 


Woodward-Wanger Co., 

Philadelphia, Pa. 
Display will consist of center 
display stands on which will be 
grouped merchandising articles 
such as the company’s parabals, 
washers, hard rubber floats, ete. 
On another stand will be mounted 
the company’s line of bath, basin 
and sink faucets, sediment, lawn 
and wash-tray faucets. On an- 
other table will be literature 
giving a complete merchandising 
plan for the sale of white seats. 
Woodward-Wanger men on the 
job will be C. W. Wanger, presi- 
dent; J. F. Furst, Minneapolis; 
E. R. Dicks, Milwaukee, and H. 
D. Banner, Omaha. 

“X” Laboratories, 

New York City 
The “X” Laboratories’ products 
will be on display at Booth No. 1, 
with “X” cigars in abundance 
for those who stop and chat. 
The welcome committee will in- 
clude E. R. Tolfree, president; 
J. W. Gannon, New York; Lewis 
Phillips and Arthur Phillips, In- 
dianapolis; E. W. Sanborn, Chi- 
cago; W. T. Mayfield, Birming- 
ham; L. D. Patterson and W. M. 
Ireland, New York. 

J. A. Zurn Manufacturing Co., 

Erie, Pa. 
Will display new designs of floor 
drains, bath and lavatory traps, 
drum traps and drainage fittings. 
The display will concentrate on 
new lines only, and will not in- 
clude any of the company’s 
standard line. In charge will be 
M. A. Zurn, and W. J. Luff, re- 
search engineer. 

(Continued on Page 51) 


























The Women’s Auxiliary to the National Association 
of Master Plumbers will be holding its ninth annual con- 
vention at the same time the master plumbers are 
busy on their problems. Business sessions are planned 
for Tuesday and Thursday, and, of course, the ladies 
will not only share in but will contribute to the social 


features of the meeting. Herewith are photos of the 
Minneapolis ladies, along with National President Mrs. 
E. D. Hornbrook, of Kansas City. These Minneapolis 
ladies, headed by Mrs. Bahneman, have worked hard on 
committees to insure the visiting women a most pleasant 
week, 





— 


LADIES’ PROGRAM 


Tuesday, June 21 

The ladies will attend the opening session of the 
convention at 10:00 a. m. and, at 2:00 in the after- 
noon, will hold a meeting of their own in the Gold 
Room, Hotel Radisson. They will have luncheon in 
the Flame Room of the hotel, by courtesy of the 
Twin City jobbers and manufacturers, and, of 
course, will share in the evening entertainment at 
the Auditorium. 

Wednesday, June 22 

There will be no business on Wednesday, the day 
being given over to an automobile tour in the morn- 
ing, with luncheon at Lake Minnetonka, and cards 
in the afternoon. The ladies will be guests of the 
Twin City jobbers and manufacturers and will be 
entertained by the Kohler band at luncheon. In the 


= 





evening, while the men are attending the athletic 
stag, the ladies will be guests of Wm. Bros Boiler 
and Manufacturing Co. at a musical entertainment 
in the Flame Room of the Hotel Radisson. 
Thursday, June 23 

At 9:00 a. m., there will be a business session of 
the auxiliary in the Gold Room of the hotel and in 
the afternoon the ladies will attend the closing ses- 
sion of the convention. They will next be seen at 
the ball in the evening. 

Friday, June 24 
The ladies will also take the automobile tour men- 


tioned in the general convention program. This will 
include a visit to many of the lakes in and around 
Minneapolis and St. Paul, ending with a trip through 
the St. Paul plant of the American Radiator Co. 
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Advertising Editorial 
A NEW ONE EVERY WEEK—No. 274 



































Are you trying to 


Sell or Rent? 


F YOU are having difficulty in selling or 


renting, look over your plumbing and heat- 

ing equipment with a critical eye. You must 

sell or rent in competition with buildings put 
up much later than yours—but if the plumbing 
—the kitchen sink, the bathroom equipment, the 
laundry equipment, the water-heating equipment 
is right, and if the heating system is in good 
shape, you can get a better price or rental, and 
can sell or rent more quickly. Let us tell you the 
results of remodeling other buildings. Just phone. 


\Ve’ll send someone to call on you. 


Ask for a 
free copy of 
“The Story 
of the 
Bath.” Fun 
and fact for 
every mem- 
ber of the 
family. 


(In this space your Name, 
Telephone, and 
\ddress ) 








Making Advertising Easy for You 


VERY retailer now and then gets the feeling that he’d like to “do 
E something” to stimuiate business. The first thought, naturally, is 
to do a bit of advertising. Very often the matter goes no further 
because, with other things to occupy his mind, he hasn't the time or the 
experience to work out an advertising campaign. The Advertising 
Editorial service is designed to make advertising easy for you. We 
send subscribers each week an illustration cut and a reprint of this 
page. All the subscriber has to do is hand the reprint and the cut to 
his newspaper. Simple, isn’t it? 12 cuts for $4.20. Send in your order 
today. 
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ALES LEITES® 
One a Week—No. 111 





There’s a rich field to be cultivated in re- 
modelling and repairing. Send out the fol- 
lowing letter to owners of older types of 
buildings—they’re thinking along these lines 
right now. 


BROWN 


Heating 


Two Rivers, N. Y., 
June 18, 1927. 


JOHN 


Plumbing 


Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

The history of any building, constructed 
for residential purposes, is a history of its 
maintenance. Buildings equal in age, but 
which have had different degrees of care, 
will show wide variation in rental or sales 
value. One of the features which have been 
most stressed in newer buildings has been 
the plumbing—and people are looking very 
critically at the plumbing equipment in any 
home or apartment they consider either buy- 
ing or renting. 

Experience has taught us that a relatively 
modest sum spent on improving the plumbing 
and heating equipment will yield a return far 


out of proportion to the cost of the improve- 


ment. 

In order to rent or sell the older type 
building in competition with newer buildings, 
it is necessary te modernize the former. If 
the plumbing—the kitchen sink, the bath- 
room equipment, the laundry equipment, the 
water-heating equipment—is right, and if the 
heating plant is in good shape, it is possible 
to get a better sale price or rental. 

Very truly yours, 
JOHN BROWN. 


Adlet 


ONE A WEEK—No. 130 


SN ONSIDER the three pieces of copy on this 
he page as parts of one campaign—do you see 
their increased effectiveness? If the Advertis- 
ing Editorial is used, you have sufficient size to 
attract attention. Then, by sending the Sales 
Letter to a selected list of names, you reinforce 
the message of the Advertising Editorial; and 
in the meantime the Adlet should be running 
each day, further repeating your merchandising 
idea. Any one of them may, of course, be used 
alone—used together they form a campaign. 





Add to Realty Values 
| Remodel the plumbing and heating 
equipment in your property—it will 
bring increased rentals and add to its 


sale value. We'll be glad to advise you. 
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The fourth of our special merchandising 
sections 15 a study of 


Merchandising 
Through Salesmen 


—the problems of Selling and 
Sales Management 





























Some of the first 
lessons to be learned 
in the employment of 


SALESMEN 


today, what he has taught me 

about selling and service would 
have been worth while.” This is the 
statement made by a plumbing and 
heating contractor who thought it 
would be possible in the plumbing 
and heating field to follow the example 
of merchandisers of other household 
specialties in making use of personal 
selling. What is more important, the 
statement was made in the face of the 
fact that with almost a year’s expe- 
rience of selling through a salesman, 
this contractor cannot point to this 
type of selling as profitable as yet; 
but he feels confident that it has been 
well worth the trial. 


There is not a very great number 
of contractors in our field who have 
given this plan of selling a sufficient 
try-out to develop complete data. But, 
as will be seen in these pages, it is 
producing results. Even in the case 
of the contractor quoted (he asks that 
his name be not used) he feels that 
there is reason to look forward to a 
growing volume of profitable business 
developed in this way. 

The statement given herewith of 
the results of ten months’ effort on 
the part of the salesman speaks for 
itself. Eighty-nine sales were made, 
the contract price totaling $16,047.04. 
The cost on these jobs was $11,688.66, 
commission paid $1,356.97 and the 
net profit $3,001.51. For ten months 
the salesman’s drawing account at $60 
a week amounted to $2,600. It can- 
not, therefore, be said that on the 
money side the arrangement has as 
yet been thoroughly successful. 

For the next six months the sales- 
man estimates that he can make 
thirty-three sales of various special- 
ties, and of plumbing and heating 
contracts, to the amount of $13,925, 
$5,000 of which will be plumbing and 
heating contracts. 

We must look, therefore, to other 
considerations for the value this 
plumbing and heating contractor has 
found in employing a salesman. The 
very first advantage he found in put- 
ting a salesman to work was in the 
fact that he had an outsider’s view- 


so | F I HAD to drop my salesman 


point—the viewpoint of a man who 
was interested in the growth of the 
business. With reference to one of 
the specialties sold by the company, 
there was a great deal of sales resist- 
ance because of “high pressure” sales 
methods used some time ago in put- 
ting over that product. The salesman 
argued that service to those to whom 
the product was sold by the contractor 
would overcome that resistance. He 
held himself at the call of every cus- 
tomer. So much so that one man 
wanted to know if he had “come in an 
aeroplane,” he answered a call for 
service so promptly. The result has 
been that when talking to a new pros- 
pect who may, in the past, have dis- 
carded that particular product because 
of poor service on the part of others, 
the salesman has built up a string of 
enthusiastic users who have put in 
writing their appreciation of the serv- 
ice they have received. 

“Service is a blessing in disguise,’’ 
said the contractor, commenting on 
what he has learned from this sales- 
man. “There is as much service nec- 
essary on the general run of plumbing 
and heating—but service for this par- 
ticular product is always emergency 
service. It goes on night and day, 
Sundays and holidays. So it seems 
to call for extra service. We gave 
intensive service, and it brought us 
more letters of commendation, which 
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The salesman knows what he wants 
from the mechanics—it’s to his inter- 
est to get it 





we use in selling, than thirty years 
of general service had brought.” 

One of the first of the results no- 
ticed was that the salesman acted 
almost automatically as a check on the 


mechanics. Anxious to please his 
prospect, knowing that the satisfied 
customer would be the starting point 
for other sales, the salesman saw to it 
that the mechanics kept the place 
clean while they were working, left it 
in good condition, and did a good job 
of installation. If they didn’t the 
salesman was there to insist on it. 
Opinions will differ among those 
who employ salesmen as to the 
amount of mechanical knowledge the 
salesman should have. The general 
opinion seems to be that a man need 
not be practical to the extent that he 
could, if called upon, actually make 
the installation. But he must be “me- 
chanically-minded.” He must be able 
to understand thoroughly the working 
of the oil burner, gas burner, refrig- 
erator, etc., so that he may explain 
it thoroughly. In the case of the con- 
tractor under consideration, his sales- 
man is a practical mechanic, That is 
one reason why his service to cus 
tomers has been so successful. He 
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had the ability and has been willing 
to get on the job at any hour and 
make the necessary adjustments. 


SELLING METHODS 


N THE question of sales methods, 
O this contractor, as well as the 
salesman, are firm in their conviction 
that the house-to-house canvass is 
wasteful. We will see later that 
others, in some respects, do not agree. 
The method employed to develop pros- 
pects has been to hire a crew of men 
to make a house-to-house distribution 
of 2,000 circulars on the gas burner 
handled. Building permits are watched 
and calls made on home owners. Fur- 
ther development of prospects is by 
circularizing a list of names contained 
in the local credit organization bul- 
lettin which shows those who are 
credit-worthy. 

Once the prospect has “nibbled,” a 
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husband, when he called in the eve- 
ning, all but refused to listen to him. 
But when the talk got around to 
placing fixtures, the husband took 
charge of the discussion and actually 
chose a more expensive fixture than 
his wife had. Under the salesman’s 
skilled guidance he had simply sold 
himself. 

It is essential, of course, that the 
salesman know when to press for the 
name on the dotted line. The sales- 
man must be prepared to meet every 
obstacle, and to take advantage of 
everything in his favor. For instance, 
the salesman we are speaking of talked 
with the local building and loan asso- 
ciation. Now when the objection is 
made that there is no money to pay 
for it, he can point out one typical 
case where the association loaned $600 
for a remodelling job, although there 
was already a heavy indebtedness on 
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department. The first step, as Walter 
Cahill put it was this: ‘We decided to 
quit figuring every job out of an archi- 
tect’s office.’”’ This left the estimator 
—Gaylord by name—with some free 
time on his hands. He swung into 
sales work, with all the advantage of 
knowing the business “from the in- 
side,’’ of knowing the Cahill organiza- 
tion and just what he could promise, 
of knowing the mechanical side of the 
business and of being able to give a 
reasonable estimate to the prospect on 
the ground. Here is the result as 
stated by Mr. Cahill: “In our case, by 
assigning Mr. Gaylord to sales we 
turned a losing department into a pro- 
ducing one. This is by no means the 
best time of the year for the specialty 
we sell. When the good season opens 
he will make money for us and we 
will pay him a bonus on the specialty 
sales over a certain volume.” 


A RECORD OF 10 MONTHS’ SELLING, SHOWING VOLUME, COST AND PROFIT 








Oil Burners 

Economizers 

Plumbing and Heating Sales 
Gas Heaters 

Gas Burners.... 
Miscellaneous 


Contract Cost 


Total Profit (Commission| Net Profit 





$ 4,869.00 
2,126.83 


$ 3,543.49 
1,689.24 

$ 5,412.56 
868.00 
2,214.90 
555.75 











9,051.21 6,455.93 


$ 861.51 


$ 1,325.51 
265.09 


437.59 


$ 464.00 
172.50 


720.47 1,874.81 


2,595.28 





Sales—Totals 











$16,047.04 | $11,688.66 











$ 3,001.41 


$ 4,358.38 | $ 1,356.97 














Oil Burners 
Dishwashers 
Economizers..... 
Laundry Dryers. 
Gas Burners 
Incinerators 


10 Months’ Drawing Account, $2,600.00 
ESTIMATED SALES NEXT 6 MONTHS 


Plumbing and Heating Sales 


TOTAL.... 


call is made immediately — often 
within an hour. Many evening calls 
must be made. If the salesman has 
talked with the housewife during the 
day, he goes back that evening to talk 
with the husband while the matter 
is fresh in their minds. If he talks 
with the husband, he makes an imme- 
diate call on the wife at home. Here, 
of course, he must bring all his sales 
ability into play. He carries catalogs, 
and the book of photographic copies 
of letters of recommendation. Good 
looking pictures, he says, help the 
sale of everything. 


Then, with his ruler in his hand, he 
begins to show the prospects how thé 
sink, or the bathroom equipment, will 
fit into the room. If he can arouse 
sufficient interest so that there is 
actual discussion as to how the fix- 
tures are to be placed, he is “‘over the 
hill.” He had an amusing story to 
tell of such a situation where the 


. "$13,925.00 (Six months’ drawing account, $1,560.00.) 


the house. The salesman had sold the 
idea that the added value would be 
greater than the investment. He 
knows now where he has a factor in 
his favor. 

This particular salesman always 
tries to get the prospect to commit 
himself to a rough estimate of what 
he can spend. This, he feels, gives 
him something “to shoot at.” It is 
an indication of the prospect’s own 
idea of what he can afford, and is a 
clue to the salesman as to just what 
he can hope to sell. 


A SALESMAN IN THE 
ORGANIZATION 
HE EXPERIENCE of the H. P. 
‘tao Plumbing and Heating Co., 
of Akron, O., suggests that, in con- 
sidering the employment of a sales- 
man, it would be well to look over 
the organization to see if there is a 
man in it who can develop a selling 


What type of man would Mr. Cahill 
want if he were expanding the sales 
department? “In selecting another 
salesman we would want a married 
man, one who had to work, one who 
had a definite objective and who was 
thoroughly sold on the merits of the 
specialty and the future possibilities.” 

Appearance, alertness in securing 
and following up prospects, knowledge 
of when to close—these are the addi- 
tional points which Mr. Cahill touched 
on as being essential qualifications for 
successful selling. 

Mr. Gaylord does not undertake to 
sell by house-to-house canvassing, be- 
cause he, too, feels that it is wasteful. 
Satisfied users of the gas burner they 
are selling form the starting point for 
other sales. When he makes a sale, 
he immediately makes calls on those 
homes surrounding the one in which 
the burner is to be placed. This is as 
near as he comes to just ringing door 
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bells. If he gets a prospect’s name 
from one of his old customers, he 
makes a telephone appointment. He 
does not attempt to get any time from 
a prospect during office hours—all ap- 
pointments are for interviews in the 


home. 


CLOSING THE SALE 
HE TEST of a salesman’s ability 
Tada in the closing of a sale. 
No set of rules can be laid down— 
each sale must be handled according 


to the circumstances. But it is im- 
portant that the salesman know when 
that moment has come that he must 
either make the prospect sign or lose 
the order. One or two examples will 
indicate how Mr. Gaylord works. Mr. 
Gaylord secured the name of a pros- 
pect who was interested in an oil 
burner. He made a quick call. They 
talked the matter over. Mr. Gaylord 
showed his interest by figuring first 
on the installation of the storage tank 
so it could be put down and the lawn 
made ready for spring. At the same 
time he submitted a proposition cover- 
ing the entire installation. 

Then the prospect asked for the 
names of old customers; and it be- 
came apparent to Mr. Gaylord that it 
was a mere “stall.”’ The prospect 
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pulled out a small pocket memoran- 
dum book. Instead of giving him the 
names, Mr. Gaylord said, ‘‘You’ll need 
a bigger book than that if you want 
all the names I can give you.” He 
felt there was no reason for delaying 
—the prospect wanted the oil burner, 
but he had to be forced along to a 
decision. Before Mr. Gaylord had left 
him he had the order in his pocket. 

Sometimes the salesman may have 
to make his opportunity to close the 
sale. On one of his calls at neighbor- 


ing houses, after he had sold a 
burner, the prospect took him into the 
basement and showed him the heating 
plant. Mr. Gaylord was to come back 
about ten days later with figures. 
While in the basement Mr. Gaylord 
noticed that the prospect had an old- 
fashioned water heater. Three days 
before his appointment he called the 
prospect on the phone and had a little 
chat with him about water heaters. 
That evening he called at the pros- 
pect’s home, sold him a new water 
heater and, having started the ball 
rolling, closed the deal for the gas 
burner installation. His show of in- 
terest in the need for a modern water 
heater, he felt, had simply eliminated 
any sales resistance that might have 
been in the prospect’s mind about the 





Problems of 
SALES MANAGEMENT 


N THE previous article we consid- 
I ered the experiences of two firms 
which have, within the past year, 
made the first step in the direction of 
employing salesmen to market the 
products they handle. These two 
firms have as yet only one salesman; 
they are working their way gradually 
to the point where they will have es- 
tablished the groundwork for an ex- 
panding sales department. 

Now we are going to consider the 
experience of three firms which are 
disposing of plumbing and heating 
equipment and_ specialties through 
salesmen, employing four or more. 

The DeRosa Heating Corporation, 
of Utica, N. Y., employs from four to 
six salesmen. Readers of ‘‘Domestic 
Engineering” will remember that sev- 
eral years ago Mr. DeRosa furnished 
splendid data on selling and servicing 
oil burners. J. T. Hengge, sales man- 
ager of the corporation, has now fur- 
nished the following information con- 
cerning the use of salesmen in work- 
ing up a volume of sales on electric re- 
frigeration. 


‘“‘We have not,’”’ he “found it 
necessary to engage technically 
trained men to market electric refrig- 
eration, but we do 
consider it essential 
that they be me- 
chanically inclined 
and of good per- 
sonal appearance.”’ 

These are the ad- 
vantages Mr. 
Hengge lists as be- 
ing hoped for 
through the use of 
salesmen: (1) To 
increase volume; 
(2) To spread prop- 
aganda by word of 
mouth; (3) As the 
product has not 
reached the demand 
stage, it is neces- 
sary to hire sales- 
men to arouse suf- 
ficient interest to 
bring prospects to 


the sales room; (4) Having developed 
methods of securing “leads,” it is es- 
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installation of the bigger job. 

One odd point is made by Mr. Gay. 
lord. Although he knows the tech- 
nical side of his work, he does not 
feel that it is necessary to raise tech- 
nical questions when selling, say, an 
oil burner or a gas burner. He feels 
that, since they are well advertised, 
the prospect doesn’t need a lot of tech. 
nical information. The advertising 
has half-sold him; all that remains 
for the salesman is to show how it 
fits into the prospect’s needs, and 
sell the organization back of him for 
installing and servicing the product. 

Mr. Gaylord works on a straight 
salary, with allowance for the use of 
the car. His salary and automobile 
expense were totaled. This total was 
in excess of $4,000, of which $3,000 
was the amount to be made up on 
specialty sales at a rate of commission 
which would be paid to a straight com- 
mission salesman—about 20 per cent. 
This would require $15,000 a year, 
or $1,250 per month in sales. After 
getting away to a poor start in Janu- 
ary, Mr. Gaylord is now ahead of his 
quota. Remember, he is still attend- 
ing to his estimating, too; and, as 
stated earlier in this article, Mr. Ca- 
hill feels that the best selling season 
is yet to come. 


What qualifications should a man 
have for selling in our field? 
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sential to have a crew of salesmen to 
follow up the leads properly. 


THE SALES MANAGER’S JOB 

T IS necessary, of course, when 
| there is more than one salesman, 
that there be a sales manager to di- 
rect their efforts. His duties are to 
hold regular sales meetings; to 
deal with the men as a group 
but, at the same time, to be 
ready and able to consider the 
problems of each member and 
to fortify that member’s weak- 
nesses With 
constructive 
suggestions. 
Mr. Hengge 
feels that the 
sales manager 
should ‘‘keep 
his hand in’”’ 
in personal 
selling by ac- 
companying 
his salesmen, 


new and old, 


on their daily 
rounds. By so 
doing, he is 
keeping him- 
self in touch 
with the sales- 
men’s daily 
problems and 
inreases. the 
morale of his 
sales force. 
Witz from 
four‘ to six salesmen at work, it is 
necessary to keep them supplied with 
leads. A number of means of lo- 
cating prospects have been worked 
out, but the principal one is as fol- 
lows: Calls are made on women’s 
clubs and church organizations and 
an invitation extended to attend a 
lecture on electric refrigeration in 


the hall which is above the DeRosa 
store. The organization guarantees 
the attendance of a certain number of 
its members, in consideration of which 
adonation is made. Each person who 
attends is registered on a card and 
asked to indicate whether he is’ in- 
terested or not; also to name friends 
who may be interested. Each sale 
that is made from such tips entitles 
the organization to an additional do- 
nation or- gift. The leads so secured 
are so many that it is difficult, with 
their present force of men, to follow 
them up properly. Thus far it is esti- 
mated that the number of sales has 
been one out of ten persons in attend- 
alice; with a number who are inter- 
ested and will undoubtedly buy refrig- 
tration equipment later. 

Other means of securing leads are: 
Yalling on users; tips from friends 
and acquaintances; advertising. A 
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great deal of study has been given to 
the matter of giving a definite terri- 
tory to each salesman, without as yet 
having arrived at a satisfactory solu- 
tion. At present inquiries ‘are as- 
signed in rotation, although occasion- 
ally a salesman who has been work- 
ing diligently, but without much suc- 


cess, can be spurred on to renewed ef- 
fort by being given a really interested 
prospect. 


PAYING THE SALESMAN 

N THE MATTER of the method 
QO of paying salesmen, let Mr. 
Hengge speak from his experience to 
indicate the difficulty of solving this 
problem: ‘‘When a man is working on 
straight commission he feels that he 
is in business for himself. It is diffi- 
cult to get him to report regularly; he 
is much inclined to make mis-state- 
ments to consummate a sale. There is 
less incentive for a man to produce 
when he is working on a straight sal- 
ary, unless he is of the unusual type. 
It is difficult to arrive at a salary in 
advance which will be in proportion 
to the anticipated volume.”’ Thus far 
the DeRosa men have worked on 
straight commission with a drawing 
account, but it has not been wholly 
satisfactory, because a salesman may 
make great efforts for the first few 
weeks and then just ‘“‘coast’”’ on his 
drawing account; perhaps leaving the 
company with his account overdrawn. 
Mr, Hengge believes that it is ad- 
visable to spur salesmen on by offer- 
ing incentives in the way of monthly 
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or weekly prizes. A DeRosa salesman 
who closes an order either at night 
or on Sunday, or where he can show 
that the order is the direct result of 
either night or Sunday work, is com- 
pensated in recognition of that fact. 

The past year has been an unusual 
one for the organization and the first 











Salesmen need di- 
rection—that’s the 
sales manager's job 


in which it has gone after appliance 
business on a large scale; so that sales 
expense figures are not normal. A 
record has been kept, too, of the num- 
ber of calls per sale made, but the fig- 
ure has ranged from one to fifteen or 
twenty, and at the moment it is not 
possible to strike an average. The 
greatest success so far has been 
through the organization meetings de- 
scribed, and Mr. Hengge notes that 
“practically all of the business in the 
merchandising department has been 
secured through the efforts of sales- 
men.’’ 


SUCCESSFUL OIL BURNER 
SELLING 

HE Meadows Heating Co., of Mil- 

waukee, Wis., has concentrated 
the efforts of a force of four salesmen 
on oil burner sales. As soon as a suf- 
ficient number of leads had been built 
up, the house-to-house canvass method 
was dropped, as it was felt that this 
method cheapened the _ product. 
Sources of leads now are: A local 
builders’ magazine; building permits, 
from which the better types of homes 
are selected; satisfied users. Every 
sale, Mr. Meadows says, produces one 
or two leads. One of the men also 
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makes it part of his duty to call on 
architects and endeavor to keep them 


sold on the burner. 

Every prospect reported by a sales- 
man, or traceable to his work, is ear- 
marked for him in a carefully kept 
ecard file. The men do not have reg- 
ular territories assigned to them. If 
inquiries develop from advertising and 
one of the men has sold in the pros- 
pect’s district, the prospect is assigned 
to him. Any man who sells a burner 
to another salesman’s prospect (al- 
ready in the office file) knows that the 
commission in that case goes to the 
other salesman, 

Once every week there is an infor- 
mal gathering in the office. Here the 
salesmen exchange notes in a kind of 
“experience meeting.’’ Once a month, 
under the direction of the office man- 
ager, the entire prospect card file is 
gone over and each salesman must 
furnish information of recent calls on 
his prospects. He is not permitted to 
keep a prospect as his own without 
being able to show that he is making 
every effort to close the sale. 

In selecting the type of man for 
this sales work, Mr. Meadows looks 


for the “mechanically-minded” man, 
who is not a specialist. The new man 





Good appearance and courtesy win a 


favorable reception 
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is brought in and thoroughly famil- 
iarized with the burner the organi- 
zation handles. For service purposes, 
Milwaukee has been divided into zones. 
A special study was made to see if 
some method could not be devised to 
eliminate night and Sunday calls. The 
result of the study was to decide on 
the zones, and to make out two cards 
for each user. One is given to the 
service man for the zone, the other 
is kept on file in the office. Once every 
thirty days the service man must call 
on every customer in his zone and in- 
spect the burner, making a _ report 
back to the office. This goes on 
throughout the first year as a gratis 
service—at the end of which time it 
is felt that the user has received suffi- 
cient instruction to be able to take 
care of most troubles. Night and Sun- 
day calls have been almost completely 
eliminated. 


In training the new salesman, no 
effort is made to impress upon him 
the use of a set sales talk. Each man 
is allowed to work out his own inter- 
view in his own way and is encour- 
aged to bring his problems to the 
weekly meetings, where they are dis- 
cussed until a solution is offered. Mr. 
Meadows estimates that it has re- 
quired an average of four calls per 
sale. First, the introductory call; 
then a call to demonstrate the burner, 
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by taking the prospect either to the 
office or to the home of a satisfieg 
user; then, usually, it is necessary to 
make a call when both husband and 
wife may be found together. If the 
sale is not made on this third call, a 
fourth call for the purpose of closing 
is made. 


ONE PRODUCT; ONE PRICE 

NE principle which has guided all 
O of the sales efforts of the organi- 
zation was stated by Mr. Meadows in 
these words: ‘‘Every sale follows the 
lines of least resistance.’’ Every sales- 
man, he feels, will choose to take the 
easiest course in selling. For this rea- 
son, his men who are employed to 
work on oil burner sales must spe- 
cialize on this product. It is Mr. 
Meadows’ idea that, if the salesman 
were free to offer various products, at 
the first sign of resistance to the oil 
burner, he would be likely to seek to 
sell something which did not involve 
so large an expenditure. 

In agreement with this principle is 
the ruling that one price, and one 
price only, may be made to the pros- 
pect, whether he is buying his first 
oil burner or his fifth. Here again, 
if the salesman were to be allowed to 
cut prices, he would be likely to try 
to overcome sales resistance before he 
had really tried to put over the burner, 
by indicating that the first price 
quoted might be lowered. 

The Meadows organization has also 
specialized in the sale of heat regula- 
tors. Here, Mr. Meadows finds, is an 
entirely new set of conditions. The 
type of man, in the first place, is dif- 
ferent. He may be very close to the 
“specialty” salesman. Sales have been 
developed by house-to-house calls. 
One man goes through office and 
apartment buildings which are served 
by a central heating plant. Selling 
from a catalog, he points out the sav- 
ings possible by the installation of the 
regulator. In one office building, $240 
a month has been saved on steam 
charges by the installation of the reg- 
ulator. 

The Meadows salesmen work on 4 
straight commission basis, paid on the 
installed price, with a drawing ac- 
count. For the oil burner men, the 
commission and drawing account are, 
naturally, larger than on the regula- 
tor sales. The men furnish their own 
cars and pay all expenses for opera- 
tion. Mr. Meadows estimates that his 
selling cost has been between 20 per 
cent and 25 per cent, which also in- 
cludes advertising in the rotogravure 
section of one of the Milwaukee papers. 

The success enjoyed by the use of 
salesmen is best indicated by the fact 
that in each of the three years since 
the plan was inaugurated, the volume 
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of business has increased 30 per cent 
each year. ‘“‘It pays,’’ was Mr. Mead- 


ows’ closing remark. 


SELLING A SPECIALTY 
ET’S consider now the experience 
L of the. McAuliffe Plumbing & 
Heating Co., of Indiana Harbor, Ind. 
In entering the washing machine field, 
they found, of course, certain sales 
methods already in practice. Their 
problem has been to modify those 
methods to meet the needs of their 

own sales force and community. 

In selecting the men who are to do 
the selling in this department, Mr. 
McAuliffe made two important deci- 
sions: First, he decided that he 
wanted men who had had little or no 
sales training, and second, that he 
wanted only local men. Mr. McAu- 
life himself is a good salesman. In 
selecting men who had not had sales 
training he felt that he could train 
them from the ground up, shaping 
them entirely to his own selling meth- 
ods and eliminating any possibility of 
conflict between his methods and those 
which his men might have learned 
elsewhere. Mr. McAuliffe does not, 
of course, act as sales manager—his 
ideas are carried out through one of 
the five men now selling for him, who 
acts in the capacity of sales manager. 

Mr. McAuliffe feels that “home 
town’? men will be able to score the 
greatest success. They are familiar 
with local conditions and have the ad- 
vantage of being able to introduce 
themselves as local men. 

If a group of salesmen is to be em- 
ployed, it is necessary that there be a 
sales manager to direct their efforts. 
The greatest weakness Mr. McAuliffe 
has found among his salesmen has 
been their inability to close the sale. 
His idea of the sales manager is a man 
who is a good closer, one who can 
give his men real help at this point in 
the sale. In addition, Mr. McAuliffe 
has found that salesmen of the type 
he is training want sales ideas, ask for 
sales talks which they can use in call- 
ing on prospects. Here again the 
sales manager must be capable of 
helping each man in accordance with 
his individual needs. 

Each morning these washing ma- 
chine salesmen report at the shop and 
start the day’s work from there. They 
are worked in teams—two men on 
each team. Each team has a light 
truck with one of the washing ma- 
chines on it. The trucks are painted 
brightly, with advertising copy telling 
about the machine. The men divide 
their day into two parts. For half of 
the day they make house-to-house 
calls, endeavoring to interest prospects 
in a demonstration of the machine. 
For the other half of the day they 
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make the demonstrations which have 
been arranged for in the morning, or 
in the work of previous days. Each 
man has a looseleaf note book in 
which he keeps a record of calls, pros- 
pects, demonstrations arranged for 
and call-backs. 

Unlike some of the other firms, 
salesmen for the McAuliffe organiza- 
tion are given definite territory, and 
on any sales made in that territory, 
regardless of the source of the in- 
quiry or sale, full commission is paid 
to the man assigned to the district. 


KEEPING A CHECK ON SALESMEN 
VERY evening the salesmen re- 
port back to the shop and in Mr. 
McAuliffe’s office a little conference is 
held, going over the work of the day, 
thrashing out any sales problems 
which may have arisen, and posting 
up on a blackboard provided for the 
purpose the results of the day. Oppo- 
site each man’s name on the board 
appears a row of marks to indicate 
the number of demonstrations he has 
made. Under that row of marks is 
another row to indicate sales made. 
In this way the sales manager is 
able to keep a close check on the rela- 
tion of demonstration to sales. 
How effective this method has been 
may be seen from the fact that in the 


The test of sales ability is in closing 
—many men need help then 





beginning twenty-five demonstrations 
would net four or five sales, say. Here 
is the way the board read recently: 

4 demonstrations, 5 sales 

2 demonstrations, 1 sale 

7 demonstrations, 5 sales 

5 demonstrations, 2 sales 

1 demonstration, 1 sale 


which shows a record of about 80 per 
cent sales out of the total number of 
demonstrations. 

From the first of this year to a pe- 
riod between the middle of March and 
the first of April, 90 washing machines 
had been disposed of. Since the first 
of August, last year, 150 wasbing ma- 
chines and 10 electric refrigeration 
units have been disposed of, at a sales 
cost of 20 per cent. 

All salesmen work on a straight 
commission basis. Mr. McAuliffe’s 
idea concerning the remuneration of 
the sales manager is this: Put him 
on a small salary and make his earn- 
ings depend upon his men’s work, he 
being given a commission on each sale. 
If the sales manager wants a higher 
salary, the same arrangement is in 
effect practically, inasmuch as his sal- 
ary is charged against commissions. 





Here’s What They Are Saying About 
This New Merchandising Feature 


G. C. Freeman, Sales Manager, 

The Chicago Faucet Co. 
This is a great idea and we con- 
gratulate you on how well you are 
doing the job. 


M. H. Feldman, General Mgr. of Sales, 

John Wood Manufacturing Co. 
We take this opportunity to compli- 
ment you for the way in which you 
are featuring the merchandising 
idea in ‘“‘Domestic Engineering.” If 
the master plumbers of the coun- 
try can be made to want more show 
rooms and better merchandising 
ideas, we know it would be bene- 
ficial to everyone in the entire in- 
dustry. 


John Heinkel, President, 

Blake Specialty Co. 
With reference to plumbing and 
heating merchandising, which is in 
fact nothing more than trade ex- 
tension effort, you should be com- 
mended in spreading this gospel. 
Your paper, with its wide circula- 
tion, has opportunity of doing the 
things that increase the sale of 
plumbing material. It is also a 
step in the right direction to gain 
the confidence of the public and to 
keep plumbing in its proper chan- 
nel. 

C. W. Wanger, President, 

Woodward-Wanger Co. 
I have been reading with interest 
the merchandising section of your 
paper. I think this is a very worth- 
while effort that you are making 
and I am quite sure it is bearing 
fruit. 


F, A, Lemke, General Manager, 

Humphrey Co. 
Your “Plumbing and Heating Mer- 
chandising,”’ called to our attention 
in a circular just received, is a very 
interesting effort. We have always 
had the idea that if we could show 
by doing, or show by what others 
were doing, that such information 
should be very useful in creating 
enthusiasm and in creating the 
spirit of good will to do likewise. 


M. W. Lansing, Advertising Manager, 

The Trenton Potteries Co. 
We were very much interested to 
receive a copy of the merchandis- 
ing section recently forwarded, 
which, in my opinion, certainly is a 
splendid idea and should prove 
very effective. While you have, of 
course, been running articles fea- 





From the Monthly Bulletin of the 
Associated Master Plumbers 
of Houston, Tex. 


“Did your copy of the Domestic 
Engineering come in? Get it out on 
your desk right now and read all the 
excellent stuff in it about MER- 
CHANDISING. Some of the best 





ideas I’ve ever heard of are fully 
explained in the May fourteenth issue. 
They tell all about the California 
Sanitation Development League and 
how it is creating greater demands for 
modern plumbing on the Pacific Coast. 


And on the next page there’s an article 
about MERCHANDISING in Engle- 
wood, New Jersey. If they can 
MERCHANDISE in Englewood—Oh 
Boy! what couldn’t be done in Hous- 
ton! Read this one, Bill Beck must be 
getting a lot of business up there, and 








the best part of the whole thing is that 
YOU CAN DO IT, TOO. 


FOR RENT—Two sides of the ques- 
tion, one by Mr. Harris, a Plumber 
and the other by Mr. Gourney, a real 
estate salesman. This Story opens up 
new fields of MERCHANDISING for 
ALL OF YOU PLUMBERS,—¢go after 
the apartments in Houston where all 
the plumbing is old fashioned and out- 
of-date. Sell ’em new stuff—built-in 
tubs, double drain board sinks, pedes- 
tal lavatories, new water heaters. 

Gosh, it’s a good thing that I’m not in 
the Plumbing business, I’d sure make 
it hot for the rest of you with my 
MERCHANDISING, but I’m going 
to leave it up to you and give you 
another chance. Read up how to sell 
’em now and get out and MER- 
CHANDISE—MERCHANDISE ! !” 


From C. L. Jones, Pres., Arkansas 
State Master P:umbers’ Ass’n 
The writer has read with interest 
your editorial reprint and feels sure 
that this will be read with interest 
each month, by every Master Plumber. 
It certainly has good ideas and if 


carried out by the plumbers it should 
result in more sales with added profits. 














turing some of these concerns in 
your various issues, I believe that, 
by issuing them in separate form 
without anything to detract from 
the idea, it cannot help but be 
much more impressive. It is cer- 
tainly evidence that your publica- 
tion is making a real effort to im- 
prove what is in all probability the 
most important thing in the plumb- 
ing industry. 


J. R. Hunter, 

The Herman Nelson Corporation 
Let me congratulate you on the re- 
print of your ‘‘Piumbing and Heat- 
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ing Merchandising.” This “stutt” 
has a real “‘grab’’ to it, and I be. 
lieve will open the eyes of the trade 
to many opportunities that have 
been neglected. 


W. K. Glen, Advertising Manager, 

Crane Co. 
We have your letter of May 14 in 
regard to the subject of plumbing 
and heating merchandising, and be- 
lieve that you are developing a 
splendid department. You cannot 
fail to be of great benefit to the 
trade and, in turn, to the other al- 
lied divisions. 


C. W. Farrar, President, 

Excelso Specialty Corporation 
Certainly want to congratulate you 
on the steps you have taken to 
produce in your paper merchandis- 
ing ideas for the plumbing and 
heating trade. I think merchan- 
dising is one of the most important 
points you bring out in your mag- 
azine. 


J. C. Creegan, Asst. Sales Manager, 

Murray W. Sales & Co. 
With reference to your letter of 
March 15 concerning the section on 
merchandising in your March 12 
issue, we believe this section is 
quite timely and are referring in- 
quiries to the trade, asking them 


to read it. 


J. D. McGill, Sales Promotion Mgr., 

Stockham Pipe .& Fittings Co. 
This will acknowledge and thank 
you for your Jetter of March 15 
enclosing a reprint of special edi- 
torial section of your March 22 
issue. We like this very much and 
feel sure that it will be decidedly 
helpful to all readers of your ex 
cellent publication... We just want 
you to know ;that: we appreciate 
very much all, of -your-services and 
place a very sigh yale upon your 
editorial and ‘advertising columps. 


K. M. Brower, Sales Promotion Mgt» 
The Dayton Pump & Mfg. Co. 
We are very glad, indeed, to see 
that you have put a new merchal- 
dising section in your publication. 
This is a section that will be inter 
esting to the manufacturer, and 


should prove interesting to the 
wide-awake plumber who realizes 
that the merchandising end of his 
business is a very important one 
indeed. 
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Progress is Watchword of California Association 


Convention Elects Charles R. Hutton as New President 


convention, held in Yosemite National Park on June 

6, 7 and 8, backed up the spirit of the opening ad- 
dress of Charles M. Swinnerton, general chairman of the 
convention. He said that progress had been a watchword 
for the association. As guardians of the health of the 
public, the Master Plumbers’ associations were the original 
service clubs and every effort must be made to improve 
that service by looking forward instead of backward or 
downward. 

The decisions on the questions brought up for discus- 
sion were reached on that level—one of service to the 
public. The meeting itself bore out the progressive spirit 
of the association, as every advance arrangement had been 
carefully made. The 197 delegates, as well as the several 
hundred ladies and guests also in attendance, profited 
from a program in which both instruction and entertain- 
ment had been properly balanced. The feeling of the dele- 
gates was shown by the rising votes of thanks given to 
retiring President William P. Goss for his administration 
and to Mr. Swinnerton for his direction of the convention. 


(convention, master plumbers at their twenty-sixth 


ELECTION OF OFFICERS 
HARLES R. HUTTON of Los Angeles was nominated 
by Alexander Coleman and unanimously chosen as 
president. Mr. Swinnerton nominated L. J. Kruse of 
Oakland for vice president, and Thomas Haverty of Los 
Angeles nominated Claude Hickman to serve again as 
state treasurer to replace Fred High of Fresno, Erling 
Rohde of San Diego and L, J. Kruse on the executive 
board, the nominations of Mr. High, L. F. Stuffler of Los 
Angeles and R. W. Timmons of Richmond were received. 
All were unanimously elected. For delegates-at-large to 
the Minneapolis meeting, E. C. Cottier of San Mateo and 

L. Z. Brown of Los Angeles were elected. 

President Goss and Executive Secretary Bruce Clark in 
their reports recorded the progress of association work 
and made a number of recommendations for improving the 
industry. Both reports won the cordial approval of the 
delegates, while the work of these officers during the past 
year was also commended. The state membership is now 
671, and under the leadership of President Hutton efforts 
are to be made to increase that number. Secretary Clark’s 
work last year had taken him to 110 association meetings 
and had caused him to travel 12,127 miles. Both reports 
will be abstracted more fully in a later issue. 


PRESIDENT ALBERT J. WILSON’S ADDRESS 
l HIS address Albert J. Wilson, president of the Na- 
tional Association of Master Plumbers, pointed out 
that his extensive travels had shown him where business 





Left to right: L. F. Stuffler, president, and W. F. Wood, 


business manager, both of the Los Angeles association; Harry 
G. Newman, past president, of Oakland 





Charles R. Hutton of Los Angeles, newly elected president; 
Bruce Clark, state executive secretary 


conditions are good, the master plumbers are well organ- 
ized. Such associations are proving a benefit, not alone to 
the craft, but to humanity at large. Their members as a 
result of the efforts of the National association have 
progressed from being simply mechanics to business men 
and the progress is going forward toward a professional 
status. 

The National Association has always tried to educate its 
members, to benefit the public and to advance the stand- 
ards of the business. When the association was first 
formed, Mr. Wilson said, the business was in a deplorable 
condition and the term business men was not applicable to 
master plumbers. Now three classes of business men carry 
forward the industry—manufacturers, wholesalers and 
master plumbers. Lately, he said, he had met many rep- 
resentatives of the different factors in the business, and 
the general feeling was distinctly one of need for co-opera- 
tion. He said the association had helped to give to the 
American public the benefits of the quality items now 
available and which had placed this country at the top in 
respect to sanitary conveniences. 

Mr. Wilson called attention to the fact that the master 
plumber is a member of a scientific trade, no other branch 
of the entire building trade standing on such a high scien- 
tific plane. In most of the other trades the work is ex- 
posed and defects easily corrected. Plumbing installations 
are usually hidden and consequently must be properly in- 
stalled by qualified men. 

In explaining the many activities of the National Asso- 
ciation, President Wilson said the apprenticeship commit- 
tee endeavored to teach both the practical and the theo- 
retical side of the business. The educational committee 
tried to obtain helpful essays and discussions on topics of 
value to the members. The conference committee serves 
as an advisory board and studies legislative questions. 
The standardization committee is working to put the busi- 
ness on a higher scientific level. The scholarship commit- 
tee is working to have eight boys studying regularly at the 
Carnegie Institute of Technology, all financed by the Na- 
tional Association of Master Plumbers. These boys will 
win college degrees and stand high in scientific circles. 

In reference to the Trade Extension Bureau, Mr. Wilson 
said that the lack of funds had prevented it functioning 
well, although it had done all it could with the limited 

(Continued on Page 74) 








First section of group picture of the annual convention of the Virginia Associated Plumbing and Heating Contractors 


Virginia Association Changes Name 


Will now be known as “Virginia Associated Plumbing and 
J. E. Carper is new President 


Heating Contractors”’; 


ESOLUTIONS changing the name of the association, 
R increasing the annual dues and pushing the pas- 

sage of a state plumbing code were the outstanding 
features of the fourth annual convention of the Virginia 
Associated Plumbing and Heating Contractors. The meet- 
ing was held June 2, 3 and 4 at the Cavalier Hotel, Vir- 
ginia Beach, Va., and the Norfolk local association acted 
as host to the visiting delegates. 

To help put through a state plumbing code and carry on 
other organization work, the convention voted to raise the 
annual dues of the association from $12 per year to $25. 
This increase is to become effective July 1. 

The following resolution in regard to the change in 
name was passed at the meeting: 

“Whereas, A great number of the members of this asso- 
ciation are engaged in the heating business, and, whereas, 
some of the members are exclusively engaged in the heat- 
ing business; 

Therefore, be it resolved that the name of the associa- 
tion be changed from the Virginia State Association of 
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of group picture of the annual convention of the Virginia 
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Master Plumbers to the Virginia Associated Plumbing 
and Heating Contractors.”’ 

The association also voted $200 to the enlarged pro- 
gram of the National Trade Extension Bureau. 


J 


mond. 
year are: 
E. G. Harris of Richmond, second vice president; 
Lacey of Charlottesville, third vice president; 
Pace of Roanoke, secretary-treasurer. 

The board of directors for the next year is composed of 
the following: P. D. Miller of Winchester, T. H. Hutchin- 
son of Onley, H. A. Hawkins of Petersburg, J. E. Cleland 
of Lynchburg, R. C. Beverly of Richmond, John J. Shana- 
han of Norfolk, A. M. Graham of Phoebus, W. J. Bloon- 
field of Farmville and J. Stuart Graham of Richmond. 

(Continued on Page 65) 
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OFFICERS ELECTED 
E. CARPER of Salem was elected president of the 
e association to succeed J. Stuart Graham of Rich- 
The other officers elected for the forthcoming 


W. E. Coley of Norfolk, first vice president; 
W. L. 
Joseph 
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IDEAL Boilers— 


For burning any coal, coke or 
wood. 
For best Oil Burner results. 


For burning soft coal or lignites 
smokelessly. 


Type “A” Heat Machine, the de 
luxe boiler. 
For domestic hot water supply. 


AMERICAN RADIATORS— 
CORTO—the radiator beautiful. 
Window type—to be set under 
windows, in recesses, etc. Hos- 
pital type, for utmost cleanli- 
ness. Wall and ceiling radiators, 
to save floor space. 


ARCO Tank Heaters— 


For constant hot water supply. 
Builtin several sizes for domestic 





uses or industrial purposes. For 
coal; for gas. Automatic. 


ARCOLA Heaters— 


Provide hot water radiator heat- 
ing for cottages, bungalows and 
other small buildings, with or 
without basement. 


VECTO Warm Air Heaters— 
Ideal warm air heaters for small 
homes and other buildings upto 
8000 cubic feet content. 


Condensing and Cooling Sections— 

For oil refineries, by-product 
coke plants, chemical indus- 
tries, etc. 


AMERICAN Refrigerating Sections 
For cold storage warehouses, 
ice makin lants, ice cream 
“mame bakeries, delicatessens, 

utcher-shops; also for electric 
refrigeration and apartment 
hotel refrigeration, etc. 


VENTO (Ventilating) Heaters— 
For heating and ventilating 
where frequent changes of room 
air are desired. Also for drying, 
humidifying, or cooling in man- 
ufacturing processes. 

Heating Specialties and Accessories 
ARCO Packless Radiator Valves 
—non-leaking. AIRID Air 
Valves—make cold radiators 
hot. ARCO Water and Steam 
Boiler Regulators for maintain- 
ing even temperatures. MER- 
COID Controls—for automatic 
regulation of temperature, pres- 
sure or vacuum. For oil burners, 
electric refrigerators, and for 


general industrial uses. 
Castings— 
Gray; Malleable; Corrosion Re- 


sisting; Semi-Steel; Brass. 
Vitreous Enameling— 
Stampings— 
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Leading Architects, Builders 
and Heating Specialists Invariably Specify 


American Radiator Products 


Among architects, heating contractors and 
builders it is standard practice to specify 
AMERICAN RADIATOR COMPANY prod- 
ucts. As recognized specialists in their field, 
they are obviously most competent to 
decide what is best and surest in heating, 
ventilating, cooling or refrigerating con- 
venience, economy and lasting value. 
They are equally aware that to the whole 
world AMERICAN RADIATOR signifies 
ideal heating and, to those fields employ- 
ing its other contributions to the thermal 
science, utmost quality and efficiency. 


The service is yours to command. 
Catalog of any of the above prod- 


ucts gladly mailed on request. 


AMERIGAN RADIATOR (OMPANY 


Showrooms and sales offices: New York, Boston, Providence, New Haven, 
Newark, Philadelphia, Baltimore, Washington, Richmond, Buffalo, Pittsburgh, 
Cleveland, Detroit, Cincinnati, Atlanta, Chicago, Milwaukee, Omaha, Indian- 
apolis, St. Louis, St. Paul, Minneapolis, Denver, Kansas City, San Francisco, Los 
Angeles, Seattle, Toronto, London, Paris, Milan, Brussels, Berlin. 
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The “Four-Way” Laundry Tray 
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Laundering is made easier by the There is a separate connection tor 
“Four -Way” Laundry Tray. That is the hose that fills the washing ma- 


why women want it. chine; once attached it need never be 
All four sides are usable, not just detached. 
three. It can be set out in the most The enamel is acid-resisting; will not 


convenient place in the basement. It discolor; soaps and washing powders 
can be adjusted to height at time of should have no effect upon it. 

installation. The wringer can swing The trademark “Standard” A-R 
over both tray compartments identifying acid-resisting 
without moving the washing enamel is impressed in every 


machine. “Four-Way” Laundry Tray. 


Projections inside the trays See it in any “Standard” 
are eliminated by a new single Showroom or at your Whole- 
swinging spout faucet placed saler’s. Or write for partic- 
above the tray. Single swinging - spout ulars. 


faucet fills both com 


This faucet is finished innmon- partments snd the 








tarnishing and non-corroding Water tempered "just standard Sanitary Mg. Co. 
Chromard. right.” PITTSBURGH 
646 di’ 
tandar 
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BOUT six months ago, 
A L. B. Spafford, en- 

gineering editor of ‘‘Do- 
mestic Engineering,’ and the 
writer decided that it would 
be interesting and worth 
while to build up a little tabu- 
lation of existing compulsory 
ventilation laws, especially in 
cities of the United States. 

Our interest was stimulated 
by the code situation in Chi- 
cago. 

Chicago 
code. 

It is covered by a blanket 
provision such as exists in 
many cities and states, in 
health department provisions, in labor laws, in sanitary 
codes—that the authorities may enforce almost anything 
necessary to cause alleviation of conditions dangerous to 
the health of occupants or frequenters. 

References to ventilation in addition to this blanket 
coverage are found here and there in many different 
Chicago ordinances. 

The Chicago ventilation code is the despair of every 
honest man who tries to find out what it is and tries to 
live up to it. 

The ventilation division of the Chicago health depart- 
ment has endeavored devotedly to find all of the various 
enactments which go to make up the Chicago code and to 
put them into coherent shape for a working basis. The 
department has never succeeded very well because there 
was no coherency to begin with. 

At present the ventilation department of the Chicago 
department of health is attempting to enforce rules of its 
own, based on the results of a skimming process which 
attempts to select the most effective and possibly most 
reasonable requirements from the various ordinances and 
laws. 

Recently great commotion was caused in ventilation de- 
partment circles when an interested alderman put through 
a change exempting all private schools from any ventila- 
tion whatever. 

Certain generously disposed citizens from allied en- 
gineering societies, at various times for years, at the re- 
quest of the health department, have served to draw up 
new Chicago codes, and to interpret the old ones... They 
repeatedly have attempted to evolve some sanity out of 
bedlam resulting from medical and engineering sugges- 
tions on one side and special privilege and selfish sug- 
gestions on the other side. 

Many thousands of dollars worth of time and service 
have been given during the last ten years in this way 
without compensation—even without acknowledgment, all 
apparently to no useful end whatever, so far as a con- 
sistent Chicago ventilation code goes. 

There is no question as to the unpopularity of the 
present situation in Chicago as to compulsory ventilation. 

Owners do not like it because, as enforced, it costs 


has a_ ventilation 





Samuel R. Lewis 


them a great deal of money, with the corollary that they 
may-—no one is quite sure—-he required to pay an annual 





Compulsory Ventilation Laws 
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fee forever after, to an inspector from the city, the duty 
of which inspector it shall be to require them surely to 
operate the ventilating plants. 

I cannot subscribe to the intelligence behind an ordi- 
nance which not only makes the citizen install an elab- 
orate system of fans and ducts, but which further be- 
devils him by making him pay a substantial annual 
specific fee based on the capacity of this ventilating plant, 
simply for an inspection to see that he operates it. It 
may be necessary for the city to see that he operates 
the plant. It is unwise and unnecessarily irritating to 
let the owner know that he must pay a direct fee for 
the city inspector who threatens him with dire calam- 
ities if the plant should idle. This scheme seems to me 
to be un-American, and would make most of us _ bol- 
shevistic. 

One wonders, after all, whether ventilation which 
doesn’t do enough direct good to justify its own operation 
is worth while installing or operating? 

Is there no sense to the idea that old Mother Nature 
takes care of such cases automatically, destroying sooner 
or later whatever there is that is not required? 

Engineers do not like the present arrangements for 
compulsory ventilation in Chicago because they find it 
so difficult to learn what is required, and because very 
often what is required from them prior to development of 
drawings and letting of contracts, changes materially 
after the drawings are all made and it comes to letting 
contracts. 

There are repeated cases reported of important con- 
tractors or owners who happen to be in good standing, 
being able to get the engineer’s plans considerably alle- 
viated, even after earnest assurances from ventilation de- 
partment authorities that the utmost has been done in the 
way of alleviation. 

Of course this is possible because of incoherent ordi- 
nances and rules, despite the most honest endeavors of 
the ventilation department. 

It is said, and popularly is believed, that the city of 
Chicago does not desire a specific and clean-cut ventilation 
code, since that would remove one of the most fruitful 
sources of friendly service by aldermen for their constit- 
uents, in getting revised interpretations and_ special 
rulings. 

During the past year under Mayor Dever and Health 
Commissioner Bundesen, a great deal of work has been 
done by the allied engineering and architectural societies 
of Chicago in preparing a new, definite code for venti- 
lation. 

No one seems to know what will become of it now. 

There are hopeful signs. Reasonably satisfactory elec- 
trical and plumbing codes are in effect, the result of simi- 
lar collaboration. 

There seems to be no question as to the integrity and 
faithfulness of the city officers, past or present, entrusted 
with the enforcement of the ventilating code. They have 
all shown very high ideals and purposes. It is hard for 
anyone to love them, since they couldn’t know very much 
about the hazy outlines of the laws which they were trying 
to enforce, yet were used as cat’s paws by the powerful 
monkeys behind them who made, then twisted, and then 
broke these basic laws. 




















































































—means more 
business for 
you 


It is perfectly obvious that if you provide 
your customers with conveniences and 
economies in heating which their friends 
and neighbors are not enjoying you will 
get the credit—not we. 4 Satisfied cus- 
tomers are going to tell others about their 
better heating plant. And the others will 
seek you out on the basis of the reputation 
your satisfied customers have given you. 
@ Honeywell Controls will provide your 
customers with these conveniences and 
economies. Honeywell dependability is a 
known factor. Honeywell insures you 
against profits being dissipated in costly 
servicing. 


Leading manufacturers of heating boilers 
everywhere recommend Honeywell ex- 
clusively; and, of the important auto- 
matically controlled domestic oil burners, 
a very substantial proportion is equipped 
with Honeywell. 


HONEYWELL HEATING SPECIALTIES CO. 
Wabash, Indiana 


ONEYWELL 


Temperature Requlators 
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A BIRD’S EYE VIEW OF UNITED STATES 
VENTILATION LAWS 

E FOUND, on writing to some one hundred and 

fifty cities for information, that in most cases there 

was quite a little lost motion before our inquiry reached 

the proper department. If a poor citizen striving to de- 


| sign something in many of them had as much trouble 


finding out what he needed to know as we had, no wonder 
he finally emerged feeling opposed to paternal government. 

I have great sympathy for health and building depart- 
ment authorities. It is an aggravating and dispiriting 
task, usually entirely unrewarded and almost always un- 
thanked, or unacknowledged, to answer questionnaires, 

Soon after the answers came trickling back, I found 
that in many cases they answered ‘“‘state code.’’ It de- 
veloped that in many states all but a few larger cities 
are covered as to school ventilation, and in some cases 
as to theatre and general ventilation, by state laws or 
rules. 

A bird’s eye view of the answers received indicates that 
the average municipal health department doesn’t know 
or care much about ventilation. 

I said just above—‘‘all but a few larger cities.’’ Ap- 
parently when the state laws covering ventilation were 


passed, the legislators felt that the larger cities could 


| look after themselves. I suspect that the laws could not 








have been passed unless they exempted the larger cities, 
in practical politics. 

However, an insanitary building in Chicago or New 
York can be just as poisonous as one in Mudville, and 
my opinion, after looking over these replies and after 


my experience in helping to draw and interpret the Win- 
consin State Code, is that matters of compulsory ventila- 
tion, at least, ought to be in bigger hands than those of 
municipalities. 

I do not pretend that the following tabulation is com- 
plete. I gave up trying to complete it when a large per- 
centage of the answers were: ‘‘New code drawn, about 
to be carried,’ “New code adopted last week; not yet 
printed,” ‘In reply to yours to Jones, referred by him 
to Smith, who sent it to me, I have sent it on to Doe, 
who doubtless can supply the information.”’ I did go back 
to a number of the states and asked specific questions 
or obtained their printed matter. In some cases only a 
clever lawyer practicing in that state could tell exactly 
what the printed matter does mean. 

In several states and cities, devoted officials sent us 
many laboriously copied typewritten pages from codes 
and rules. I wish especially to acknowledge these, and 


| to express the hope that in some way, some day, this kind 


service may be rewarded. 

For those by whom these words may be read, I ask 
correction if I have not conned the codes or answers 
faithfully. 


STATES 


| Connecticut 


| 


| 


Apparently plans may be submitted voluntarily to 
the State Board of Education, but are not required 
to be submitted by any law or rule. 

School buildings must have proper heat and ven- 
tilation. Recommend direct radiators under the win- 
dows and window air supply, with gravity vent ducts 
on side opposite windows near ceiling. ‘Blast sys- 
tems with long runs of dust-bearing ducts are un- 
necessary and are not recommended.” 

Toilet rooms inside buildings should have ducts 
connected to exhaust fans. ‘‘Window ventilation in 
toilet rooms inside school buildings is not sufficient.” 


No requirements regarding unit ventilation ma- 
chines. 
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Fig. 286 


Jenkins Standard Iron Body Y or 
Blow-off Valve, screwed 

















Boiler Blow-off 




















Opening practically in 
line with the pipe plus 
the Jenkins Renewable 
Disc. 









































Two big features 
in one valve 


There are many prospects 
in your territory who need 
only to be acquainted with 
the Jenkins Y Valve to be 
sold. This valve combines 
two important features 
which are sure to be appre- 
ciated—first, an open- 
ing practically in line with 
the pipe, and second, Jen- 
kins Renewable Disc and 
Seat Ring, which insures a 
tight valve without re- 
grinding. 


Accessible in 
hard-to-get-at places 


The spindle is on a 45 de- 
gree angle, which makes the 
hand wheel easily accessi- 


ble in close quarters. 


A Jenkins Y Valve has 


many applications. It is 
extensively used for boiler 
blow-off service. Its design 
makes it especially well 
suited to numerous uses 
where mud, grit and dirt are 
present in water or where 
heavy or viscous fluids are 
handled. 


A few characteristic in- 
stallations of the Jenkins Y 
Valves are illustrated. 


JENKINS BROS. 


80 White Street..........New York, N. Y. 
524 Atlantic Avenue..........Boston, Mass. 
133 No. Seventh Street. . . .Philadelphia, Pa. 
646 Washington Boulevard..... Chicago, Ii. 


JENKINS BROS., Limited 
Montreal, Canada London, England 
FACTORIES: 

Bridgeport, Conn. Elizabeth, N. J. 
Montreal, Canada 


Always marked with the "Diamond" 


SINCE 1864 





DOMESTIC 


ENGINEERING 








June 18, 1927 





















yw, 130 
“ALWORTH 


A Handy Valve for All Services 


Here is a valve that’s good for all types 
of service—up to 150 pounds WSP—on 
steam, water, gas, oil or air lines. 


A renewable disc for relatively soft com- 
position material takes up the wear of’ 
opening and closing, and gives a perfect 
contact. To renew the disc, you simply 
unscrew the bonnet ring, remove the 
disc holder from the stem, unscrew the 
disc and insert a new disc. 


The convenient Slip-On Disc Holder 


WALWORTH 
Re-New- Disc 


150 Lb. Valve 


Ventilated Malleable Handwheel 


Brass Stem 








Malleable Iron Stuffing Box Ring 
Brass Bonnet 





Malleable Bonnet Ring 
(Union Principle) 





Slip-On Disc Holder 


Renewable Composition Disc 
Heavy Brass Body 











permits the stem to be instantly sepa- 
rated, and yet insures the disc being 
accurately guided by meansof lugs which 
fit securely against the inside walls of 
the bonnet opening. These lugs also 
serve as a lock to prevent the disc holder 
from slipping from the stem when 
removing it from the body or inserting 


a new disc. 


You'll find this Walworth valve is about 
the handiest all-around performer you 
can put to work on a low pressure line. 


WALWORTH 


Walworth Company, General Sales Offices: 51 East 42nd St., New York 
Plants at Boston, Mass.; Kewanee, III.; Greensburg, Pa.; and Attalla, Ala. 


Distributors in Principal Cities of the World 


Walwcrth Limited, 10 Cathcart St., Montreal, P. Q. 
Walworth International Co., New York, Foreign Representative 


















Mention Domestic ENGINEERING when writing advertisers. 
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Illinois 
State law covering factories, mercantile establish- | 


ments, mills, and workshops requiring that where 


DOMESTIC ENGINEERING 


less than 2,000 cu. ft. of space (and over 500 cu. ft. | 


of air space) per person employed therein (and hav- 
ing outside windows and doors equal to 1/8 of the 
floor space) shall have artificial ventilation at the 
minimum rate of 25 cu. ft. of air per person per 
minute. This must be increased to 30 cu. ft. of 
air per person per minute unless the foregoing space 
and window requirements are reached. 

State Law Covering Schools: Plans must be sub- 
mitted to county superintendent of schools, who some- 
times, but by no means always, knows or cares 
whether sufficient ventilation is shown. Despite this, 
the general effect is good, and Illinois schools are as 
a rule well ventilated. 

Indiana 

Plans must be submitted for schools. Mechanical 
ventilation is required for school buildings of more 
than six classrooms. Gravity ventilation is permitted 
for buildings having less than six classrooms. Thirty 
cu. ft. of air per minute is required per pupil. Local 
ventilation of toilets in schools is required. 

lowa 

There is said to be a state building code with 
blanket health stipulations. Unable to find any 
specific requirements for ventilation in any state or 
municipal codes. 


Massachusetts 
State requirements: Theatres require 2% C. F. 
M. for each sq. ft. of floor area. 
Schools: 30 cu. ft. per pupil per minute in class- 
rooms, and 2% C. F. M. per sq. ft. of floor area in 
assembly rooms and gymnasiums. 


Michigan 
Covers all schools in the state. Plans must be sub- 
mitted. Apparently a hot water heating plant is pro- 


hibited in any Michigan school building. The rules 
so state! 

Use of corridors as vent ducts with unit heaters is 
prohibited. 


Requires ventilating apparatus in school rooms 
and specific flue and duct sizes but does not require 
specific air volume or require mechanical ventilation. 

Allows recirculation but requires vent flues and 
fresh air intakes. With steam systems requires that 


direct radiation shall be installed. 


New Jersey 

Drawings of school buildings must be submitted. 
Thirty cu. ft. of air per minute per pupil in class- 
rooms must be furnished. 

One story school buildings and any school building 
having not over two rooms, may use approved ven- 
tilating stoves. 

Recommend mechanical ventilation for all school 
buildings of four or more rooms. 

Nothing is said about ventilation of other rooms 
than classrooms in school buildings though there are 
discretionary powers which doubtless cover these. 


New York 
Plans of schools must be submitted and approved 

by commissioner of education. Certain cities are 
exempt but seem to comply with the general re- 
quirements despite this, 
Heat to 70 degrees: 
minute per pupil. 


30 cu. ft. of pure air per 
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EXCEL UNIONS 


There is no experimenting where 
EXCEL Unions are used — they 
have been given every test and 
have passed every one. 

They are listed as standard by the 
Underwriters’ Laboratories, but, 
more than that, they have been 
listed as A No. 1 by every plumbing 
and heating contractor who has 
ever used them. 


PROVIDENCE FITTINGS COMPANY 


7 WATER STREET BOSTON, MASS. 
New York Office; 210 E. 45th St. 
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“You'd be willing to pay dimes more, but— 
A Few Cents is All That is Needed” 
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SHERWOOD BRASS WORKS 
JEFFERSON AND MT. ELLIOTT STS DETROIT, MICH 


Representa tives 
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When I Worked as a Master Plumber 





WOLFF QUALITY 
WINS AGAIN 



























QUALITY 


Sesquicentennial 
Medal of Award 








It didn’t take me long to learn that architects and owners admire and cater to the Plumbing 
Contractor who will offer constructive suggestions regarding the fixtures and materials to be 
selected for a building. More than that, it offers a real pleasure to sell goods with distinctive 


merit. 


To say that a fixture is ‘just as good”’ is not a valid reason for making a change. Too 
many contractors and salesmen make this mistake. To make a change worth while something 
better must be offered—something that will look better and give better service—something 
the other fellow is not thinking of. 


Wolff plumbing fixtures offer this advantage. Wolff ““DURO” enamel fixtures accurately 
match tile walls and vitreous china. Wolff ‘“DURO” enamel has that hard flint finish not found 
in other makes. Wolff designs fill the demand now being made for fixtures of character. 


Wolff brass goods too have many sales points that other lines do not possess. These offer 
extra profits to the Plumber who takes the time to investigate. 


Now is the time to talk and sell quality. Drop me a line for full information. 
Yours for service, 


WOLFF MFG. CORPORATION 


CU" 
President. 


WOLFF MANUFACTURING CORPORATION 
MAIN OFFICE: 2057 W. FULTON STREET CHICAGO 


Distributors or Branches in all Principal Cities. 
Makers of Wolff “Duro’”’ enamel fixtures and “Duro”? Plumbers Brass. 








Mention Domestic ENGINEERING when writing advertisers. 
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Maintain 35 per cent relative humidity. Separate 
toilet room ventilation. Assembly halls, four air 
changes per hour. Unit ventilating machines must 
have constant speed. Corridors are not allowed as 
vent ducts. With unit ventilating machines, one 
side light for classrooms is required. 


Ohio 
The Ohio code covers entire state and all sorts of 


buildings. 

Plans must be submitted and approved by chief 
inspector of work shops and factories. 

All schools more than two stories high must be 
fireproof. 

No boiler or furnace may be placed under any 
stairway, elevator shaft or exit. 

One side light for classrooms is required. 

Heat to 70 degrees in zero, except corridors and 
the like, which shall be heated to 65. 

Six air changes per hour in class, study, assembly, 
etc., are required, 

Unit ventilating machines are allowed but no cor- 
ridors can be used as vent ducts. 


Rhode Island 
No regulations whatever. 


Wisconsin 
Code covers entire state and all sorts of buildings. 
Plans must be submitted and approved by Industrial 
Commission. Ventilation at not less than the follow- 
ing rate is required: 


For: Classrooms 2 C.F.M. per sq. ft. floor area 
Corridors 0.5 C.F.M. per sq. ft. floor area 
Locker rooms 2 C.F.M. per sq. ft. floor area 


Theatres, etc. 3 C.F.M. per sq. ft. floor area 
Lodges, dining 
rooms, etc. 1% C.F.M. per sq. ft. 


Kitchens 2 to 4 C.F.M. per sq. ft. 


floor area 
floor area 


Minnesota 
Code covers schools. Plans must be submitted to 
State Commission of School Buildings. 
Heat to 70 degrees in —20 degrees. 30 cu. ft. 
per minute per pupil are required. Elaborate rules 
for installation of ventilating system are furnished. 


CITIES 
Albany, N. Y. 
Plans must be submitted. State code governs 
schools, etc. No other specific requirements. 


Baltimore, Md. 
No code on ventilation. 


Birmingham, Ala. 
No requirements. 


Boston, Mass. 
Ventilation of schools covered by state law. No 
specific municipal requirements as to ventilation. 


Bridgeport, Conn. 
Requires submission of plans. Complete construc- 
tion code, but nothing said about ventilation, 
Chicago, Ill. 
Plans must be submitted. 
fee system. 
25 C. F. M. per pupil in schools. 
25 C. F. M. per person in theatres. 
33 C. F. M. per person in department store base- 
ments. 
20 changes per hour in public kitchens. 
12 changes per hour in garages, 


Operation is enforced, 
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Bulletin 23 on Trane 
Unit Heaters — 


~ the latest Trane Product 
Just announced to the trade 


N Trane Unit Heaters, engineers 

and contractors have recognized 
a combination long sought in the 
industrial field—a copper heating 
element to operate at either high or 
low pressures. Bulletin 23 contains 
complete facts on this important 
contribution to unit heating. Des- 
cribes the many exclusive features of 
Trane Unit Heaters. Includes 
tables of capacities and all data 
needed in handling installations. 
Sent promptly upon request. Trane 
Unit Heaters are manufactured and 
guaranteed by one of America’s 
oldest manufacturers of heating 
equipment. 


Mail the Coupon Today 


HEAT CONCEALED 
CABINETS HEATERS 


*** PUMPS AND HEATING SPECIALTIES ** 
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The Trane Co. (Est. 1885) 
204 Cameron Ave., La Crosse, Wis. 


Send Bulletin 23 on Trane’s newest product—the Trane 
Unit Heater. 


Write for our 
complete catalog 
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Now a Boston Warehouse 


for BETTER New England Service 


O that in New England, wholesalers 

may bein position to obtain quickly 
Stockham Fittings to adequately sup- 
ply the requirements of their custom- 
ers, a warehouse has been purchased 
and put into operation at Boston. 


Stockham distribution through lead- 


ing supply wholesalers in all important 
cities is perfected by Stockham ware- 
houses in leading distribution centers. 


STOCKHAM 


The inherent superior quality of all 
Stockham Fittings is only paralleled 
by the facility with which they can be 
furnished to the plumber and steam- 
fitter. 


Through the wholesaler Stockham 
Fittings are made available to the user 
with the greatest economy. Look for 


the name “Stockham” on the fittings 
you buy. 


PIPE & FITTINGS COMPANY 
BIRMINGHAM, ALABAMA 
Warehouses with Complete Stocks in: 


, MASS. NEW YORK CITY 


CHICAGO, ILL. 
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Buy from 
YOUR JOBBER 


LOS ANGELES, CAL. 
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ventilating machines. 


Cincinnati, Ohio 
Requires submission of plans. 
ments govern. 


State code require- 


(leveland, Ohio 
Plans must be submitted. Require 25 C. F. M. 
per person in schools and theatres and ten minute 
air change with mechanical ventilation in depart- 
ment stores, restaurant kitchens and public toilet 
rooms. 


Columbus, Ohio 
Plans must be submitted. State law regarding 
schools; 20 C. F. M. per person for theatres; 1 C. F. 
M. per 2 sq. ft. floor area for department stores; 
15 minute air change for public kitchens; .6 C, F. M. 
per minute per sq. ft. of floor area for garages. 


Des Moines, Ia. 
No special requirements. 


Detroit, Mich, 
Plans required. Flues must be fireproof. 
Toilet rooms must have windows or mechanical 
ventilation providing air change every ten minutes. 
Code does not mention ventilation other than con- 
cerning toilets. 


Gravity ventilation is required for rooms in which | 


inflammable liquids or gases are used. 

Under general sanitation powers attempt to en- 
force provision of 25 C. F. M. per occupant for 
theatres. 


Grand Rapids, Mich. 
No special requirements beyond state code, 


Hartford, Conn, 
No code on ventilation. 
Kansas City, Mo. 
No special code, though one carrying ventilation 
provisions is drawn and may be adopted. Schools 
usually have 30 cu. ft. per minute per pupil. 


Los Angeles, Cal. 
Plans must be submitted. No special code but 
considerable discretion by health department. 


Minneapolis, Minn. 

Just beginning requirements for submission of 
plans of ventilation of buildings. This refers to gen- 
eral buildings. 

State law concerning school ventilation is complied 
with. 

Corridors are allowed to be used as vent ducts 
from classrooms having unit ventilating machines. 


Public garages under living quarters must be ven- 
tilated. 


New York, N. Y. 


Corridors are not allowed to be vent flues with unit | 

















Requires submission of plans on all new buildings, | 


Ventilation is well safeguarded. 

Picture theatres having less than one thousand cu. 
ft. per person or having outside door and window 
openings of less than 1/8 of the floor area shall have 
artificial ventilation to supply at least 16.6 cu. ft. 
of fresh air per minute per person. 

When there are more than 1000 cu. ft. of space 
per person and outside door and window openings 
of more than 1/8 of the floor area, theatres are not 
required to have artificial ventilation provided the 
air ig changed by opening the doors and windows 
immediately before admission of the audience. 
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YOUNG 7 


CENTRIFUGAL VACUUM 
AND BOILER FEED 


==] PUMPS 
of Seven Capacities S 


YOUNG PUMPS produce a higher 
vacuum than any that may be en- 
countered in a heating system as a 
result of condensation in the radia- 
tors and piping. They have ample - 
capacity for handling the removal 


of air and water from the system 
regardless of operating conditions. 














Bulletin No. 5, describing complete line 
of pumps, will be mailed on request 


Younc Pump COMPANY 











For Bulletins Address on 


DUNHAM BUILDING 
450 East Ohio Street, Chicago 


Factory: Michigan City, Indi 


In Canada: C. A. Dunham Co., Ltd. 
1523-41 Davenport Road, Toronto 


























For Greater Service to You= 


General Brass 
Company Line 


Bath Faucets 
Combination Sink 
Faucets 
Basin Faucets 
Sill Faucets 
Boiler Drain Faucets 
Laundry Tray 
Faucets 
Compression Faucets 
Compression Stops 
Compression Stop 

Wastes 
Ground Key Bibs 
Ground Key Stops 
Brass Pipe Fittings 
Gas Service Cocks 


Hot Water Radiator 
Valves 


Steam Radiator 
Valves 
Packless Radiator 

alves 

Globe Valves 
Angle Valves 
Check Valves 

Air Cocks 

Sight Feed Oilers 

Lubricators 
Oil Gauges 
Steam Gauge 

Syphons 
Gauge Cocks 
Water Gauges 


Gas Hose Cocks 
Stove Cocks 
Hot Plate Cocks 
Gasoline Sediment 


Traps & Strainers 








The McRae & Roberts Co., 
Michigan Lubricator Co. 


and Standard-Peninsular & 
Brass Works 
MERGE TO FORM 


General Brass Company 


The consolidation of The McRae 
& Roberts Co., Michigan Lubri- 
cator Co., and Standard-Penin- 
sular Brass Works which was 
completed recently means some- 
thing BIG to you. 


It means first of all, a greater 
service to the plumbing and 
heating industry in the produc- 
tion of compression and ground 
key plumbing brass goods, radia- 
tor valves and heating accesso- ‘ 
ries, including boiler trimmings, 
air cocks and gas stove cocks. 


With added manufacturing fa- 
cilities, and improved, up to date 
methods, the new company is in 
a splendid position to serve you 
in a wider and more comprehen- 


sive scale. 


Carrying a large and complete stock on hand the new 
company will be in position lo ship a high percentage t 
orders from stock. 4 


GENERAL BRASS COMPANY 


(Formed by The McRae & Roberts Co., Michigan Lubri- 
cator Co. and Standard-Peninsular Brass Works) 


100-146 South Campbell Ave. | DETROIT, MICH. 
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Fans are required to keep the air in motion—one 

fan to each 150 persons. 
Omaha, Neb. 

Requires submission of plans. 25 C. F. M. per 
person required in schools, theatres, department 
stores. 

Six air changes per hour required for public kit- 
chens, toilets, etc. 

Discretionary powers covering garage ventilation. 

Philadelphia, Pa. 

Plans for dwellings and tenements must be filed. 
No specific requirements. 

Schools are ventilated, usually, on 30 cu. ft. per 
minute per pupil basis. 

Portland, Ore. 

Filing of plans required. Schools, theatres and 
department stores must have at least 25 cu. ft. per 
minute of fresh air per occupant. 

Public toilets must have four air changes per hour, 

Use of corridors in schools as vent flues with unit 
ventilating machines is not allowed. 

Reading, Pa. 

No plans required. State laws govern 

ably) concerning schools, 


(presum- 


Rochester, N. Y. 
No specific requirements. State code governs school 


ventilation. 
Seattle, Wash. 

Requires 25 C. F. M. minimum per person in hos- 
pitals, sleeping apartments, kitchens, bake shops, fac- 
tories, work shops and school rooms or places of 
public assemblage, including theatres, churches, un- 


June 18, 1927 


less there is provided natural ventilation of 600 cy, 
ft. per hour for each child or 1000 cu. ft. of air per 
hour for each adult, exclusive of hospitals, where 
three times this natural amount must be provided. 


St. Louis, Mo. 
No specific municipal requirement concerning yep. 
tilation. 
Toledo, Ohio 
General provisions of state code. 
Trenton, N. J. 
Requires submission of plans. 
cu. ft. per minute per occupant. 
Basement stores, four changes per hour. 
Public toilet rooms, windows or four changes per 
hour by mechanical ventilation. 
School rooms, 30 cu. ft. per pupil per minute; 
fireproof flues. Garages may be heated by hot water 


or steam only. 


Theatres require 25 


Washington, D. C. 
Plans must be submitted. 
in schools, theatres. 
Fifteen minute air change in department store 
basements. Ten minute air changes in garages. 


20 C. F. M. per person 


Wilmington, Del, 
No requirements. 


Youngstown, Ohio 
“Only half way see that buildings comply with 
plans!”” State code regarding garages ‘not en- 
forced.”’ 
Presumably our correspondent was an honest man! 


The schools comply with state code requiring six 
air changes per hour. 
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Obedient to Every Demand 


ever been reliable— 


{HAAS UHN HIE OA AH 


The Penberthy Model R Cellar Drainer has 


It has yet to fail wherever a reasonable de- 
mand is made of it. Users and plumbers 
everywhere know this and that is one of the 
reasons why Penberthy Cellar Drainer sales 
are always on the increase. 


AULA LILA 


HAH 


We invite your inspection and trial of a 
Penberthy Model R. 


{i 


Your jobber can supply you. 


PENBERTHY INJECTOR COMPANY 
ESTABLISHED 1886 


1260 HOLDEN AVENUE DETROIT, MICHIGAN 


Canadian Plant: Windsor, Ont. 


‘Model 'R’ 


AUTOMATIC CELLAR DRAINER 


a0 A 
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A few typical 
Whale-bone-ite 


installations 


GRAYBAR BLDG. 
New York 


PARAMOUNT BLDG. 
New York 
STEVENS HOTEL 
Chicago 
PURE OIL BLDG., 
Chicago 
ROOSEVELT HOTEL 
Los Angeles 


SALMON TOWER 
BLDG. 
New York 


store 


NSA 
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A few typical 
Whale-bone-ite 
installations 


PALMER HOUSE 
Chicago 
DETROIT LELAND 
HOTEL 
Detroit 
ST. LUKE’S HOSPITAL 
Cleveland 
BUILDERS’ BLDG. 
Chicago 
SEARS-ROEBUCK 
BLDGS. 
Memphis and Los Angeles 


CLEVELAND 
TERMINAL 


Cleveland 





Black, Non-Corroding Hinge 


Beauty— Economy—Permanency 


TREMENDOUSLY strong, non-cor- 
roding hinge that is as durable and 


wear-resisting as the Whale-bone-ite seat 
itself, may now be had on this quality 
closet seat as optional equip- 


ever-present moisture, it is guaranteed 
for the life of the seat, not to chip, crack, 

or lose its inherent lustre. 
The unique construction of the Whale- 
bone-ite Seat, its durability 





ment. 
This improved hinge is of 
Whale-bone- ite, moulded, 
and vulcanized under high 
pressure over metal re-enforce- 
ment. Of pleasing contrast 
to the seat, its gleaming fin- 
ish will remain permanent. 
Impervious to uric acids, 
corrosion, or to the effects of 


Cut SHOWS 
NO 23-9 SEAT 














and sanitary features have 
made this seat the standard 
for high-grade installations 
for the past ten years. Lead- 
ing buildings, hotels, hos- 
pitals, schools, steamships, 
and railway car equipment 
have adopted it, and proven 
its economy and efficiency. 








nn nn inn 


WHALE-BONE-ITE 


THE BRUNSWICK-BALKE-COLLENDER COMPANY: CHICAGO 


For free cross-section of a Whale-bone-ite Seat, address Dept. 112, Seat Division, 
The Brunswick-Balke-Collender Co., 623 South Wabash Avenue, Chicago 
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Flush Valves 


ASSURE THE EXACT LENGTH OF FLUSH 
FOR EVERY MAKE OF CLOSET BOWL 


WATROUS 


EGARDLESS of the make of closet bowl 

used, the Watrous flush valve delivers 

the exact amount of water required by that 
bow] for a thorough flush—and no more. 


It is the only design that makes proper pro- 
vision for adapting the quantity of water con- 
sumed to the needs of the bowl. 


The result is maximum flushing efficiency and 
economy in water consumption. 


A Simple Turn of a Screw 


A simple turn of a screw (A) adjusts the valve 
to the needs of the bowl. It is not necessary to 
turn off the water, or remove any of the work- 
ingpartsofthevalve 
to make this adjust- 
ment. The adjust- 
ment, once made, 
remainspermanent. 


Self 


Cleansing 
Mechanism 


Every time the 
valve is flushed, the 
plunger (B) is raised 
off its seat (C), 
leaving an opening through which grains of 
sand, etc., can be washed out of the port. No 
type of flush valve, without this safeguard, is 
immune from obstruction. 


SO EASY A 
CHILD CAN 





No Regulation Required 


The feature just described—control of the 
quantity of water supplied to the closet bowl— 
should not be confused with regulation to con- 
form with varying degrees of water pressure. 
The Watrous valve requires no regulation— 
from highest pressure down to as low as 5 Ibs. 


Having a 25% larger diaphragm-area in the 


control chamber, the Watrous valve functions 
reliably under low pressure conditions where 
other valves often fail. 


It has a larger water-way per second of open- 
ing, and therefore delivers to the closet bowl 
a sudden, extra-large volume of water which 
assures prompt flushing action. 


Write for full details. Loose-leaf catalog pages sent on request. 


PLUMBING DIVISION 


Watrous Flush Valves—Duojet Closets—Self-Closing Basin Cocks—Combination 
Lavatory Fixtures—Pop-Up Wastes—Liquid Soap Fixtures, etc. 


Sold by leading plumbing jobbers throughout the United States. 


THE IMPERIAL BRASS MANUFACTURING COMPANY 


1231 West Harrison Street 
W. E. Blair, Jr., c/o Coronado Hotel, St. Louis, Mo. 
Thos. J. O’Brien, 1812 Exchange Bidg., Memphis, Tenn. 
Dillard Eng. Co., Construction Industries Bidg., Dallas, Tex. 
T. A. S. Hall, 318 So. 5th St., Louisville, Ky. 


BRANCH SALES OFFICES 


CHICAGO 
R. J. Shank, 920 Grand Ave., Des Moines, Iowa 
Rex W. Williams, 402 Scott Bldg., Salt Lake City, Utah 
Wm. P. Horn Co., 237 Rialto Bldg , San Francisco, Cal. 
L. C. Coombs, 1815 Rodney Drive, Los Angeles, Cal. 


Wm. P. Horn Co., L. C. Smith Bidg., Seattle, Wash. 
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What the Exhibitors Will Exhibit 
eaatnent: team, Pash 209 A polishing cleaner that 


9 

These Reports Arrived Too Late to Be Published on won't scratch 
Pages 21-24. Tubola has been scientifically 
cho Chamberlain Co., developed to fill a long felt want 
Pittsburgh, Pa. A polishing cleaner, which will 
Display will include drain pipe cleaner, toilet bowl not scratch. It is used for 
cleaner, boller Hauid and s cleaner for tule; paresis | || cleaning porcelain, tile, marble, 
charge of the booth, assisted by T. H. Gunning and copper, brass, aluminum and 
linoleum. It is especially adapt- 


H. E. Heinz. § —- B 
The Central Foundry Co., able for use on Bat oom 
New York, N. Y. Fixtures. 

Will feature its system of vent, revent and drainage Ask your dealer. 


fittings. ‘The Essex Foundry, an allied company, will , 
display its traps and screw fittings in steam and drain- The Chamberlain Co. 


age. J. J. Crotty will represent the Central Foundry Pittsburgh, Pa. 
Co. and Henry Hoeltge, advertising manager, will be in 
charge of the booth. 



































American Brass Co., . z a 
Waterbury, Conn. 
Will present the subject of brass pipe, showing samples P I om E H A N G E Ss 
of brass pipe and samples of brass pipe promotional 
material which is available for plumbers to use. In 
attendance will be W. H. Dowd, H. G. Wallis, of the The PERFECTION Pipe Hanger 
Kenosha branch, and W. W. Roach, of Buffalo. is the safest most efficient manner 
Mueller Co., of hanging pipe. Made in sizes to 
Decatur, Il. fit any pipe from 34 inch to 8 inches 
On a back board of six pillars and five panels will be in diameter. 
shown this company’s brass goods under individual Fer ection ‘‘Jumbo”’ Pipe Hangers 
electric lights. A very attractive exhibit is planned. will make your work easier. They 
Mueller representatives will be Philip Mueller and wife, swing in any direction. 
Cc. N. Wagenseller and wife, O. C. Draper and wife, 
Thos. F. Leary, San Francisco, W. F. Aaron, Michigan, See your jobber today 
Ivan Van Haaften and wife, New York, and Robert T. 


Whitehead, Minnesota BEATON & CADWELL MAFG.CO, 


Bridgeport Brass Co., &stablished 1894 
NEW BRITAIN, 





Bridgeport, Conn. 
The company will also have on display a sample line 
of its new fittings and some panels showing tubular 
plumbing goods, plated with nickel and with chromium 
metal. An automatic machine will display the various 
advertisements used in the company’s historical plumb- 


ing series. Stephen P. Hackley, Lewis W. Grout and ba . 
Curtis H. Barker, all from Bridgeport, and R. M. Hubler, REAL profit opportunity 
Chicago district sales manager, will be in attendance. for the plumbing retailer 


Peerless Selling Co. —the Kohler Electric Sink. The 


Evansville, Ind. 
Will display its line of closets and a number of seats, ; 
with H. F. Weaver, secretary and general manager, in Kohler Time Payment Plan 
charge. J. H. Moeller and Frank W. Sieffert will also makes 1t easy to sell. 
be in attendance. 


Rncge cod then Oftr,t KOHLER or KOHLER 


Exhibit will contain a special cut-out model of a round : : 

boiler; also a smokeless square boiler and the com- Plumbing Fixtures 
pany’s new self-feed boiler. Isidor Weil will represent 
the Weil-McLain jobbing division, Chicago, and those 
representing the Weil-McLain manufacturing division, 
Michigan City, Ind., will be Martin Weil, Thomas D. 
Casserly, C. F. Newport and James A. McDonald. 

















Cleveland Gas Burner & Appliance Co., 

Cleveland, 0. 
Will demonstrate its gas burners in operation under 
various gas pressures, showing their application to 
different types of heating appliances. H. E. Kerr, presi- 
dent, and Ira E. Baker, secretary, will attend. 

Jenkins Bros., 

New York, N, Y. 
Will exhibit all types of bronze valves, section cut, used 
by plumbers, and also iron gate valves and mechanical 


rubber goods. The company will be represented by The Hudson Concealed Shower 
M. D. Neely. 
Body Features 


James B. Cl 
Chien m or a 1—red brass made from ingot melted electrically 
pr sc 2—tested against 150 lbs. water pressure 
This company’s exhibit will be known as the Clow City — a en i —— N. 7 oe 
3 g Q hia +t » —non-cement china handle screwed rigidly 
of Schools and Hospitals, which will show its special- by china-index button 
ties for institutional work. This display will be in 5—by-pass connections and union couplings 


charge of W. J. Spillane, manager of sales; R. C. 


Flinder, assistant sales manager; L. D. Allen, advertis- HUDSON “BRASS WORKS. INC.. BROOKLYN, N.Y. 


ing manager, and J. F. Whalen, Minneapolis, manager. 
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} 


No. 914 as illustrated. 
No. 904 same faucet with- 
out soap dish. 

No. 924 same faucet with 
soap dish and hose and 
spray attachment. 





‘ 


Wholesalers: The great convenience and satisfaction given customers 
when this attractive combination sink faucet is installed 


Tas | eee tn a8 pine is such that good will and praise for the plumber is re- 


ers’ brass goods has been added 


to and improved by consolida- flected and an added demand for his work created. 

i i he li . : , 
ancl = y+ Fa Smee Best grade materials, workmanship and construction 
Upon request our representa- insure that such opinions be permanent. 
tive GIN Be glad te ge-ever the This beautiful fixture is equipped with Briggs standard 


omplete line with you. ' : 2 : 
acc , ” pipe threads and is heavily nickel plated. Every faucet 


is tested to 300 pounds hydraulic pressure before it leaves 


the factory. 
ichi i Refin- : , ; ‘ ; 
ae Geeaee ant pee Can be furnished with either eccentric female couplings 
Capitol Brass Works. or adjustable male flanges. 


Ask your jobber to show you the CAPITOL line. 


CAPITOL BRASS WORKS 


MANUFACTURERS OF BRASS VALVES, BOILER TRIMMINGS AND PLUMBERS’ BIRASS! GOODS 


===DETROIT, MICH: 





, 1927 


a Wd 
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JLetters to the Editor 


SUGGESTS NEW WAY OF SELLING PLUMBING 
GOODS 

Editor, “Domestic Engineering’’:—-Owing to the pres- 
ent slump in new business throughout the country, and 
the apparent willingness that manufacturers, jobbers and 
master plumbers have expressed to co-operate in an effort 
to get more of public’s dollars, in the selling of mate- 
rials for replacements and additional fixtures in homes 
already built, I wish to submit a plan that will, I believe, 
aid the plumber to become the merchant we have heard 
about at our meetings, both national and local. 

Ever since I have attended association meetings I have 
heard orators talk about selling to the public by having 
better salesrooms, better systems, etc. Having made a 
study of this, as well as having tried it with more or 
less success, I have come to the conclusion ‘‘that the pres- 
ent method of plumbing sales from the manufacturer 
down is the reason the plumber fails in being a merchant.”’ 

We are told to look at the victrola, washing machine 
and auto sales, and others too numerous to mention. As 
I have handled some of these articles, I wish to state 
“that the manufacturer of these articles, through the job- 
ber, has provided for the sales expense of the retailer, 
which enables him to make the sales possible.’’ I will, 
therefore, mention this provision first, then give my ver- 
sion of a plan that the plumbing and heating industry can 
give consideration. 

The manufacturer of automobiles, victrolas, radios and 
washing machines, electric appliances, and others, have a 
set policy for the retailers, and a clearly defined under- 
standing before the dealers can get an agency of any of 
these articles. The manufacturer, through his jobber, 
sets rules of sales, as follows: 

Location of store, required showroom, show window, 
stock carried, salesmen employed, and advertising done. 
A dealer’s discounts are graded according to his efforts 
and standing. There is also a provision made giving ex- 
clusive sale for certain territories. This gives the dealer 
an incentive to work up his sales force, invest his capital, 
and thereby improve sales: All of the above co-operation 
is missing in the plumbing industry. 

Let us compare the above with the sales effort of our 
manufacturers. They advertise in many and various ways, 
then end up by saying send for catalogue or get it from 
your plumber or steamfitter, and at the same time pub- 
lish prices that do not provide sufficient margin of profit 
to enable a plumbing and heating dealer to carry the ar- 
ticle on display, in a manner in which he could sell it. 
The jobber in almost every big city has a showroom, and 
publishes prices that are the death-knell to any plumbing 
salesroom possibilities. These same jobbers are continu- 
ally quoting prices, and sometimes selling direct, until 
the entire industry from manufacturer to the dealer are 
working without profit. A few of our manufacturers give 
an additional discount of five or ten per cent on volume, 
and this is given away in return by the plumber trying 
to get the volume, thus leaving him no better off than 
before, and tends to reduce his competitors to even less 
profit than if the discount had not been given. 

Why not try the following plan for a while, having 
the plumbers in different classes, as follows: 

Class A—Merchant Plumbers—Would have the following 
requirements to remain in this class. Discount 
to be 40%. Showroom, according to set rules. 
Salesmen, according to set rules. Service-cars, 
according to set rules. Advertising System, ac- 


cording to set rules. Shop and Office, according 
to set rules. 
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Prepare in June 
for January 


Now is the time to tear out the heating systems 
that cannot be made to go through another winter. 
Replace them with Red Top Pressure type hot water 
heating systems. In each case, a Red Top Relief 
Valve Model No. 2 and an air-tight expansion tank 
are all the special equipment necessary. 


You will find a growing market. You will find that 
you can make a good profit, and yet install the sys- 
tem at a price which will get you paying business. 
You wil! like its simplicity and ease of installation. 
Owners will like its economy and absolute safety. 


NEPTUNE METER COMPANY 


50 E. 42nd Street New York City, N. Y. 
'Branch Offices in Principal Cities 
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af Hot Water Heating 
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ANALBAVLRLLLUEREREERE BERR RE EEE ERR eerer es 


The outside spring on the 
Donnelly Pressure Relief 
Valve does away with the 
possibility of spring corro- 
sion, with the subsequent 
loss of tension and adjust- 
ment. 


This Donnelly Valve is de- 
signed especially for base- 
ment system tanks, range 
boilers, storage heaters and 
closed plumbing systems. 

It operates automatically 
when pressure becomes too 
great. It is easily and 
speedily adjusted to any re- 


quired pressure. Your job- 
ber will be glad to sell you. 


DONNELLY MFG. CO. 
29 Mills St., MALDEN, MASS. 


(IIALILAALAALLILLL LALLA A 
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KENNED 


Valves. 
and F ittings 


Kennedy products mean satisfied cus- 
tomers. They cost no more than ordi- 
nary equipment, cause no trouble after 
being installed, stand more rough use, 
and last far longer. A few of the 
Kennedy Valve types are _ illustrated: 
The Kennedy Radiator Valve, made 
straightway, angle offset, corner, etc., 
with or without unions; the Kennedy 
All-Bronze Gate Valve, one of the par- 
ticularly popular Kennedy types; the 
Kennedy Check Valve, made in a large 
variety of types and sizes, and the 
Kennedy Pennie Backwater and Sewer 
Gas Valve, a sanitary and positive pro- 
tection that should be on every waste pipe. 





Kennedy Malleable Iron and Brass Fit- 


tings go on the pipe easily, and can be 


are the natural results of the Kennedy 
experience in design, care in workman- 
ship, and conscientiousness of inspection. 


A trial of Kennedy Malleable Iron and 
Brass Fittings will quickly show why it 
will pay you to standardize on them. 





Send for the Kennedy Catalogue de- 
scribing the entire Kennedy line of over 
5,000 different types and sizes. It points 
out the special points of goodness of 
Kennedy products and will help you 
make a selection for trial. 


depended upon to give lastingly good ser- 
vice. These two big tests of good fittings a 


THE KENNEDY VALVE 
Mere. Co., Ecmira, NY. 


SALES OFFICES: Branch Offices and 
SALT LAKE CITY MEMBERS Warehouses 
EL PASO THE MATIONAL NEW YORK: 128-132 White St. 


FO tn ‘i EXTENSION BOSTON: 47 India St. 

LOS ANGELES alien 1335-1337 So. Clinton St. 
PHILADELPHIA SAN FRANCISCO 
CLEVELAND 448-450 Tenth St. 4 
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Class B—Plumbing and heating contractors on large op- 
erations, and who have office, shop, estimator 
and trucks. Discount 30 per cent. 

Class C—A contracting plumber or steamfitter who has 
shop and office. Does his own estimating and 
works on jobs. One who is an independent op- 
erator and pays his accounts; his discount being 
25 per cent. 

Class D—Plumber who works from his garage and who is 

in the beginning of his career. Discount to be 

20 per cent. 

Plumbing and heating dealers who do work for 

corporations and building companies on a sal- 

ary or commission. This plumber holds a mas- 
ter’s license. No discount—pay list. 

I will warrant that if the United States manufacturers 
of plumbing supplies, through their association, put these 
rules into effect, you would soon see enough real merchant 
plumbers in the field to outsell their competitors, and the 
hundreds of plumbers who are today out of work could 
be put to work to install the additional fixtures we would 
sell. The jobber then could do away with the show- 
rooms and put the’ present salesmen on promotion work 
among the merchant plumbers. The estimators and plan 
experts could work for the class B plumber at a real 
salary. His present salesmen to confine their efforts to 
classes C and D. 

The merchant plumber would then be able to handle 
the class E to Z and give satisfactory service. 

Let us hear what the industry thinks of this at the 
convention at Minneapolis. 

“Make a wholesaler a wholesaler.” 
Respectfully submitted, 

John E. 


Class E 





Detroit, Mich. xreen. 








| Practical Problems—No. 32 | 
| $3 paid for acceptable ideas | 

















To Carry Pipe with an Automobile 


of his own for carrying pipe. While he uses a 
truck, he often finds it handy to carry pipe with his 
automobile, and this is the way he does it: He slips a 
bundle of pipe under the car, either between the springs 
and the body or puts the bundle through on top of the 


\ MASTER plumber in central Illinois has a scheme 
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axles. Then he has two or three chains for different 


sized bundles, each chain having one or more springs at- 
tached. He fastens one end of the chain to the axle, 
winds the chain once or twice around the bundle of pipe 
and fastens the other end of the chain to the opposite end 
of the axle as shown in the illustration. The springs take 
up the slack in the chain and hold the pipe tightly to- 
gether. A similar chain is used on the front axle. 
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“They Keep a-Running’’ 

















6 Horse Power Century Type RS Repulsion- 
Start Induction Single-phase Motor 


For ELECTRIC 
REFRIGERATORS 


The first commercially-practical electric refrig- 
erators were equipped with Century Repulsion- 
start Induction Single-phase Motors—because 
the performance of Century Single-phase 
Motors was then, as it is now, more than 
adequate to meet all the service and power- 
supply requirements of the installation. 


The pronounced popularity of the 4 horse 
power motor among the Refrigeration Industry 
and Central-station Operators results from the 
satisfaction that has accrued to all interested 
in their operation during the past 13 years. 


1 The 1/6 horse power motor is particularly 
quiet at starting—dquiet in operation— 
quiet at stopping. 


2 Characteristics are permanent and well 
balanced. The product of efficiency and 
power factor is high. 


3 Brushes last for years because they are in 

contact with the commutator only during 
the starting period — approximately 
1/900th part of the time the motor is 
operating. 





4 The Century Wool-yarn System of Lubri- 

cation assures at least one year’s con- 
tinuous 24-hour-per-day operation—with- 
out reoiling. 


Century Type RS Repulsion-start Induction Single- 
phase Motors are built in all standard sizes from | to 
40 horse power. Temperature rise not more than 40 
degrees Centigrade. 


There is a decided difference! 


CENTURY ELECTRIC COMPANY 
1806 PINE ST. ST. LOUIS, MO. 


32 Stock Points in the United States 
and More Than 50 Outside Thereof 


































\% to 40 H. P. 1g to 40 H. P. 
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CHICAGO JOURNEYMEN PLUMBERS’ BLDG. 


JAMES F. DENSON......... Architect 
HOWLETT BROS. . . Plumbing Contractors 
WEIL-McLAIN CO. .. . Plumbing Fixtures 


When Plumbers Build— 


The new and attractive home of the 
Chicago Journeymen Plumbers was 
planned and built by plumbers — crafts- Ju 
men who know, from actual experience, — ——— 
the real value of quality in plumbing. 














For their own building, they natur- 
ally bought plumbing equipment that 
would give them the utmost in long life 
and efficient service—and so they 

i i lis thi th attendi 
selected Sloan Royal Flush Valves. bg, Be be in Minneapolis this month attending 


nvention? You have a standing invitation to 
visit the “‘Sloan”’ exhibit in Booth No. 4, Section A. 


ROYAL FLUSH VALVES 











SLOAN VALVE COMPANY 


CHICAGO 


Albany, N. Y. Butte, Mont. Des Moines, Iowa Jacksonville, Fla. Milwaukee, Wis. New York City, N.Y. Seattle, Wash. 


Atlanta, Ga. Cincinnati, Ohio Detroit, Mich. Kansas City, Mo. Minneapolis, Minn. Oklahoma City, Okla. St. Louis, Mo. 
Baltimore, Md. Cleveland, Ohio Durham, Conn. Los Angeles, Cal. Nashville, Tenn. Philadelphia, Pa. Tampa, Fla. 


Boston, Mass. Dallas, Texas Fort Wayne, Ind. Memphis, Tenn, Newark, N. } f Pittsburgh, Pa. Washington, D. c 
Buffalo, N. Y. Denver, Colo. Indianapolis, Ind, Miami, Fla. New Orleans, La. San Francisco, Cal. Richmond, Va. 





— 
— 





Mention Domestic ENGINEERING when writing advertisers. 

















BUSINESS CONDITIONS IN 





LEADING JOBBING CENTERS 








CHICAGO 


The past week has not been attended by any unusual 
circumstances as far as the plumbing and heating indus- 
try in the Chicago territory is concerned and business 
has maintained at close to the same level as during the 
week before. In discussing the week’s activity with manu- 
facturers and wholesalers, however, the opinion rules in 
most instances that demand as a whole turned slightly 
upward. The increased interest manifest for boilers fol- 
lowing the announcement of the recent price advance has 
more or less subsided as a limited time was allowed by 
makers for the privilege of covering at the old quotations. 
Still, makers report a better demand for the week than 
during the week preceding the change in price. Pottery 
ware is another commodity which has been affected by a 
recent price change and demand for ware has been rather 
light in face of the recent decline. Most other commodi- 
ties included in this report are moving at a fairly good 
rate. Jobbers are not attempting to anticipate, confining 
their buying for the most part to quantities sufficient to 
replace material moved into consumption and to maintain 
stocks at a safe working margin. These orders, however, 
are of fair size and make for a satisfactory volume in 
the aggregate. 

Material continues to be turned out by manufacturers 
in good volume and stocks at that source of supply, are, 
in general, well assorted and of sufficient size to eliminate 
any undue delays in shipping. With this condition pre- 
vailing equally good deliveries are available from most 
wholesalers. At the time of going to press no price 
changes had been announced by manufacturers for the 
past week. 

Soil Pipe 

Demand from contractors for soil pipe continues in 
fairly good proportions with little change apparent from 
last week. Wholesalers, while not buying in anticipation 
of later needs, are ordering pipe a little more freely than 


was the case during the latter part of last month, in 
the opinion of most makers. While foundries are still op- 
erating at a curtailed schedule, ample supplies are on 
hand to meet wholesalers’ requests for early shipment. 
Prices have not changed. 
Steel Pipe 

No great change in demand is felt by steel pipe mills 
from one week to another, except for an occasional fluc- 
tuation which, when averaged, makes little inroad in the 
period of a month. Distributors are maintaining fairly 
well balanced stocks and in doing so are ordering pipe fre- 
quently in small quantities, which, in the aggregate, make 
a favorable tonnage. There are ample stocks at mills 
which distributors can rely upon for early 
Prices have not changed and are firm at existing levels. 

Wrought Iron Pipe 

Mill representatives state that business fairly 
good during the week and that, in view of the number of 
contemplated projects, prospects for future business are 
promising. Distributors’ buying is strongly governed 
by current requirements of their trade and, while whole- 
salers are not ordering in large quantities, their frequent 
calls for pipe aggregate a good seasonal volume. Mill 
stocks are ample and prompt deliveries maintain at that 
source of supply. Prices have not changed. 

Enameled Ware 

New projects are continually arriving at the stage where 
finishing material will be required and contractors are 
commencing to ask more frequently for quotations. Al- 
though wholesalers are buying in numerous small quan- 
tities which in some instances are slightly larger than 
heretofore, they have not abandoned their policy of close 
range buying and are relying on manufacturers for prompt 
attention to orders for rush delivery. Prices have not 
changed. 


deliveries. 


was 


Pottery 
Wholesalers are ordering staple ware in small quanti- 
ties in line with their actual requirements and for re- 


placement purposes. While these orders are not large 





HE past week, summed up, reveals a good move- 
gee. of material into consumption, ample stocks 
at nearly all manufacturing sources of supply making 
possible prompt deliveries, unchanged manufacturers’ 
quotations which in general are firm, and in most sec- 
tions of the country an ample supply of high-class 
labor. While increased demands from contractors are 
reflected in wholesalers’ purchasing, demand from 
jobbers is still marked with a certain degree of spot- 
tiness. And, while in some instances distributors are 
taking in fresh supplies in somewhat larger quantities 
than required to meet current needs, they have by no 





DEMAND MAINTAINS GOOD LEVEL 


means abandoned their policy of conservatism in buy- 
ing. Taking the country as a whole, jobbers’ quota- 
tions continue to show the same signs of weakness 
that have marked them for some time past. 

While building permit records indicate a slight fall- 
ing-off in construction in most parts of the country, 
compared with last year, a large number of projects 
are underway which, with the remodeling work being 
done, is keeping contractors active and demanding a 


good volume of material: Journeymen are still out 


in parts of New York City and this naturally has 
slowed down purchasing in the sections affected. 
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Silent 
Non-Overflow 


Powerful Flush 
Distinctive Design 


A Credit to Any Home 


—and moderate 
enough in price — 


One of the real reasons for the almost overnight 
success of the T/N One-Piece Closet is its adapta- 
bility. In the finest homes it easily takes its place 
as a fitting contribution to the entire interior scheme. 
But even in a small cottage it is just as appropriate 
an installation. And its cost is such that you needn’t 
worry on that score. Add to this factor the many 
distinct advantages both in design and in construc- 
tion and T/N One-Piece Closets form your most 
profitable avenue of business! Sell T/N—the 
superior unit fixture! 


W. A. CASE & SON MFG. CO. 
220 Delaware Ave. Buffalo 


Potteries—Robinson, Ill. 





Residence of F. V, 
Whiting, Westchester, 
ie a 








Builder: W. P. Johnson. 


Architect: Philip Res- 
myck (N. Y. C.) 


Plumber: Harts- 
dale Plumbing & Heat- 
ing Co., Hartsdale, N. Y. 
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and wholesalers are not anticipating their needs in view 
of the recent price reduction on staple bowls and tanks, 
they are frequent enough to make a fair seasonal volume. 
A good demand prevails for specials, according to makers. 
Prompt deliveries are available from nearly all sources of 
supply. Prices have not changed. 
Plumbers’ Brass Goods 

Factory representatives state that spottiness still ob- 
tains in demand for cast and tubular goods. One week 
will witness the receipt of a good number of orders while 
the next is just as liable to show only a few bookings. 
In general, wholesalers are buying mainly in accordance 
with their actual requirements and these orders usually 
do not call for large quantities. Early deliveries can be 
had from nearly all sources of supply. Prices have not 
changed. 

Range Boilers 

Jobbers are ordering range boilers only for immediate 
requirements and the status of the market has not 
changed since last week. Factories have good surplus 
stocks and wholesalers encounter no difficulties in securing 
early deliveries when wanted. Prices have not changed. 

Boilers and Radiators 

The reaction from the recent price advance on boilers 
has more or less quieted down, according to makers. 
Shortly following the advance makers were in receipt of 
a good volume of business, but this has practically sub- 
sided to a level a little above that prevailing prior to the 
price change. No price changes were announced during 
the week and no delays are encountered in shipments. 


NEW YORK 


Spottiness still characterizes the plumbing and heating 
markets in the metropolitan district, with different sec- 
tors reporting a variance in quality of demand, and also 
in price levels. In Manhattan, business is improving, as 
the effects of the lockout of journeymen are slowly being 
dissipated. In Brooklyn and Queens, and also in Rich- 
mond, the strike has brought business almost to a stand- 
still, although a few buildings are proceding on an open 
shop basis. Conditions are said to be improving slightly 
in northern New Jersey, where demand-has been lighter 
than it was last year. In eastern Long Island and West- 
chester County business has been from fair to good. 

Jobbers’ prices in the territories where business is 
available are said to show symptoms of weakness, due 
to wholesalers in sections where the strike has tied up 
work bidding for business in sectors where they or- 
dinarily do not seek business. This, of course, is a tem- 
porary condition, due entirely to the labor trouble. 

Manufacturers of goods covered by this report have 
not changed prices during the past seven days. Delivery 
conditions continue to be excellent, with the average 
manufacturer having large inventories. Wholesalers, on 
the other hand, are maintaining low stocks, as a rule. 


Soil Pipe 
Demand from the New York master plumber increased 
slightly during the week, the low stocks on hand in the 
average wholesaler’s pipe yard causing the middleman to 
get into the market with orders for some soil pipe. Sub- 
urban business forms a fair part of the volume being used 
in this section and those foundries including New Eng- 
land in this territory for sales purposes, state demand is 
f00d from those states. Prices have not been changed. 
Early deliveries can be made. 
Steel Pipe 
Almost normal business is reported by salesmen from 
two companies, another mill stating there had been a 
considerable lull in demand since the first of June. 
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Summed up, it appears that shipments into the territory 
will not fall far below the post-war average for this time 
of year, but are lower than last June. Prices are hold- 
ing the same levels as a week ago. Shipments can be 
made promptly. 
Wrought Iron Pipe 

“Demand could be improved a lot,’’ the manager of one 
mill’s New York City office states, adding the information 
that his branch was considerably below quota. When 
this quota is divided into its component parts, and the 
plumbing and heating business alone is considered, the 
situation looks better, however, he agreed. Prices are 
being maintained on the same steady basis. Mills have 
large stocks and can ship promptly. 

Enameled Ware 

Releases are coming through in fair volume from New 
York City wholesalers, it is stated, but the total volume 
of shipments does not approach a figure better than fair 
for this time of the year. New business is slow in 
many of the suburban sections, exception being made in 
eastern Long Island. Staple items are plentiful in manu- 
facturers’ warehouses and, generally, shipments can be 
made without delay. Prices have not been changed. 

Pottery 

Potters state they are just beginning to feel the im- 
petus in demand due to the return to work of Manhattan 
plumbers several weeks ago, as the average building was 
not yet ready for finishing ware when the journeymen 
went back on the job. Some large jobs have been held 
up, but others are going through and will need pottery 
soon. Prices have not been changed during the week. 
Staples can be shipped at once. 

Plumbers’ Brass Goods 

Conflicting reports are received from manufacturers of 
brass goods. One tubular salesman, for instance, states 
his volume for April and May exceeded his quota and 
that he will probably repeat this in June. Others volun- 
teer the information that demand is very slow. Taken 
as a whole, however, it appears that total shipments into 
the district are very little below normal figures, if Brook- 
lyn and Queens are excepted from the total. Prices have 
not been changed, and are holding fairly firm. Early 
shipments are possible. 

Range Boilers 

Manufacturers of range boilers continue to report 
an inactivity in demand for this product, the suburban 
districts taking practicaily all of the boilers being used. 
Prices are holding fairly firm, with no new sheets re- 
ported during the week. Deliveries are excellent, the 
average maker having large stocks on hand. 

Boilers and Radiators 

Considering the season, demand might be called brisk, 
as wholesalers are taking in a fair number of boilers and 
a good footage of radiation and are turning it over 
promptly to contractors. Many of these sales, it is re- 
ported, are the result of protection given by manufactur- 
ers when prices were advanced the first of the month. 
Early shipments can be made without difficulty. Both 
makers and wholesalers have fairly large stocks. 





East Longmeadow, Mass.—E. C. and G,. C. Gardner, 33 
Lyman street, Springfield, are to prepare the plans for a 
grade school to be built on Girard street, at an estimated 
cost of $100,000. 

Cambridge, Mass.—Bids will be asked during June for 
a three-story brick, steel and cast stone parochial school, 
80x185 ft., to be built for St. Peter’s parish on Concord 
avenue. William P. Colleary, 80 Boylston street, Boston, 
is the architect, and J. P. Dwyer, Jr., of the same address, 
is the heating and ventilating engineer for the project, 
which is estimated to require an expenditure of $300,000. 
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Special Notice to Plumb 


The manufacturers whose names appear 
below and on the opposite page have author- 


ized us to send to the 


plumbing and 


heating contractors, upon request, their loose 
catalog sheets for use in the binders distri- 
buted through the National Trade Extension 


Bureau. 


These loose sheets are reprints of catalog 
pages appearing in “‘Domestic Engineering 


Catalog Directory.” 
814x10°% inches 


Abendroth Bros.. 


Acme Adjustable Pipe Hanger Mfg. Co. 


Acme Asbestos Covering & Flooring Co 
Acme Frost Proof Closet — Co. 
Albrass Co. 

American Brass Co. 

American Manganese Bronse Co. 
American Pipe Tool Co 

American Radiator Co.. 


American Spiral Pipe Works. . 
American Steam Pump Co. 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co.. 

Automatic Gas Steam Radiator Co. 
Badger & Sons Co., E. B..... 
Barnes Tool Co., The ere eer 
Bashlin Co.. ; 
Bay Ridge Specialty Co., Ine. 
Beaton & Cadwell Mfg. Co., The 
Beaton & Corbin Mfg. Co., The 
Becker Mfg. Co., The : 
Beneke Mfg. Co. , 

Benson Co., Inc., Alex R. 
Bignall Co., The....... 

Blake Specialty Co..... 

Blue Seal Chemical Co. 

Boosey Mfg. Co., Norman 
Borden Co., The. . . 

Bradley Washfountain Co.. 
BRE Mfg. Co. ok We secre 
Bridgeport Brass Co..... 
Brunswick-Balke- Collender Co., The 
Buffalo Gas Radiator Corp. 
Butler Mfg. Co. 

Butler, Thos. F. ; 

Cabco Iron Works, lee. 

Capitol Brass Works....... 
Carty & Moore Engineering Co. 
Case & Son Mfg. Co., W. A. 
Central Radiator Co 
Chamberlain Co., The..... 
Chemical Toilet Corp... . 
Chicago Faucet Co., The 
Chicago Granitine Mfg. Co... 
Chicago Pipethread Machine Co... 
Cleveland Brass Mfg. Co., The 
Columbia Radiator Co 
Commonwealth Brass Corp 
Compound Injector & Specialty Co. 
Conemaugh Iron Works... . 
Continental Heater Corp. 
Crampton-Farley Brass Co. 
Crist & Schilken Co.... 


They are uniform in size 
-printed on a good grade 


.Port Chester, N. Y. 
.Richmond, Va. 

. Chicago, Ills. 

. .Baltimore, Md. 
Coxsackie, N. Y. 
Waterbury, Conn. 
.Holmesburg, Pa. 

. .Chicago, Ills. 

. . Chicago, Ils. 

.. Chicago, Ills. 
Battle Creek, Mich. 
. .Chicago, Ills. 
Bridgeport, Conn. 
Pittsburgh, Pa. 

. .Boston, Mass. 

. .New Haven, Conn. 
....+.+» Warren, Pa. 

.. Trenton, N. J. 
New Britain, Conn. 
Southington, Cann. 
. .Marietta, Ohio 
Chicago, Ills. 

. -.Hudson, N. Y. 
er 
.. Rock Island, Ils. 

. Roselle, N. J. 
.Detroit, Mich. 

. Warren, Ohio 


Milwaukee, Wis. : 


Boston, Mass. 

. -Bridgeport, Conn. 
Chicago, Ils. 

No. Tonawanda, N. Y. 
.Minneapolis, Minn. 
. . Lorain, Ohio 
.Gowanda, N. Y. 

. .Detroit, Mich. 
Detroit, Mich. 
.Buffalo, N. Y. 

. New York City 
..Pittsburgh, Pa. 
Syracuse, N. Y. 

. .Chicago, IIs. 
Chicago, Ills. 

. .Racine, Wis. 

. .Cleveland, Ohio 

. McKeesport, Pa. 

. .Detroit, Mich. 

. Chicago, IIls. 
.Latrobe, Pa. 
Dunkirk, N. Y. 
.Kansas City, Mo. 
.Pittsburgh, Pa. 


of light paper and punched to fit the binder, 


If you have the binder and desire loose 
catalog sheets, write Domestic Engineering 
Co., 1900 Prairie Avenue, Chicago, on your 
letterhead, giving the names of concerns 
listed below whose lines you are interested in, 


and we shall be glad to send you the sheets 


without charge. 


If you are not using the 


binder and wish information regarding it, 
write to the National Trade Extension Bureau 


of Evansville, Indiana. 


Croll & Son, Jesse G 


Crown Die & Tool Co. ............. 


Curtin Valve Co., A. F..... 
Curtis & Curtis Co., The 
Curtis Specialty Co 


Dahlquist Mfg. Co........ wee + nana karate 


Dail Steel Products Co 


BOUEE Ds ps Wes es on hs isco ko esd es es eos’ 


Davis Engineering Corp 
Decatur Pump Co. 

Dececo Co., The 

Detroit Lubricator Co........ 
Detroit Torch & Mfg. Co.... 
Dick Brothers, Inc 5 
Dixie Metal Products Co., In 
Dole Valve Company 

Donley Mfg. Co., The 
Donnelly Mfg. Co.......... 
Dube Boiler Co..... 

Dunham Co., The — 
Eastern Foundry Co., The 
Ebinger Sanitary Mfg. Co., 
Economy Heater Co 


Economy Pumping Machinery Co....... 
Electro Engineering Co., Inc............ 


Eljer Co... 
Elkhart leon Works 
Enterprise Brass Works 
Estabrook’s Sons, R 

Everitt Co., The ecisne 
Excelso Products Corp...... 
Exeter Brass Works 

Florence Stove Co....... 
Fritz Manufacturing Co. 
Gerard Mfg. Co. 

Gerstein & Sons, H. 

Goulds Pumps, Inc...... 
Graves, W. L 

Greenfield Tap & Die Corp... 
Grinnell Co., Inc. 

Haas Co., Philip 

Hammond Brass Works. . 
Handon Boiler Corp 


Healey Brass Foundry Co., Peter. we 


Heap & Sons, Wm.. : 
Hercules Chemical Co., ‘Inc. 
Hetzel, J. G., Estate of 
Hindley Mfg. SIMD wtp Save. ole se 
Hollands Mfg. Co 


Holyoke Heater Co.. . 


Honeywell Heating Specialties Co. 


Hotstream Heater Co........... 
Hudson Brass Works, Inc... . 


Philadelphia, Pa 


Bed beta Chicago, Ills. 


Medford, Mass. 
Bridgeport, Conn. 
Salt Lake City, Utah 
.South Boston, Mass, 
Lansing, Mich. 

. Providence, R. I. 
New York City 
Decatur, Ills. 
Boston, Mass. 
Detroit, Mich. 

. .Detroit, Mich. 
Reading, Pa. 
Birmingham, Ala. 
Chicago, Ill. 
Cleveland, Ohio 

.. Malden, Mass. 

. Chicago, Ils. 

; . .Berea, Ohio 
. -Boyertown, Pa. 
Columbus, Ohio 
Chicago, Ills. 

. Chicago, Ill. 


‘Richmond Hill, N. Y. 


Ford City, Pa. 
Elkhart, Ind. 
.Muskegon, Mich. 
.South Boston, Mass. 


Chicago, Ills, 

. .Dickson City, Pa. 
South Boston, Mass. 
Seneca Falls, N. Y. 
Hatfield, Mass. 
Greenfield, Mass. 
Providence, R. I. 
Dayton, Ohio 
Hammond, Ind. 
New York City 
Evansville, Ind. 
.Grand Haven, Mich. 
New York City 


. - Valley Falls, R. I. 


Holyoke, Mass. 

. .Wabash, Ind. 

. .Cleveland, Ohio 
.. .Brooklyn, N. Y. 











1927 
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MDCIRON BUOMM DOIG GOh 55650 6.0 cc cscs scccses ess Chicago, IIs. 
Ireland & Matthews Mfg. Co................... Detroit, Mich. 
J. R. S. Specialties Mfg. Co., Inc............ Patchogue, N. Y. 
Jefferson Union Co............. tre are Lexington, Mass. 
eee id. ous New York City 
Sr ee ree ee ere Detroit, Mich. 
LE re Boston, Mass. 
Benes Eaomow Ware Co., ...... 6.6.6.2. 6 sce ceese Baltimore, Md. 
NR EN iurSbib 9 9 fo n't Wa ores wa dial 9 90:0 Cleveland, Ohio 
Juvenile Wood Products, Ine. Mic aeeenrats eer . .Fort Wayne, Ind. 


Keeney Mfg. Co., The... 
Kelly Valve Co... Oe ee ER ee 


TES cae LATS Newington, Conn. 
Grand Haven, Mich. 


memp fuan, Co., ©. BM... 0... as Tey ae Baltimore, Md. 
Kennedy Valve Mfg. Ce: OP eee Elmira, N. Y. 
Kenney-Cutting Products Corp.. swaiea ..New York City 
SET PINGING Es cover end iapaicre's o.ic « 3 ac8igtw'e 440% Soe Irvington, N. J. 
ee Erie, Pa. 
OE Ue a Trenton, N. J. 
RCE Se arn oe . .Philadelphia, Pa. 
ONE MDL x cts kd vee tec tedeucee .. Tell City, Ind. 
Kokomo Sanitary Pottery Co................... Kokomo, Ind. 
Kortick Manufacturing Co................ San Francisco, Cal. 
ee Sy ae a ee ee Jersey City, N. J. 
CGN ER BOO Niiy. 6 (0.5.5. 0 s:a.9 0° 0059's 010 Weekes Dubuque, Iowa 
mupterie Foundry Co., Johan C..... 6. e cee ns St. Louis, Mo. 
Lambertville Pottery Co................... Lambertville, N. J. 
I IE MM 5. vias pannesetivreaaveenan Chicago, Ills. 
NS A rr re Cincinnati, Ohio 
ES ee re ey oe Cleveland, Ohio 
NI MN so oc oo sag @ ahold D'Mwiy <4 a ead Orange, Mass. 
8 ee era errr Boston, Mass. 
Leonard-Rooke Co..........................Providence, R. I. 
NNTIED MME ROIED, 5 64 6.0 ok ous 0p sro ae abe abu Buffalo, N. Y. 
Lissberger & Son, Inc., Marks.........Long Island City, N. Y. 
Gmmeras Mubper Co., TH........ 08s cecesscese Trenton, N. J. 
i CM 6 os SUids osasewees .... Garwood, N. J. 
McGurrin Supply Co.............. Grand Rapids, Mich. 
Se ie MORON OS CoOg CNB: oi 68. ca ce sscseews Detroit, Mich. 
menddock 6 Some Co., Thomas... .. 2.65. scscees Trenton, N. J. 
Mfg. Equipment & Engineering Co......... Framingham, Mass. 
Martin & Sons, H. P... s 000004099 0.06 p OWOREDORO, Sais 
Marvel Machine & Brass Works Rech oree: powaniee Cleveland, Ohio 


Meneley-Diederich Co., Inc.. Pee rere Los Angeles, Cal. 
Michigan Pipe Co.. : ; .Bay City, Mich. 
Milford Iron Poundry pieiahee . .Milford, Mass. 


Milwaukee Valve Co.......... * ete - ; bane on Milwaukee, Wis. 
Misener & Irving Mfg. Co., Inc............... Syracuse, N.. Y. 
EN UMMM RTD 0.5.5 aes < wis wien Share sas 600% Harrisburg, Pa. 
CEC SS Ee ner I ee Py Racine, Wis. 
eS ere Errore New York City 
TS os obo cdeskevesaacncsvenrenin Chicago, IIls. 
Nason Mfg. Co..... eee . .New York City 
National Steel Tank & Mfg. ‘Co ie Si paths aw wlan Bradford, Ills. 
ON ETRE Oe re eee De ea eee Irwin, Pa. 
Niagara Radiator & Boiler Co........ North Tonawanda, N. Y. 
Northwestern Chemical Co., The............... Marietta, Ohio 
Nustone Products Corp................0005: Union City, N. J. 
Nye Tool & Machine Works...............00005 Chicago, Ills. 
Ohio Heater Co., The. . erastiekasemnee Columbus, Ohio 
Paine Co.. Oo Pre Pere oe Chicago, Ills. 
Para Rubber Co.. ce re RAa aE bone wd Gk Rial acie'ur scat wx Nee Newark, N. J. 
Penn Engineering Co., The.................. Philadelphia, Pa. 
Phoenix Brass Foundry....................4. Irvington, N. J. 
Plummer-Huff Company..................... Napoleon, Ohio 
I lots Siecadsa cheeesscrenss Los Angeles, Cal. 
CC, ses hsesereviarvactnwat Boston, Mass. 
Powers Regulator Co........... ne eee Chicago, Ills. 
Providence Fittings Co., The..... . .Boston, Mass. 


Randolph-Clowes Co., The................. Waterbury, Conn. 








po es New York City 
NE INS orp ie 4/0/65. 1.09, Keddie a Wek ewe ewonee Erie, Pa. 
IEE Fis ov. c-tincoscccccecccverswseen Denver, Colo. 


Rhode Island Fittings Co.. . Providence, R. I. 
Richmond Engineering Co. aor . .Richmond, Va, 
Richmond Foundry & Mfg. Co., ‘Inc. Serr 4 


SN IN So a olde Me ba win a's deth's ec w.de s bea aiee Elyria, Ohio 
Riverside Foundry & Galvanizing Co........Kalamazoo, Mich 
Roberts Benen Biie.:Co., The: .. 2. cs cece cccece Detroit, Mich. 
PRTROO RE SOs DOR. ices ers cacincceeeeen Cleveland, Ohio 
ee Be Rockford, Ills. 
Troyal trees DEM, Co., THO... 6... ccc cece Cleveland, Ohio 
po a ee Seneca Falls, N. Y. 


Russell Mfg. Co., Inc., John M............. 
Russell & Co., w. A.. 


. Naugatuck, Conn. 
..New York City 


Sanitary Bath Curtain Mfg. Co. ‘Inc Dice. b serters, one New York City 
NER 5 oy 2:0 «He odie aagne' deme’ « aiseecra Boston, Mass. 
INI is coh pan sa eth paois.0 oa see ces ON New York City 
Re Oe NS CO. Wil This cic esc ccess ccevncves Oakmont, Pa. 


Scott Valve Mfg. Co................ 
Sherwood Brass Works............ 


Saree eee Detroit, Mich. 
. .Detroit, Mich. 


I oda dy < cnle ea Sik.clo ons saw elaad Chicago, Ills. 
SA ee New York City 
ne Brooklyn, N. Y. 
eo ig a lO: Camden, N. J. 
ran cig vob ccwiicec see ceeecccs Boston, Mass. 


Standard Water ena a 1 a 
Stark Pump Co.. ead kame 
Sterling Faucet Co.. 


.Hampton, N. J. 
Detroit, Mich. 


canard Newcomerstown, Ohio 


Stringer Brothers Co.. bia atrer NAEP OC OE Ree eI Chicago, Ills. 
SIE Ns 56 os oc cece ddcednnecces Pen Argyl, Pa, 
SRO Sls TGs soi Sc vce cccccceeee cases Chicago, Ills. 
po a Ce) or Medina, N. Y. 
Teed CO, MAN Wa, THB. oc ccc cic cessces Warren, Ohio 
Teck Manufacturing Co...........ccccsccccssces Chicago, Ills. 
NS 36 ood odds tio ccedsca cenccds tg Philadelphia, Pa. 
Thatcher Co.. ay cae Cate Newark, N. J. 
Thermal Appliance Co., ‘Inc Oe eT ee re New York City 
Tillery’s Little Janitor Clock Matec ess oe viste Newark, N. J. 
Toledo Pipe Threading Machine Co.............. Toledo, Ohio 
Trageser Steam Copper Works, John...........New York City 
yo EPCOT ETT TT SEE Eee Trenton, N. J. 
Trenton Brass & Machine Co........... .. Trenton, N. J. 


Westfield, Mass. 
. Ravenna, Ohio 


Tryco Products, Inc..... : 
Universal Smokeless Boiler Co. 


Van Arnam Mfg. Co.. PO OEE Ee Fort Wayne, Ind. 
I UII ON 6 o's occ ccc cca sccsaacs Willimantic, Conn. 
RN MIINI te scree tueie.e sac oe cle ve 5 dos 6. tials New York City 
Wade Iron Sanitary Mfg. Co.............-00005. Chicago, Ills. 
Walker Dishwasher Corp...................... Syracuse, N. Y. 


Ro ccc ecccesddccsessosvese Boston, Mass. 
Ware Coupling & Nipple Co. ..Ware, Mass. 
Warnock Manufacturing Co.. . .Worcester, Mass. 


WO Ue Oe IE Gn on oie ccc sccsscss Warren, Ohio 
Washington Metal Products Co........ Washington C. H., Ohio 
TN IES 5 gi idiccgx ss cess cesses tecccwesio Chicago, Ills. 
Wessels & Sons D. Di... cecccccccccccccccess ACO, Mich. 
Western Wire Products Co.......... 00000 0eeees St. Louis, Mo. 
Wheeling Machine Products Co.............. Wheeling, W. Va. 

White Flushing Valve Mfg. Co...... ” . Denver, Colo. 

White Steel Sanitary Furniture Co "Grand Rapids, Mich. 

Writs Cont Pipe Cen... occ cccssnces. .Hartford, Conn. 

eo eer ere ree Chicago, Ills. 
oa Minneapolis, Minn. 
Walliams G6’ Coe, Jo Thon oie ccc cwcccecsccecws Buffalo, N. Y. 
Woodward-Wanger Co.............00 00s . Philadelphia, Pa. 
Worcester Brush & Scraper Co.. Worcester, Mass. 


“XX” Laboratories. . New York City 


Yeomans Brothers Co. haere: : ...Chicago, Ills. 
SO Pere eee Tee ee Meadville, Pa. 
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PHILADELPHIA 


With conditions such as they are in Philadelphia, it is 
difficult for sellers to distinguish from week to week the 
changes in demand, prices and other factors of the plumb- 
ing and heating market in this territory. The increase 
in demand has been so gradual this year that the con- 
tractor, wholesaler and manufacturer on the ground has 
in most cases failed to note any particular increase from 
week to week. Wholesalers, for instance, are almost 
unanimous in saying that demand is poor, but after anal- 
yzing their businesses, most of them find that their vol- 
ume is only a little under that at the middle of June, 1926. 
This is particularly true in the Baltimore sector, where 
demand is reported slow, and yet wholesalers are taking 
in considerable goods, practically all of it in small 
amounts. 

Builders of large numbers of homes, known as opera- 
tion houses, are not as active as they were a year ago, 
but demand for the better grade of house in the suburbs 
is holding up well, real estate salesmen state. In Phila- 
delphia proper, there is considerable apartment building, 
but less office building than there was last year. Prices 
have not changed since last week’s report. Deliveries of 
most items continue to be made in good time. 


Soil Pipe 

Wholesalers continue the policy of buying soil pipe in 
minimum amounts, the total tonnage going through their 
yards and eventually into new buildings constituting a 
fair volume. The larger foundries, who formerly secured 
orders for several carloads at a time, with definite re- 
lease dates specified, state there are few of this type 
of orders received now. Makers have announced no 
change in prices. Quick shipments can be made. 

Steel Pipe 

There is a lack cf snap to demand reported, but the 
average commitment by wholesalers contains a request 
for shipment at once, evidencing scarcity of pipe in dis- 
tributors’ yards. Most mills report a falling off from 
last year’s shipment figures, but state they are deliver- 
ing a fair tonnage of pipe. Prices are unchanged. Prompt 
deliveries are possible. 

Wrought Iron Pipe 

had not produced a great deal of business for 
wrought iron pipe manufacturers from this district at the 
time this report was prepared. However, as last-of-thé- 
month business in May did not come up to expectations 
in many instances, makers forecast increased buying in 
the near future. Prices are unchanged. Mills can ship 
promptly. 


June 


Enameled Ware 

Wholesalers who formerly would contract for several 
cars of enameled ware show a disposition to buy only a 
carload or so at a time, and many of the old one-car 
buyers pick up a noticeable amount of ware at manufac 
turers’ warehouses. The aggregate of the shipments, how- 
ever, produces a fair volume. Producers are quoting the 
same price figures as a week ago, and jobbers’ quotations 
have not changed. Promptness is shown in filling orders. 


Pottery 

Demand for staples is light, with contractors and whole- 
salers buying for actual needs only. Business for the 
type of ware used in large jobs is fairly good, with keen 
competition from makers shown in efforts to secure this 
business. This seldom results in shading of prices, how- 
ever, quotations on specials and the better grade ware be- 
ing almost uniformly firm. Staple figures have 
changed the recent decline, and deliveries 
prompt. 


not 


since are 
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Plumbers’ Brass Goods 

Current business on cast brass is lighter than that for 
tubular goods, due, no doubt, to the fact that wholesalers 
contracted more readily for the former products some 
months ago. Specifications against these contracts 
amount to a fair volume. Sales of tubular goods are usu- 
ally of small amounts. Neither class of brass has ex- 
perienced any price changes during the past seven days, 
with quotations being fairly firm on both types. Deliv- 
eries are not delayed. 

Range Boilers 

Only enough boilers to take care of actual installation 
needs are being bought by wholesalers. Prices have not 
been changed. Ample stocks at points of origin insure 
quick deliveries when needed. 

Boilers and Radiators 

The recent price increase has had a stimulating effect 
on demand, manufacturers note, although the greater 
number of the sales are said to be at figures which show 
protection was given. Most of the boilers being ordered 
are the type that are used in residences and the smaller 
apartments. Prices have been stabilized on the new base, 
with the exceptions above noted. Deliveries can be made 
promptly. 


NEW ENGLAND 


There is a more optimistic tone to the reports received 
from manufacturers and distributors of plumbing and 
heating supplies in this section, for the gradual uptrend 
since the first of May has now attained a comparatively 
satisfactory level. Volumes, in some cases are not as 
high as they have been in preceding years, but those which 
are behind are being abetted by the continued improve- 
ment in building and the consequent increased demand 
for supplies. Residential developments are becoming 
more numerous as good weather sets in, while activities 
in architects’ offices and the many quotations being asked 
of jobbers and manufacturers are indices of substantial 
business in the near future. 

More frequent and more sizeable orders of contractors 
account for larger stocks in wholesalers’ warehouses. 
Even though the latter are stocking in quantities larger 
than is dictated by current demand, there is no apparent 
departure from their former methods of conservative 
buying. Makers are obliged to continue production on a 
normal basis and to keep a good surplus on hand to serv- 
ice immediate shipment requests of jobbers. 

Soil Pipe 

No difficulty is experienced by jobbers in securing ship- 
ments when wanted. Supplies at distributing points are 
ample to satisfy the present needs of plumbing contrac- 
tors. Makers report that orders placed are of better vol- 
ume than heretofore, but that future delivery business is 
conspicuous by its absence. Prices remain unchanged,and 
the market is generally firm. 

Steel Pipe 

Demand from both plumbing and heating contractors 
shows moderate improvement as the season advances. 
Tonnage moving from mills to distributors’ stocks rep- 
resents only actual needs, for the latter are not over-stock- 
ing on this particular commodity. Mill supplies are am- 
ple and quick deliveries are effected which afford whole- 
well firm and have 
not changed. 


salers assorted stocks. Prices are 
Wrought Iron Pipe 

Mills report much brighter prospects judging from the 

increases with which they have been favored so fat 

this month and from the amount of big work which will 


be started within the next 60 days on which wrought iron 
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—and the San-Equip 
Plumber’s Profits 


are Safe! 








The profit made on San-Equip Septic 
' Tanks is safe from the ravages of 


SANE aie oy service calls and customer dissatis- 
SERTIC TANK faction because San-Equips are right. 


It’s not a question of selling the 
need for Septic Tanks—the need 
is already established in every un- 
sewered district. 


The thing the plumber has to sell in Septic Tanks 
is a tank that will function unfailingly under all 


conditions. 


SarEquip Septiclanks 


Have yet to fail—and they have been in operation on thousands 
of jobs for eight years. 


Some San-Equip Construction Features 
A full partition, two chamber tank—follows U. S. Public Health 
Service. 


Special rust-proof mineral enamel melted on inside and outside, 
insures durability. 

Proper ratings based on net working capacities. 10°), to 50°; 
more material by weight—-100°%, more service. 

Nationally advertised—for the benefit of plumbing dealers only. 
Your wholesaler can make delivery right along with other 
plumbing fixtures. 

Ordinary home size SAN-EQUIP sells for $44—pays a profit 

provides real service—builds up your reputation. 
WRITE US FOR SALES HELPS! 


Chemical Toilet Corp., E. Brighton St., Syracuse, N. Y. 
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pipe has been specified. Distributors’ orders are only 
of moderate proportions but their stocks are generally 
being gradually built up to insure good delivery service 
to their customers. Prices are unchanged. 
Enameled Ware 

Good business, expected for this season of the year, 
is being enjoyed by manufacturers in general. Consump- 
tion on the part of plumbing contractors is showing im- 
provement almost daily, causing wholesalers to reorder 
more frequently and to carry more sizeable and better 
assorted stocks. Local warehouses of makers are car- 


rying large supplies to care for whatever emergencies 
their distributors might encounter. No price changes are 
announced. 
Pottery 
Shipments of staple ware totaled better in volume dur- 
ing the week, movements to jobbers’ warehouses consist- 
ing mostly of releases against two and three month con- 


tracts made at the time of the recent price reductions. 
Supplies in hands of wholesalers are not heavy but are 
sufficient to satisfy existing demand, being promptly re- 
plenished from good reserve stocks at potteries. Most 
makers report good business in special No price 
changes have been announced. 
Range Boilers 

No immediate changes in the range boiler market are 
apparent since last week. Jobbers continue to draw 
against old contracts with an average new business re- 
ported by makers. Plants are still operating on good 
schedules in so far as jobbers are showing tendencies to 
carry larger stocks than heretofore. No price changes 
have been announced. Unextended deliveries are granted 
by manufacturers. 

Plumbers’ Brass Goods 

Wholesalers’ shelves are becoming gradually more re- 
plete, but the element of conservatism in buying is gen- 
erally reflected in thei: orders. Most makers have a good 
volume of business on their books scheduled for shipment 
during July and August but present withdrawals from 
sources are in the main for replacement purposes. Prac- 
tically all factories are in position to make satisfactory 
deliveries. No price changes have been made. 

Boilers and Radiators 

Recent price advances in boilers have stimulated boiler 

business in good measure. Demand for radiation con- 


tinues of moderate proportions. The heating trade has 
given makers a good volume during the latter part Of 
May, specifying their needs and time of shipments. Fac- 
tories are well supplied with reserve stocks and deliveries 
are made satisfactorily. No further changes in prices 
have been made. 


PACIFIC COAST 


Coast business shows very little change from week to 
week and taken as a whole is fairly active. There are not 
any outstanding features to the market. Distributors gen- 
erally are purchasing in about the same volume as sales, 
and stocks as a whole, while well assorted, are being 
kept at as low a level as consistent with present demands. 
Jobbers’ prices to the trade are closely following replace- 
ment costs and are more firm in some jobbing centers 
than in others. 


ware. 


Soil Pipe 
There is not any noticeable change in the demand for 
soil pipe which continues to be about normal for this 
period of the year. The trade is purchasing mostly for 
immediate requirements which most jobbers can furnish 
from stock on hand without difficulty. Prices to the trade 
remain unchanged. 
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Stecl Pipe 

The demand for steel pipe continues to be mostly in 
small lots for immediate delivery; the gross volume being 
consumed at present, however, is well up to normal. Dis- 
tributors generally have ample stocks and prompt de- 
livery can be obtained on practically all of the present 
Prices to the trade remain unchanged. 

Enameled Ware 

While known requirements for enameled ware assure 
of a satisfactory volume of business to come, the trade 
is purchasing only for actual requirements. Distributors 
are carrying minimum stocks and continuing their policy 
of letting the manufacturer carry the bulk of this mer- 
chandise, replenishing their stocks from nearby factories 
and manufacturers’ warehouses as fast as sales and de- 
liveries to the trade are made. Prices remain unchanged. 

Pottery 

There is not any change in the pottery situation on 
the Coast at the present writing. The total amount of 
ware being consumed at present is well up to normal, al- 
though most purchasing is being done only as a definite 
need is created. Jobbers have fair stocks and nearby 
factories can make prompt deliveries on all requirements. 
Prices are unchanged. 


requirements. 


The Stock Market 


Quotations furnished by Frazier, Jelke & Co., Chicago 





Par 1927 


Value High Low Quotations of June 13, 1927. Asked Last 





25 126 11034 American Radiator Co., com................. 4 124 124 
100 133 American Radiator Co., pfd. A 13 137187 
50 Anaconda Copper Mining Co................ 454 45% 
NP Brunswick-Balke-Collender Co....... : 2814 28% 
NP 73% A. M. Byers Co., com. : wd 7344 78% 
100 BG A. M. Byers Co., pfd...... e 109 108% 
100 Century Electric Co., com............ cence: e 
100 Century Electric Co., pfd........ 103 
50 Chicago Nipple Mfg. Co., “ 48 48 
50 1 Chicago Nipple Mfg. Co., “B” 3514 
25 Crane Company, com. 48 
Crane Company, pfd. 118 
Detroit Brass & Malleable Works 95 
Eagle-Picher Lead Co......... 26% 
Fairbanks, Morse & Co., com........ ; 3914 
Fairbanks, Morse & Co., pfd................. 112 
Johns-Manville Corp. aovierie 7834 
Jones & Laughlin, com..................... ; 
Jones & Laughlin, pfd. 
Michigan Copper & Brass Co........ 
National Lead Co., com....... oc 
National Lead Co., pfd............. 
Ohio Brags Co., pfd............... 
oy a ae 
Pierce, B. & P. Mfg. Corp., com 
Pierce, B. & P. Mfg. Corp., pfd............ 
Richmond Radiator Co., com................ 
Richmond Radiator Co., pfd...... .. 
Scovill Mfg. Co,............... . 
Standard San. Mfg. Co., com.... 
Standard San. Mfg. Co., pfd.... 
Trenton Potteries Co., com... .. 
Trenton Potteries Co., pfd. 
U. 8. Cast Iron P. & F. Co., com 
U. 8. Cast Iron P. & F. Co., pfd. 
U. 8. Radiator Corp.,com......... 
U.§, Radiator Corp., pfd.............. 
U. 8. Rubber Co., com...... 
U. 8. Rubber Co., pfd. 
U. 8. Steel Corp., com.. 
U. 8, Steel Corp., pfd... rae 
Walworth Company..................... 
Williams Oil-O-Matic Htg. Corp........... 
Ck CER ini crowrdssctcvseeveen 
974% 87% Youngstown Sheet & Tube Co.... 


*Where listed— 
A—New York Stock Exchange 
B—New York Curb Exchange 
C—Chicago Stock Exchange 
D—Detroit Stock Exchange 
E—Boston Stock Exchange 


122 
22 
102 
132 
84 
25 


21 


60 

83 

115 

55 

102 

230 

114 116 
3814 

111 = 112 
41 41 
95% 9964 

121% 122 
132 13214 
18% = 18% 

12 13 
4% 54 
87 874 


oleh tt tt i ft t-f-i fii --h-2-f-t-..--. 2 ton 2 t- ft ial Reoleol-—--lol-) 


F—Pittsburgh Stock Exchange 
G—St. Louis Stock Exchange 
H—Cleveland Stock Exchange 
I—Cincinnati Stock Exchange 
U—Unlisted 8tocks. 
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Virginia Association Changes 
Name 


(Continued from Page 36) 


President Graham appointed the following committees 
to take charge of the business of the convention: Resolu- 
tions: J. E. Carper of Salem, W. E. Coley of Norfolk, 
W. L. Lacey of Charlottesville, E. G. Harris of Richmond 
and A. M. Graham of Phoebus; credentials: H. A. Hawkins 
of Petersburg, E. F. Long of Harrisonburg and T. H. 
Hutchinson of Onley; nomination: John J. Shanahan of 
Norfolk, J. G. Boehling of Richmond, W. H. Trent of 
Roanoke, P. D. Miller of Winchester and E. C. Barnett of 
Charlottesville; auditing: J. L. Pace of Roanoke, H. G. 
Longworth of Richmond and R. D. Duell of Norfolk. 

Salem was selected as the location of the next annual 
convention, but no definite date was set for the meeting. 





Top: W. G. Bergner, secretary, National Trade Extension 
Bureau; H. E. Longley, national director; L. U. Noland of the 
T. E. B.; Jos. Pace, secretary-treasurer, Roanoke; W. E. 
Coley, first vice president, Norfolk. Bottom: Archie Graham 
of Phoebus, president of Peninsula Association; P. P. Miller, 
director, Winchester; E. F, Long, Harrisonburg; B. Y, Kinzey, 
field secretary of Richmond Association, and E. G. Byrd, 
executive manager, Norfolk association 


HEAR TALK ON CERTIFIED HEATING 
VERY interesting talk on certified heating was made 
by A. R. T. Thompson of Norfolk. He asked, ‘““What 
is certified heating?” “It is a public safeguard,” he an- 
swered, “and a mark of reliability and progress on the 
part of the contractors offering it.’’ 

Mr. Thompson said certified heating was a sure cure for 
certain kinds of unfair competition, and a fine cure for 
sick heating systems. ‘If certified heating could be estab- 
lished,”’ he said, ‘‘it would mean that every system would 
have to come up to a certain standard maintained by the 
association. The heating and piping contractors are doing 
wonderful work,” he said, “along this line of standardiz- 
ing ratings on boilers and figuring on radiation. The 
local association can help put this across by appointing a 
committee, but first feel out the association members and 
know that all are in accord and have a standard to go by.” 

Mr. Thompson said that a man should qualify before he 
can become a member of the association, and that there 
were several different ways in which this could be done, 
one of which would be to have.an examining board pass 
on the prospective members. ‘‘In this way,’’ he said, ‘‘the 
public would be protected, and it would place the industry 
on a higher plane and would show the public that they 
could have confidence in the plumber, in his men and in 
his products.” 

The convention was opened by Past President J. J. 
Shanahan of Norfolk, who welcomed all delegates and 
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Reduce Roughing-In Costs and Make 
Easier and Better Installations 


They eliminate the annoying, time-consuming and 
expensive long-screw connections, unions or “R” 
and “L” nipples, and therefore SAVE YOU TIME 
and MONEY. 


Illustration shows 
position of pipe in 
Sine - i ey oe 
imply ing screwed into 
into i. Bub, top fitting. 
screw into top fit- 
ting, calk—and the NOTE: Oakum 
job is done. cannot possibly 
work thru joint, 
or pass end of pipe. 


ufacturers of a complete line of fittings for 
poo CAST IRON or SCREWED PIPE instal- 
lations. We have fittings for any type operation 


. whether a skyscraper, hotel, apartment build- 


ing or small cottage or bungalow. 
Write today for catalog of modern and econom- 
ical plumbing roughing-in systems. 


STRINGER BROS. CO., Inc. 
1100 W. 38th St. 2 Chicago, Ill. 


Warehouses: Chicago, Ill., Gadeden, Ala. 
Factories: Gadsden, Ala 
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visitors, and told of the progress the Virginia association 
had made in the four years of its existence. Charlottes- 
ville was the latest city to join the state association, he 
announced. He spoke of the progress of the western side 
and the valley section. He thanked all of the delegates, 
manufacturers, wholesalers and business papers for the 
help and co-operation they had given, and while the asso- 
ciation had not reached the heights as yet, he said they 
were rapidly climbing the hills to better business and 
better profits. 

W. E. Coley, president of the Norfolk association, also 
gave an address of welcome and urged all to take a more 
active part in association work. He asked that all put 
their shoulders to the wheel, saying, ‘‘If we all work to 
this end, business will be better.’’ The meeting was then 
turned over to State President J. Stuart Graham of Rich- 
mond, who officially opened the convention and thanked 
Mr. Shanahan and Mr. Coley for their talks. He gave 
a brief summary of what had been accomplished during 
the year, and of the efficient and faithful services 
rendered by B. Y. Kinzey, field secretary of Richmond, 
and E. G. Byrd, field secretary of Norfolk. 


H. E. Longley, National director and past National 
president, was heartily welcomed by the delegates, as he 
had helped to start the Virginia association four years 
ago. Mr. Longley briefly outlined the program of the 
National Trade Extension Bureau and the National Asso- 
ciation of Master Plumbers, and stressed the importance 
of both. He spoke about the ten points important to the 


plumber, and they were discussed from the floor. As he 
outlined them, they are: Improper estimating; desire for 
volume instead of profit; slackness in collecting; lack of 
merchandising methods, including attractive showrooms 
and windows; failure to run a business-like office; lack of 


past 
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advertising for education of the public to the importance 
of sanitary plumbing and scientific heating and the neces- 
sity for proper instailations; failure to embrace the Na- 
tional Trade Extension Bureau, association and business 
paper helps; lack of faith in co-operation with fellow 
members. This includes lack of consideration for home 
town bidders; lack of co-operation with the association 
and failure to use its services; slackness in attending as- 
sociation meetings and slowness in paying dues. 


WILLIAM G. BERGNER SPEAKS 

ILLIAM G. BERGNER, secretary of the Trade Ex- 
W\ tension Bureau, told of its progress since its start 
and how, through its interest, the plumbing and heating 
industry has made wonderful strides. He stated that the 
bureau is now dealing with some very important matters 
and all are beginning to realize what it has accomplished 
for all in the industry. Mr. Bergner asked that everyone 
work and understand each other better, and told of the 
big business problems that must be solved by hard think- 
ing and hard work. 

“The products we have to sell,’’ said Mr. Bergner, “and 
the service we have to render is too important a fact to 
let drift idly by. We have something to sell besides 
service and we must develop this market of merchandising 
if we expect to get our share of the big round dollar. 
Take time to study your problems and you and your busi- 
ness will grow. Don’t overlook the small matters, for we 
must study them all. We have not paid enough attention 
to the buying public. We must create more interest to 
bring people into our places of business, for today we are 
up against the keenest competition, and we must build 
our business up to a higher standard. A _ non-profitable 
business does not help a community, but a profitable one 









































THE FINISHING 


SNO-WITE Bathroom Fixtures are the finishing touch to any bathroom. 
They will blend perfectly with any design or decoration and their long wearing 
quality renders them highly preferable. 


The best architects are specifying SNO-WITE Fixtures for the 
finest hotels and apartments throughout the country. These fittings will 
not chip, craze, or discolor and are unconditionally guaranteed. 


American Enameled Products Company - :: 
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Write today for details. 
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THE RICHMOND 


he most beautifu 





a 


|, most mechanically 


perfect radiator ever designed> 


Enthusiastically the most 


prominent heating contrac- 
tors, engineers and architects 
have endorsed “The Rich- 
mond.’ Never has a 
radiator won such instant 


acclaim. 


And deservedly so, because 
“The Richmond” is truly a 
masterpiece in mechanical de- 
sign and beauty, its greater 
heating surface alone marks 
it as a distinct departure in 
radiator construction. And 
the ease with which it can be 
cleaned and painted makes it 
doubly distinctive. 


In “The Richmond” you 
find no unnecessary, protrud- 
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The 
‘“*RICHMOND"”’ 
Made in three widths. Three, 
five and seven tubes and in 


several heights. Send Coupon 
for complete specifications. 











ing surfaces to interrupt the 


full, easy flow of air which is 
so vital to efficient heating. 
Every possible square inch of 
heating surface is utilized. 
And the more liberal spacing 
allowed between sections 
permits the quickest possible 
distribution of heat. 


Note the beautifully sym- 
metrical lines of “The Rich- 
mond.” Here is balanced 
beauty toa high degree. No 
frills or fancies whatever, no 
ugly extending fittings. 


Know the complete me- 
chanical details of this re- 
markable new radiator. Send 
the coupon now. 


RICHMOND RADIATOR COMPANY 





INCORPORATED 


Executive Offices: 1480 Broadway, New York, N. Y. 


Chicago, 568 Wrigley Building 




















Boston, 460 Park Square Building 
Cleveland. Cedar Avenue and Ashland Road 


Radiator Factory, Uniontown, Pa. 
Branch Offices: 





RICHMOND RADIATOR CO., 
1480 Broadway, New York. 


Please send details of the new Rich- 
mond Radiator. 





Name............. 


Address... 


Philadelphia, 2241 North American Street 


Harrisburg, Pa., 116 South Second Street 
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“Save Money”’ 


by using 


*““Americah”’ Closet Augers 


Severe tests have 
proven the merits 
of American Clos- 
et Augers. They 
do the hardest 
jobs easily. They 


find their way 
around the most 
difficult bends. 
The “corkscrew” 
head will go into 


and through ob- 


structions with a 
minimum amount 
of pressure. Amer- 
ican Closet Augers 
are constructed 


differently than 
others. They are 


made of an outer 
coil spring inside 
of which runs a 
flat clock spring 
to add just the 
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proper amount of 
rigidity and to 
prevent the coil 
spring from pull- 
ing apart. The 
bend in the 
brass tube is an 
additional aid in 
getting into un- 
usual bends. 
American Closet 
Augers wil! do the 


work they are 
intended for, 
properly and in 
less time. They 
are real “Money 
Savers.” 


Made in 3 feet, 
4 feet, 5 feet and 
6 feet lengths. 


Ask Your Jobber. 


CATALOGUE OF ALL AMERICAN TOOLS 
SENT CN REQUEST 


American Pipe Tool Company 


Harrison Street and Kolmar Avenue 
Chicago, Illinois 


Mention Domestic ENGINEERING when writing advertisers. 
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does. 
If you wish success you must not be selfish. Let’s rid our 
industry of negative thoughts. Let the Trade Extension 
Bureau solve your problems. It is at your service and we 
hope all will call on it and apply good common sense to 
their business.’’ 

Mrs. L. W. Naylor, president of the Women’s Clubs of 
Norfolk, stated that members of the Master Plumbers’ 
Association had opened the eyes of the ladies of Norfolk 
by the fine educational work they were doing for the 
health and sanitation in the American home. ‘Faith, 
hope and publicity is the slogan to use,” said Mrs. Naylor. 
“Advertise your business. You are carrying on a fine cam- 








| 
{ 
| 
4 


Top: W. E. Brown, E. C. Bennett, C. J. Davis, W. L. Lacey, all 

of Charlottesville. Mr. Lacey is 3rd vice president.—Middle 

picture: A. F. Thomas and W. J. Lanham of Newport News; 

W. H. Hobbs, Noland Co.; A. D. Rapp, Norfolk. Bottom— 
Richmond delegates 


paign in teaching us the latest styles in modern plumb- 
ing. The men and women must work together. The 
home, office, schools, churches, business, etc., must all 
go hand in hand to make this world a better place to 
live in. The more you can do to make the women of the 
house realize your part, the bigger your industry will 


grow.” She told of the willingness of the Women’s Clubs 


of Virginia to co-operate with the master plumbers in 
making conditions more sanitary and to carry on the 
message of running water in every home. ‘“‘The clubs of 
Virginia will help you put across your ideas and help you 
in the legislature to put a state plumbing code in Vir- 
ginia,’”’ concluded Mrs. Naylor. 


Adolph Mueller, president of Mueller Co., Decatur, III, 


woke of the old days of plumbing and the new. He com- 
| sed the past with the present and told of the immense 
ny 28 which had been taken and said that in the past the 
pe’ &ng business was so small that many men 
ot. RS “rades with it to insure them of a living. 
how > 40ols and colleges are now teaching the plumbing 


and ht sting business. How, too, the styles are changing 


in plumbing and how color schemes are now an important 
feature. Mr. Mueller also compared the plumbing in Eu- 
Tope and that of America, and told how far we were 
ahead of foreign countries. He said, “Study the impor- 
tance of your business—no hotel, home or building is 
complete without men in the plumbing business. Interest 


combined 
He told 
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Create better feeling among your fellow members. | 
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The Shaft of the Taber is sup- 
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bearings and ball thrust bear- 
ing, driven thru a flexible 
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for satisfactory service. 
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Write for Bulletin MJ 427 NOW! 
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proper amount of 
rigidity and to 
prevent the coil 
spring from pull- 
ing apart. The 
bend in the 
brass tube is an 
additional aid in 
getting into un- 
usual bends, 
American Closet 
Augers will do the 
work they are 
intended for, 
properly and in 
less time. They 
are real “Money 
Savers.” 


Made in 3 feet, 
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does. Create better feeling among your fellow members. | 


If you wish success you must not be selfish. Let’s rid our 
jndustry of negative thoughts. Let the Trade Extension 
Bureau solve your problems. It is at your service and we 
hope all will call on it and apply good common sense to 
their business.” 

Mrs. L. W. Naylor, president of the Women’s Clubs of 
Norfolk, stated that members of the Master Plumbers’ 
Association had opened the eyes of the ladies of Norfolk 
by the fine educational work they were doing for the 
health and sanitation in the American home. ‘Faith, 


hope and publicity is the slogan to use,” said Mrs. Naylor. 


“Advertise your business. You are carrying on a fine cam- | 
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paign in teaching us the latest styles in modern plumb- 
ing. The men and women must work together. The 
home, office, schools, churches, business, etc., must all 
go hand in hand to make this world a better place to 
live in. The more you can do to make the women of the 
house realize your part, the bigger your industry will 
grow.’’ She told of the willingness of the Women’s Clubs 
of Virginia to co-operate with the master plumbers in 
making conditions more sanitary and to carry on the 
message of running water in every home. “The clubs of 
Virginia will help you put across your ideas and help you 
in the legislature to put a state plumbing code in Vir- 
ginia,’’ concluded Mrs. Naylor. 

Adolph Mueller, president of Mueller Co., Decatur, IIl., 
woke of the old days of plumbing and the new. He com- 
‘varted the past with the present and told of the immense 
«rides which had been taken and said that in the past the 
Rumbing business was so small that many men combined 
other trades with it to insure them of a living. He told 
hew schools and colleges are now teaching the plumbing 
and heating business. How, too, the styles are changing 
in plumbing and how color schemes are now an important 
feature. Mr. Mueller also compared the plumbing in Eu- 
Tope and that of America, and told how far we were 
ahead of foreign countries. He said, “Study the impor- 
tance of your business—no hotel, home or building is 
complete without men in the plumbing business. Interest 
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SUMP PUMP 


The Shaft of the Taber is sup- 
ported by bronze bushing 
bearings and ball thrust bear- 
ing, driven thru a flexible 
coupling. That’s one reason 
for satisfactory service. 


BE SURE! INSTALL A TABER 
Write for Bulletin MJ 427 NOW! 
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Sell the 


Blake SIMPLEX Safety Waste Drain 
(Government Type) 


LASS 


No. 75 — Sizes 2 and 3 inch 

Every SIMPLEX Drain can be tested. A test cap is shipped 
with all drains when specified. 

The adjustable strainer head on all SIMPLEX Floor, Urinal 
and shower drains permit adjustment by yy; inch to % inch. 
Adjustment can be made after the floor is finished. Locked 
after adjustment. 

Double Drainage slots are protected inside and outside with a 


paraffin covering. This coating is easily removed with any 
sharp instrument when the job is completed. 


A blank strainer plate is shipped with each SIMPLEX drain 
which is easily removed after the concrete has been poured. 
Your jobber has them. 


BLAKE SPECIALTY COMPANY 
Rock Island 33 33 Illinois 
Canadian Service: All Crane Company Branches 


Meet us in booth 15, section A—National Association Master 
Plumbers Forty-fifth Annual Convention, Minneapolis, Minn. 
June 2ist to 23rd. We will have a remembrance souvenir for 
you at booth 15. Be sure and call. 
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Models F. G. and H—Capacities 275 to 600 Gallons 


Sieze this Bigger Business 
Opportunity 


ABIGGER business opportunity is offered good plumb- 
ers everywhere in the Murdock franchise. 


Murdock Water Systems are more efficient—simpler— 
remarkably free from service troubles—quieter—non-puls- 
ing—automatic—and they lift water 28 feet! You can 
demonstrate a remarkable value to every customer. 


Sieze this bigger business opportunity for your territory. 
Write at once for complete information, and be sure of the 
first opportunity to get the Murdock franchise. 


MURDOCK PUMP COMPANY 
INDIANAPOLIS 


Manufacturers of Automatic Water Systems, Deep Well Systems, 
Vacuum and Return Systems Condensation Pumps 
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the lady of the house in your products and sell her the 
ideas which you have.”’ he said. ‘Interest your journey- 
men to sell, uphold and maintain the dignity of your 
business.”’ 

Cc. W. Wanger talked on sales promotion and, with his 
usual enthusiasm, held his audience and delivered his 
message. He urged all to merchandise and sell the plumb- 
ing and heating business to the public, and urged all to 


| try to carry home and put to use the message he had 


delivered. 
RESOLUTIONS PASSED 
SIDE from the resolutions mentioned at the begin- 
[ \ ning of this report, several others of importance 
were passed at the meeting. One resolution was passed 
to provide a $5 tax on everyone attending a state conven- 
tion in order to help the local association acting as host 
to defray the expenses of entertainment. 


The Roanoke association presented a resolution asking 
the members not to bid on heating contracts where the 


heating plant was laid out by an architect or engineer, 
and requiring the heating contractor to guarantee a defi- 
nite temperature. Because of the unfairness to the heat- 





Top: A. M. Buck, Bridgeport Brass Co.; C. W. Wanger and 
Jack Curr of Woodward-Wanger Co.—Bottom: R. E, Kirsch- 
ner and Adolph Mueller, both of Mueller Co.; W. W. Snow, 


| Senboard Supply Co., Norfolk, and E. B. Hungate, a Norfolk 
\ 


master plumber 


ing contractor in having to guarantee an installation 
which he had not designed, this resolution was passed. 


A resolution to increase the number of members of the 
board of directors was also passed. The resolution which 


| the state board of directors had already passed and sent 
to other state conventions asking that the National asso- 


ciation offer a monetary prize to the person who suggested 
the best slogan and insignia for that association, was 
passed at the meeting. 


ENTERTAINMENT FEATURES 


ee the first time in the four years which the Virgin‘> 


association has been functioning, the ladies were p)eg- 
ent at the meeting and helped a great deal in making thé 
entertainment features more enjoyable. A special pro- 
gram of entertainment was provided for them and it in- 
cluded a tea party, a bridge party, a shopping tour and 4 
visit to Hampton Roads, where the United States fleet 


| was at anchor. 


Thursday evening an informal dance was held at the 
Colonial Club, and Friday evening marked the time of the 
annual banquet. President-Elect J. E. Carper, retiring 
President J. Stuart Graham and Past President John J. 


Shanahan all gave short talks. M. Buck, of the Bridge 
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With a turn of the handle you can trai 


‘mists of Niagara, or the sea’s tumbling surf, 
‘ing coolness and exhilarating tang, to the Bath 
' clients by specifying a Hajoca Beach-Front 
- Shower and Bath Fitting. 


The Beach-Front is the only combination oF f 


The valves are made for various wall thicknes: 
tile, etc. By means of a diverting feature the salt: 
comes in contact only with salt water valves and these = parts 
are especially made to withstand sea water. 
This combination can be furnished with or without’ salt 
water valves. The seats on the shower and bath valves are 
~removable from the back. 


The Beach-Front Combination is made of the finest 
quality of Hajoca Brass. The nozzle, shower head and wall 
flange can be furnished in china as well as nickel plated brass. 


Complete information furnished on request. 
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The meaning of the 
“Blue Ribbon” name 


There is real significance in a name — particularly 
when that name is “Blue Ribbon.” It stands for 


true leadership of organization and of product — 


excellence of product, backed up by a truly intelli- 
gent service. 


“Blue Ribbon” on a carton of nipples is stringent 
guarantee that every nipple in the carton is accu 


rately cut to length from clean, new pipe—steel, 
brass or genuine wrought iron—that every thread 


is accurately and smoothly cut, and that both ends 
of each are carefully chamfered [ beveled} to make 
it impossible for the plumber or steamfitter to jam 
starting threads. In other words, the name “Blue 
Ribbon” stands for a product of the highest quality 
—made by the oldest and largest firm in the busi- 
ness — the leader of the field. 





“Blue Ribbon” nipples are sold 
by the better jobbers. 














Other 
‘*Blue Ribbon’”’ 


Products 


Closely allied with our line of 
“Blue Ribbon” nipples is 
another group of “Blue Rib- 
bon” products. Floor and 
Ceiling Plates, Steel Sink 
Brackets, Perforated Hanger 
Bars, Pipe Hanger Rings, 
Adjustable Steel 
Beam Clamps, Assembled 
Hangers, Flat Head Lag 
Screws with Bolts, Pipe Coils 
(all styles and sizes in stock, 
or made to order) Headers, 


Vaporizers, Receivers and 
Pipe Benders. 


You may be assured of full 
“Blue Ribbon” quality when 
buying any one of these 


products. Buy “Blue Ribbon” 
products and buy with assur- 
ance, 
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CHICAGO : LOS ANGELES ° 
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Top: C. E. Wilkinson, Kohler ‘Co., Richmond; W. E. Turner, 

Norfolk; E. B. Wells, Senboard Supply Co., Norfolk.—Bottom: 

W. E. Norwood of John Wood Mfg. Co.; E. L. Cherry, A. M. 

Byers Co.; H. E. Burnett, Tomlinson Co.; T., E, Thomas, 

Speakman Co.; T. P. Musgrave, Kohler Co., Richmond, and 
Cc. J. Montagna, a Norfolk master plumber 


port Brass Co., sang several songs, and a duet composed 
of E. G. Byrd and B. Y. Kinzey also made the welkin ring. 
Woodward-Wanger Co. furnished music for dancing. 


EXHIBITS 


HE following manufacturers and wholesalers had ex- 
hibits in conjunction with the convention. The Wol- 
verine Brass Works, Grand Rapids, Mich., had an attrac- 
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tive and well-arranged display of its products on a black 
background trimmed with orange. W. F. Wurzburg was 
in charge of the display. The Norfolk branch of Tomlin- 
son Co., Philadelphia, Pa., showed a display of showers 
and fixtures finished in chromium. Mueller Co., Decatur, 
ll., displayed brass goods under the supervision of R. E. 
Kirchner. E. B. Wells was in charge of the booth main- 
tained by the Seaboard Supply Co., Norfolk, where closet 
combinations and brass goods were shown. The Ridge 
Tool Co., Elyria, Ohio, maintained a booth in charge of 
C. O. Hollen, showing his company’s pipe wrench. 

The Norfolk association, which was host to the conven- 
tion, is deserving of a great deal of credit for the suc- 
cess of the fourth annual affair. The following commit- 
tees of that association were in charge of arrangements 
for the meeting: General chairman, John J. Shanahan; 


general secretary, E. G. Byrd. Finance: E. F. Lawler, 
chairman; F. E. Hobbs, D. T. Craft, C. J. Montagna, 
George H. Lyons and George H. Tumbleson. Entertain- 
ment: J. G. Lancaster, chairman; Alexander Ellington, 


R. D. Duell, A. W. Fairer, Ben Dozier, W. L. Wickers and 
H. A. Fruit. Transportation: A. R. Thompson, chairman; 
E. B. Hungate, Vernon Harris, A. G. Cullen, V. R. Stell, 


H. B. Mearig, C. C. Ricardo and E. G. Snyder. Program: 





W. E. Coley, chairman; W. E. Turner, R. A. Emanuelson, 
V. W. Breedlove and M. A. Williams. Reception: George 
A. Graham, chairman; C. L. Woodard, L. P. Sterne, A. D. 
Rapp, W. D. Sams and Chris Petersen. Registration: 
K. G. Bennett, chairman; George M. Billups, T. M. Rust, 
Walter McGee and B. F. Meginley. 

New York, N. Y.—The city has had plans prepared 


for a $35,000 comfort station to be located on the north- 
east corner of Fordham Road and Webster avenue. 
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Test Plugs 


CLIMAX RATCHET TEST PLUG 


Sizes 2 in. to 10 in. 


_ von 


The Climax Straight 
Double Test Plug will 
meet every require- 
ment for a straight 
plug. Furnished with 
wing nuts in convenient 
sizes. It is eaSy to 
install and is long wear- 
ing and sturdy. 


We manufacture a test 
plug for every possible 
need. 


a 2 sa 


The Climax 
Soil Pipe Test 
Plug made in 
ratchet nut 
style is indis- 
pensable for 
places not 
easy to get 
at. We make 
a wrench to 
fit all sizes. 


STRAIGHT 
DOUBLE PLUG 


Write for complete catalog 


THE C.M. Ke Mre. Co. 


MANUFACTURERS OF 


PLUMBERS' SPECIALTIES 


405-415 & OL'veR ST 


BALTIMORE. MD.US.A. 
Pacific Coast Agents: 


WM. P. HORN CO. 


Rialto Bldg., San Francisco, Calif. 
509 Wilcox Blcg., Los Angeles, Calif 
L. C. Smith Bidg., Seattle, Wash. 
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California Master Plumbers’ 
Annual Convention 


(Continued from Page 35) 


funds. He said that the heads of the bureau had decided 
to try and raise $500,000 and thus increase its effective- 
ness many times. The share to be contributed by the mas- 
| ter plumbers has been advanced from $15,000 to $50,000. 
This additional sum will come mostly from state associa- 
tions and he hopes to see the master plumbers provide the 
enlarged sum, as the 12,000 members should raise this 
money without any difficulty. 

President Wilson told of the formation of the trade re- 
lations committee. He said, at the Louisville National 
convention, a decision was reached to employ a high- 

| priced man to push the wholesaler resolution. He said he 
| had decided, instead of employing an expensive man and 
| one who would be hard to find, to use the services of three 
| ex-presidents, all of known ability. These men, Edwin D. 
Hornbrook of Kansas City, Mo., Alfred C. Eynon of Can- 
ton, Ohio, and Frank B. Lasette of New York, were serv- 
ing for a year without compensation. He said that the 
report of this committee, to be presented at the Minne- 
apolis convention, would be the most important business 
brought before the National association in years. 

This report will suggest a policy for the upbuilding of 
the industry which may possibly require a change in the 
present methods of doing business, but Mr. Wilson pointed 

| out that the formation of the National Association itself 
| brought about a change in business methods which proved 
beneficial. 

In discussing the coming Minneapolis convention, Presi- 


Top row: Philip A. Tabacco, 8. Petersen and J. J. Deasy, all 


ef San Francisco.—Middle row: F. P. Brady of Martinez} 
members of the registration committee: H. R. Fielden, Arthur 
E. Gray and W. W. Brooks, all of Los Angeles.—Bottom row: 
| J. Rohr of San Francisco; J. G. Pixley of Glendale; William 
} J. Forster, vice president of the San Francisco association 
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dent Wilson said that the record of William J. Lang of Chi- 
eago, a national director and chairman of the convention, 
in securing money from exhibitors and for entertainment, 
is remarkable and had never been equalled. He said that 
the master plumbers had never had so much money for 
their convention. 


SECRETARY ALEX. COLEMAN SPEAKS 
ATIONAL Secretary Alexander Coleman of San Fran- 
N cisco told of the appreciation of the Californian 
membership over the decision of the National Association 
to elect a native son as its president. He said that the 
developments at Minneapolis will satisfy everyone that 
the fullest expectations of the association in making this 
election will be realized. He said his travels had shown 
him that state and local organizations everywhere were 
well satisfied with Mr. Wilson’s business administration. 
Mr. Coleman said the most outstanding accomplish- 
ment is that the manufacturers and wholesalers through 
the work of Mr. Wilson’s administration have gained a 
clearer understanding of the position of the master 
plumber. The committees have all been given a chance 
to work to full advantage. Mr. Wilson, he said, had met 
with the largest manufacturers and they have been hon- 
orably co-operating for the development of the industry. 
The principal committee is the trade relations commit- 
tee and its success will come through co-operation. Mr. 
Coleman does not believe that any state or local associa- 
tion should work independently of the national trade re- 
lations committee. Its members are outstanding men 
in the industry and all master plumbers can safely follow 
their leadership. 
Mr. Coleman believes that many master plumbers are 
too pessimistic. Times change and just now, the factor 
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Executive board before the election of new officers and board 
members: Erling Rohde of San Diego; Charles M. Swinnerton 
of Los Angeles, general convention chairman; Bruce Clark, 
state executive secretary; L. J. Kruse of Oakland; Claude 
Hickman of San Pedro, treasurer; Albert J. Wilson of San 
Francisco, National president; William P. Goss of San Fran- 
cisco, state president; Charles R. Hutton of Los Angeles, state 
vice president; Fred High of Fresno 


of overproduction is important but all must work and 
wait to see the question solved without attempting to 
force a solution. All are not co-operating sincerely, but 
Mr. Coleman believes that more wholesalers are now func- 
tioning in a business-like way. A proper credit system 
is not being lived up to, but he feels that the day is com- 
ing when the wholesalers must understand a reasonable 
credit system and honestly live up to such knowledge. 

He said that the National association has given all 
possible help to its members, surrounded them with the 
best advice, given them good administrations and pro- 
vided a trade extension bureau. The local organizations 
and their officers must utilize the facilities provided. He 
feels that too much carelessness is frequently shown in 
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There is Comfort. 
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FRANK HOUCK, 
Plumber at 10312 West 
Chicago Boulevard, 
Detroit, Says: 


“I have been using EverHots 


>606 
to 


145 
Wwerklot Heater Co. 


Deere. Michigan 


trouble in opting them in on 
every job. I have one in my 
own home, too.” 
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selecting local officers and that no one should be elected 


\ as an officer who is not both able and willing to work. 


| California, he believes, is as far advanced as any state in 


organization work. Master plumbers, he thinks, must 
work on a sound business basis and their organization ig 


! the only way to make this possible. 


RESOLUTIONS 
HE following resolution, introduced by the Los An- 

bee association, was unanimously adopted: 

“WHEREAS, the conditions that prevail in the plumb- 
ing industry in the state of California are such that it is 
becoming harder each year to make our individual es- 
tablishments reflect a profit, and 

“WHEREAS, the welfare of our state association de- 
pends upon the prosperity of its members, and the pros- 
perity of the members depends upon the conditions that 
affect the industry, and 

“WHEREAS from time to time matters pertaining to 
business relations between members of our organiza- 


tion and other elements in our industry come up for ad- 


| justment and consideration, and 


“WHEREAS the National Association of Master Plumb- 
ers of the United States found it expedient to create a 


| committee to handle such matters in that body; 


IT RESOLVED: That we, the mem- 
Association of Master 


“THEREFORE, BE 
bers of the California State 


' Plumbers, adopt a similar action, and request the incom- 


| introduced by the Los Angeles organization. 


ing state president, together with the members of the 
state executive board, to appoint a committee to handle 
these matters, which shall be known as the Trade Rela- 
tions committee; and further: That such a committee 
be appointed from year to year.”’ 

Another resolution which attracted discussion also was 
This resolu- 


tion, which was adopted, is as follows: 


| State and local associations. 


“WHEREAS at the present time the manufacturers 
manufacturers’ agents and jobbers, and wholesale mer- 
chants, engaged in the merchandising of plumbing goods, 
and fixtures, in the state of California, have set a retail 
price on such plumbing goods and fixtures in their ware- 
houses and showrooms, and 

“WHEREAS we believe the manufacturer, manufac- 


turer’s agent, jobber or wholesaler, should confine their 
activities strictly to the wholesaling of their products; 

“THEREFORE, BE IT RESOLVED: That we, the 
members of the State Association of Master Plumbers of 
California, in convention assembled, request that the 
manufacturers, manufacturers’ agents, jobbers and whole- 
salers, cease the practice of setting retail prices on the 
plumbing merchandise handled and distributed by them. 

“FURTHER, we, the retailers of such merchandise, de- 
sire to be permitted to function in our own sphere—that 
of retail merchants—and base our resale prices so as to 
produce a reasonable profit to us in the conduct of our 
business.”’ 

National President Wilson said this question is being 
studied by the national organization as well as by many 
He said it seemed a majority 
favor the wholesalers putting prices on fixtures displayed 
in their show rooms, allowing the master plumber a fair 
profit. In small cities, the wholesalers have no show 
rooms and in some large cities, no prices are displayed on 
the fixtures. Mr. Wilson felt that this was a hardship to 
the customer of the smaller shops. He said that person- 
ally, speaking as the national president, he thinks all 
goods in showrooms should have prices displayed, such 
prices to allow a fair margin of profit to the master 
plumber. The question was to be carried to a decision 
at the Minneapolis meeting. 

Charles R, Hutton of Los Angeles, later elected state 
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president, said that an allowance of 20 per cent for the 
master plumber was insufficient, as the average over- 
head ran 16 to 17 per cent. Yet in addition to this over- 
head, Mr. Hutton pointed out, requests are made for 
master plumbers to put in more showrooms, to hire sales- 
men and to advertise. As long as master plumbers can 
not afford showrooms, the wholesalers will have to pro- 
vide them, But Mr. Hutton thinks the master plumber 
as the retailer should determine the fair retail price. 
Ralph Francis of Sacramento thought no master plumber 
should allow a customer to go unescorted to a whole- 


saler’s showroom but that the master plumber should go | 





Top row: J. L. Bergman and Ray Foley, both of Bakersfield; 
William W. Mott, secretary of the Sacramento association 
and G. Y. Morton of San Franeiseco; Louis Bernstein of San 


Franciseco.—Middle row: J. D. Speer and John R. Dugan, 
both of Santa Barbara; E. P, Henderson and W, A. Deel, both 


of Los Angeles.—Bottom row: W. E,. Strachan of Santa 

Barbara and Ralph Francis of Sacramento; R. 1. 

president of the Bakersfield association; I. R. Jones; 
Gundlach; all of Bakersfield 


along and make the sale. As the retailer, the master 
plumber must be the salesman. J. A. Freitas of Oakland 
agreed that the master plumber should accompany the 
customer. 

A. J. Wilson said that the national association is op- 
posed to the wholesaler selling direct as it was clearly 
understood that the wholesaler should wholesale and 
the master plumber should retail. But if a customer goes 
to a wholesaler’s show room, he should find prices plainly 
marked. He feels that an allowance of 20 per cent is 
insufficient. 

Charles M. Swinnerton of Los Angeles said the resolu- 
tion covers the question of the wholesaler fixing a resale 
price. In no other business does the wholesaler do this, 
although some manufacturers do. Every reason exists 
why the retailer should determine the retail price, put- 
ting it on a basis to produce a reasonable profit. 

The wholesalers first began to fix prices, Mr, Swinner- 
ton said, because the master plumbers, years ago, 
mechanics. Even now, some plumbers spend time fixing 
faucets instead of selling new ones. At that time, the 
plumbers had no knowledge of the cost of doing business 
so the wholesalers set the price and helped the plumbers, 
who thought a 5 or 10 per cent margin was enough in- 
stead of the 20 per cent allowed. Wholesaler showrooms 
Were permitted because the master plumbers were not 
salesmen. Now that developments have carried the 
Master plumber into the merchant class, he knows his 
Overhead and now recognizes that 20 per cent is not 
sufficient. 

The resolution, Mr, Swinnerton felt, is designed to take 
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The Built- Well 
V-Leck Joint 








Patented 


The 
Difference is 


in the Joint 


The Laminated V-Lock Double-Doweled Joint 
of the Built-Well Seat is the big difference be- 
tween it and the ordinary toilet seat. This pat- 
ented Joint holds the solid wood sec tions of the 
Built-Well Seat together with a 


grip stronger than the wood 
itself. A cheap seat spoils 
a good combination but 
a Built-Well will even 
enhance the value 

of a cheap 
combina- 

tion. Write 
for detatls. 


Built Well Go. Co. 


1458 WEST KINZIE $T., CHICAGO, ILL. 


Sectional view of 
joint, turned up- 
side down to 
show how dowels 
are inserted 
from bottom. 
Moisture only 
makes them 
tighter. 
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Insure yourself and your 


customer against bad jobs 
poorly done with inferior 
roof flashings. Oatey Roof 
Flashings have long been 
known as the best method 
of sealing soil pipe openings. 
And don’t forget they're 
| easier to work with. 
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Write for catalog. 


L. R. OATEY COMPANY 
5500 Walworth Ave. Cleveland, Ohio 
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Armstrong Tools 
By Telegram 


The Indians relied upon smoke sig- 
nals for communication with each 


other. Hours were required to 
signal a single message from one 
point to another. 


But today, the telegraph wires 
flash lengthy messages over great 


distances in a few minutes. 

You can wire your Armstrong 
jobber for Armstrong Pipe Tools 
and know that your shipment 


will be on the way within an hour 
atter you send your telegram. 


WIRE YOUR JOBBER 


The Armstrong Mfg. Co. 


284 Knowlton St. 
Bridgeport, Conn. 


New York Office: 181 Lafayette Street 
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| of the California Sanitation Development League. 
| seph O’Donnell of the National Trade Extension Bureau 


| for the 1929 convéntion. 


Se 


June 18, 1927 


Top row: Mr. and Mrs. R. B. Graham, Mrs. B. Fahrney and 
I. W. Youngs, all of Los Angeles; Mrs. W. E. Wilmot of Santa 
Monica.—Middle row: Mrs. W. W. Brooks of Los Angeles and 
Miss Charlotte Morton of San Francisco; Mrs. and Mr. Wil- 
liam MeArthur of Los Angeles.—Bottom row: Mrs. Ella 
Brown, Mrs. Frank Brown and baby, all of Los Angeles; Mrs, 
F. Hudson of Fresno; Mrs. Charles M. Swinnerton of Los 
Angeles; Mrs. B. A. Newman of Fresno 


back the responsibility which the master plumber gave 
away years ago and permit him to fix the resale price. 


In that way, the customer instead of depending upon the 
wholesaler, will look to the master plumber who is the 


| proper man to sell and install. 


L. J. Kruse of Oakland pointed out that in northern 
California, some of the wholesalers are beginning to rec- 
ognize the enlarged responsibility of the master plumber 
as the retail merchant. 


OTHER IMPORTANT FEATURES 
N A later issue, attention will be drawn more in detail 
] to other important features of the California meeting. 


| Oil companies were commended for their efficient han- 


dling of comfort stations. Joseph Ahlbach of San Fran- 
cisco gave a complete and interesting account of the work 
B. Jo- 


delivered an interesting and helpful talk. Long Beach, 
with an association only two weeks old, was campaigning 
The legislative committee told 
of progress in providing the state with a better code. 
Various local secretaries, including William W. Mott 


| of Sacramento, V. A. Edgeworth of the Oakland, Ala- 
| meda and Berkeley association and W. F. Wood of the 
| Los Angeles organization, gave short talks. 


The reports 


of President Goss and Executive Secretary Clark were 


| carefully studied and a number of their recommendations 


approved. 
A decision was made to work toward a correction of the 


| state lien law, particularly that section which allows in- 


direct lien rights. The question of a 5-day week was 
thoroughly discussed and the association voiced a prac- 


tically unanimous disapproval of the suggestion. 


Also a conference of the presidents and secretaries of 
the different cities and counties, under the chairmanship 
of the new president, was held, at which state problems 


were discussed and helpful suggestions interchanged. The 


| Success of these conferences led to a vote in favor of con- 
tinuing the quarterly and mid-winter conferences. 


John L. E. Firmin, the venerable secretary emeritus of 
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the state, delivered an interesting address on the develop- 


ment of the business. Later Mr. Firmin was voted the 
most popular man at the meeting and given a souvenir of 
Yosemite Park in acknowledgment of his popularity. 

P. E. Holden of the Leland Stanford University told of 
the standardization and simplification work of the depart- 
ment of commerce and an instructive film on the manu- 
facture of pipe was presented by a representative of the 
National Tube Co. 


COMMITTEES APPOINTED 


RESIDENT WILLIAM P. GOSS selected the following 
i ccnandtins to assist in the direction of convention 
activities: 

Resolutions: B. A. Newman of Fresno, chairman; R. W. 
Timmons of Richmond, L. F. Stuffler of Los Angeles, 
Ralph Francis of Sacramento and J. D. Speer of Santa 
Barbara. 

Credentials: J. J. McCloud of San Francisco, W. F. 
Creller of Pasadena and Thomas H. Hogan of Los Angeles. 

Auditing: 
Walter E. Wilmot of Santa Monica and Edward J. Cashel 
of Palo Alto. 

Memoriam: Vincent W. Guercio of Los Angeles, chair- 


William H. Picard of Oakland, chairman; | 


| 
| 
| 
| 


man; G. Y. Morton of San Francisco and James F. Mauzy 


of Walnut Creek. 
Registration: H. R. Fielden of Los Angeles, chairman; 


E. H. Grogan of Stockton, Claude Hickman of San Pedro, | 











Top picture: I. E. Gould of Glendale and Ray N, Batterson of 
Pasadena.—Middle picture: Erling Rohde of San Diego; 
Claude Hickman of San Pedro, re-elected state treasurer.— 
Bottom picture: R,. A. Washburn, R. W. Timmons, new mem- 
ber of the executive board, and W. D. Rihn, all of Richmond 
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DEPENDABLE 


Sor PIPE and FITTINGS 


Sanitary Co. of America 


LINFIELD, PA. 




















CHICAGO 
FAUCETS 


| MORE KITCHENS 


have Classic Sink Fixtures 
than any other combina- 
tion faucet. The demand 
increases steadily. So do 
profits—ours and yours. 
Why trouble with clumsy 
imitations when you know 
what Classics will do? 


The Chicago Faucet Co. 
2700-22 N. Crawford Ave. 
Chicago, Il. 
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Telephone: Lawndale 1850 - 1851 


Ingot Brass 


High Quality Metals 


Metals made up to specifications. 


R. LAVIN 


& SONS 


2511-2525 W. 2ist St. 


John Hartman, Sales Mgr. 


Chicago, Ill. 








DEMING Hand Pumpsinclude 
a complete line of Pitcher 
Spout and Cistern Lift Pumps for 
shallow wells and cisterns; House 
Force Pumps for hand use in do- 
mestic water supply; Set Length 
Liftand ForcePumpsfor handand 
windmill use; and many other 


nee types. Send for Complete Catalog. Fi 


g. 516. “Blue 


“—s The Deming Co., Est.1880, Salem,O, Special’ House 


‘orce Pump 


HAND AND POWER PUMPS 



























Perfect 
Circulation | 


Moore Radiator Hangers need 
no backing strips because they 
hold the radiator a sufficient 
distance from the wall. Perfect 
air circulation around the radia- 
tor results from this feature. 
This is only one of the many 
reasons that Moore Hangers are 
far superior to ordinary hangers. 
They will save you time, money 
and labor and will give you a 
lasting job. 

These hangers are made to 
carry all the new types of Tube 
Radiation. 





Your jobber can supply you 


Two Column 
Hanger 


CARTY & MOORE 


Our 


Sore ENGINEERING CO., 


(INCORPORATED) 
611 West Larned Street 
Detroit, Michigan 
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PAINE TOGGLE BOLTS 
‘‘The Most Practical Toggie’’ 








The Toggle with the “Spring Wings” 
Save Their Cost in Time and Patience 


ANY STYLE HEAD—ANY LENGTH BOLT—STEEL OR BRASS 
NICKEL PLATED OR GALVANIZED 


SIMPLEST AND QUICKEST 


Samples on request — No Charge 
THE PAINE COMPANY 
2951 Carroll Ave. 33 Chicago, Illinois 


Stocks { 79 Barclay Street, New York City, New York 
Carried ) 915 Bryant Street, San Francisco, California 
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| R. W. Timmons of Richmond and W. W. Brooks of Log 
Angeles. 
Arthur Johnson of Berkeley and Herman Tietz of San 
Pedro were sergeants-at-arms. 





ENTERTAINMENT 


NDER the direction of Charles M. Swinnerton of Los 
U Angeles, general chairman of the convention, plans 
for the entertainment of the delegates and visitors had 
been worked out in advance. Each feature of the enter- 

| tainment was in charge of a committee, so that the vari- 

| ous automobile trips for the ladies, card parties, grand 
ball and picnic moved along smoothly and enjoyably. 
The grand ball was held Wednesday night and was in 
charge of the following committee: L. F. Stuffler of Los 
Angeles, chairman; Ira Gould of Glendale, B. A. Newman 
|} of Fresno, N. J. Previati of Oakland, R. I. Walters of 
| Bakersfield, R. N. Batterson of Pasadena, J. D. Thirieu 
| of Long Beach, William J. Monihan of San Francisco, Ar- 
thur Gray of Los Angeles and A. O. Reed of San Diego. 
| Practically every one was in attendance and the commit- 
tee provided an unusually large number of favors, prizes 
, and novelty dances. 
| The card party committee included Harry G. Newman 









Top picture: W. E. Wilmot, president of the Santa Monica 
Bay association; Carl Christensen, sales manager, Washing- 
ton Iron Works, Los Angeles; H. P. Vandewalker of Carlsbad. 
—Middle picture: L. Mellinkoff, Walter Phillips and E. W. 
Phillips, all of Los Angeles.—Bottom picture: 8S. M. Ives and 
Frank R. Brown, both of Los Angeles; Thomas Scott of 

Sacramento 
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of Oakland, chairman; A. J. Silva of San Francisco, Fred 
L. Williams of Long Beach, Walter Wilmot of Santa 
Monica, J. B. Hawley of Sacramento, William D. Mel- 
ville of Los Angeles, J. D. Speer of Santa Barbara, Frank 
Cc. Schilling, Jr., of Los Angeles and Paul C. Butterfield 
of Glendale. 

The general card party was held Tuesday evening, high 
scores being made by the following prize winners: M. A. 
Hagey, George J. Furtsch, Charles M. Swinnerton, J. G. 
Gray, L. F. Stuffler, E. J. Carroll, Otto Helman, Charles 
F. Huebsch and Karl Plashil, all of Los Angeles; J. D. 
Thirieu of Long Beach, V. L. Aikins of Oakland, James F. 
Mauzy of Walnut Creek, Edward P. Cashel of Palo Alto, 
Frank Hudson and W. P. Green of Fresno, E. C. Cottier 
of San Mateo, H. H. Armbrust of Anaheim, C. G. Wilkin- 
son of Hollywood, A. J. Silva of San Francisco and Tom 
Scott of Sacramento. 

An equal number of prizes had been provided for the 
ladies, winners among whom were: Mrs. Charles Smetzer 
of Bakersfield; Mrs. Harry G. Newman, Mrs. N. J. Previati 
and Mrs. Harry LeGassick of Oakland; Miss Harriet 
Spiker, Mrs. E. F. Sherman, Mrs. Charles R. Hutton, Mrs. 
T. A. Clark, Mrs. M. J. Brooks and Mrs. A. G. Hannaford, 
all of Los Angeles; Mrs. William P. Goss, Mrs. William S. 
LaChapelle, Mrs. V. J. Petersen, Mrs. Samuel Meyer and 
Mrs. Alexander Coleman, all of San Francisco; Mrs. F. D. 
Schoenbacken of Sacramento, Mrs. C. G. Wilkinson of 
Hollywood and Mrs. W. B. Oakes of Wilmington. 

Guest prizes went to L. C. Brightwell of the Washing- 
ton Iron Works and Ray H. Roemer, manager, Standard 
Sanitary Manufacturing Co., both of Los Angeles, and to 


Mrs. B. Fahrney of Los Angeles and Miss Bernice Mohr of 
Oakland. 


Another card party for the ladies was held Wednesday 
afternoon and again the effective arrangements by the 
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Top row: W. H. Kopp, Mrs. W. H. Kopp and J. Neuberger, 
all of Los Angeles.—Bottom row: Mr. and Mrs, Charles F. 
Huebsch of Los Angeles; Mrs, A. J. Silva of San Francisco 


responsible committee resulted in a successful event. The 
committee handling this party included William J. Moni- 
han of San Francisco, chairman; P. J. Broderick of Wil- 
mington, W. H. Graham of Oakland, F. F. Stokes of Los 
Angeles, R. H. Thomas of Pasadena and James G. Gray of 
Los Angeles, 

A long automobile trip through the famous Mariposa 
grove of big trees had to be abandoned because of the con- 
dition of the roads. The automobile committee, under 
the chairmanship of William H. Picard of Oakland, pro- 
vided an almost equally interesting ride by taking the 
ladies to scenic spots where the best views of the won- 


derful Yosemite Park could be obtained. Assisting Mr. 





Armstrong Bros. 


ALLOY STEEL CHASERS 
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Fa Solid and Adjustable Pipe Dies 
of Superior Quality 





LONG LASTING AND EASY CUTTING 


Our solid dies are made by an exclusive Armstrong process whereby 
special Vanadium Tool Steel Chasers are cast-welded solidly into 
the die body. The chasers are set at just the proper angle to give 





the best cutting rake and the improved shape of the body gives y.. 
Other Pipe Tools ample chip clearance. The teeth are ‘“‘backed off’ which makes them 
We Make easy cutting. 
Se ee Some of the leading reasons why you should use Armstrong Bros. ad- at 6 


HINGED VISES 
CHAIN TONGS 
PIPE WRENCHES 


Write for full details of the Armstrong line of pipe tools 


justable pipe dies are because they have correct cutting angle or rake, _ 
““‘backed off”? chasers or cutting teeth, correct throat angle, ample 
chip clearance and are made of special Vanadium tool steel. 


Send for the New 
Pipe Tool Catalog 


the tools 


with more than thirty years’ experience behind them. 





309N. FRANCISCO AVE, 


» ARMSTRON 
Gp ARMSTRONG BROS, TOOL Co. 


CHICAGO, U.S.A, 
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M -V B FLUSH VALVE 


No “come-backs”! The only reports the 
plumber hears are good ones when he 
uses exclusively in his work those mate- 
tials which he knows match the excel- 
lence of his own craftsmanship. Un- 
doubtedly, this explains why M-VB 
Closet Tank Fittings are the preference 
of plumbers the nation over who have 
precious reputations to guard, 


z 


Made by 
Morency-Van Buren Mfg. Division, Sturgis, Michigan 
Distributed by The American Pin Co. Division 




















Scovill Mfg: Co., Waterbury, Conn. 











ICHMOND 


_ PRODUCTY.. 
“THE HUSKY BABY” 


(Richmond Adjustable Stand) 


The ideal boiler stand to stock in quantities. 
Strong—will support two or three times the 
weight of any range boiler. Adjustable— 
takes 30 or 40-gallon tank. Compact— 
knocks down for storage and shipment— 
Profitable—Priced low and sells fast. Whatmore 
could you ask? Jobbers—ask for prices. 


FOUNDRY & MANUFACTURING CO, 
RICHMOND, VA. 


"A-DEPENDABLE SOURCE: OF SUPPLY: 





O-B Brass Valves 


are made in the following styles: 


Radiator Valves 
Flexitite Disc, Gate, No. 50 
Steam, No. 30 
Hot Water, No. 40 
Packless Graduated, No. 35 
Union Elbows, No. 45 


Flexitite Disc Gate Valves 


125 1b, Standard, Non Rising 
Stem ,No. 20 
125 4 ~ Standard Rising Stem, 


10010. Light Standard, No. 25 
Globe, Angle and Check Valves 
Brass 


Dise Dise 
ee No. 10 


Renewable 
O-B 


150 Ib, Standard. 

125 Ib. Standard 

100 lb. Light Standard 
Competition 


Lock and Shield 


Flexitite Disc 
Gate Valve 
Patented 


OHIO BRASS COMPANY 
Mansfield, Ohio 

















OhigBrass Co. 


Plumpers Brass Goons 
PLUMBERS SPECIALTIES 


THE PECK BROS. & CO. 


established /856 
NEW HAVEN, CONN. NEW YORK CITY. 
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Picard were W. F. Creller of Pasadena, R. I. Walters of 
Bakersfield, L. F. Stuffler of Los Angeles, G. Y. Morton 
of San Francisco and P. A. Van Bebber of Petaluma. 

The concluding social events were held on Thursday 
and included a ball game between representatives of the 
northern and southern sections of the state. At noon a 
picnic was held and various athletic events were run off, 
The picnic was splendidly planned and thoroughly en- 
joyed. This committee included Thomas H. Hogan of 
Los Angeles, chairman; Charles Daly of Bakersfield, H. EK. 
Murray of Los Angeles, Edward J. Cashel of Palo Alto, 
Corliss McElroy of Redondo Beach, James F. Mauzy of 
Walnut Creek, William J. Forster of San Francisco, D, J. 
Reboli of Oakland, H. F. Lefever of Fresno, Ray Foley of 
Bakersfield, Ira Gould of Glendale, E. A. Rowland and 
E. J. Carroll, both of Los Angeles. 





MARYLAND VIGILANCE COMMITTEE ACTIVE 

The Vigilance Committee of the Maryland Master 
Plumbers’ Association, and the Master Plumbers’ Associa- 
tion of Baltimore City, Inc., whose activities in connection 
with the purification of the plumbing trade in Baltimore 
were mentioned in a recent issue of this. business paper, 
have held a joint meeting with more than twenty plumb- 
ing inspectors of the city, for the discussion of plumbing 
problems. Joseph Gessler was toastmaster. W. Fred 
Groscup, of the Maryland Master Plumbers’ Association, 
outlined the policies and plans of the committee. They 
wanted the plumbing inspectors, he said, to give a more 
rigid inspection of all work done in the city, and report 
every violation, big or small, regardless of whether it is 
made by a big plumber or a little one, by a member of 
the associations or a non-member, 

Francis A. Dorsey, president of that association, as- 
sured the plumbing inspectors that the committee has the 
full backing of the two associations. He said he was 
very well pleased with the work done, and that it showe« 
what could be done by the two associations working in 
harmony for mutual benefit. He said he hoped 
soon to see the associations combined into one. 

Max Kloze, president of the second association, ex- 
plained what the committee has already accomplished. 
Samuel Houck and G. F. Myers also spoke. 

Another meeting will be held soon, at which representa- 
tives of the plumbing inspectors will give their views on 
the subject. 


very 





LOS ANGELES PLUMBER STRESSES QUALITY 

In this day and age when the sanitation of the home is 
of such great importance, every home builder should se- 
lect personally the plumbing fixtures which he intends to 
have installed in his house, according to Thomas Haverty, 
contracting plumber of Los Angeles, Calif. In making this 
selection he should be guided by the advice and assistance 
of the architect and the contracting plumber in order 
that the installation shall be modern and commensurate 
with the cost and plan of the home. 

“Too often a certain definite sum is set aside for the 
plumbing material,’’ Mr. Haverty declares, ‘and the 
plumber is told to go ahead and to do the best job he 
can at the stipulated price. Then when the plumber pro- 
ceeds on this basis and the work is finished, in nine cases 
out of every ten there is dissatisfaction. This decidedly 
is not the plumber’s fault because he was concerned 
chiefly in getting the job done at a cost within the sum 
agreed upon and likely enough that amount was too small. 
By the time the average home builder reaches the plumb- 
ing he finds usually that he already has spent more than 


| he expected and that he must economize on what remains 
| to be done. 


Consequently the plumbing suffers.”’ 
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N. H. BLATCHFORD DIES SUDDENLY 


Nathaniel Hopkins Blatchford, manager of E. W. Blatch- 
ford Co., Chicago, Ill., and brother of E. W. Blatchford, 
original founder of the company, died suddenly on June 

3, in his 76th year. Death resulted from a heart attack, 
Mr. Blatchford leaving his office at noon on the day of his 
death apparently in good health. He was born September 
25, 1851, and is survived by two sons, Frank W. and 
Nathaniel H. Blatchford, Jr. Funeral services were held 
at his late residence, 325 Ridge avenue, Winnetka, II1., 
on June 16, with interment private. 





STOCKHAM PIPE & FITTINGS CO. ESTABLISHES 
BOSTON WAREHOUSE 

The Stockham Pipe & Fittings Co. of Birmingham, Ala., 
has purchased a warehouse on Earle street in East Somer- 
ville, to supply the requirements of its wholesale distribu- 
tors in Boston and vicinity. G. Petesch, for many years 
connected with the Birmingham office, is in charge of this 
new warehouse in Boston. 





CLEVELAND SUPPLY HOUSE IN NEW LOCATION 

The Byrd Plumbers’ Supply Co., formerly at 770 Cen- 
tral avenue, Cleveland, Ohio., moved June 14 into its 
new quarters at 3609 East Eightieth street in that city. 
The new plant, which will give the company greater facil- 
ities for serving its customers, consists of two stories and 
a basement, has a large pipe yard and includes a private 
switch and loading dock. 





KOHLER CO. OPENS RICHMOND SHOWROOM 

Another Kohler showroom was opened recently at 120 
West Grace street, Richmond, Va., with a large number 
of architects, builders and members of the plumbing trade 
in attendance. The new showroom contains a representa- 
tive display of plumbing fixtures, automatic electric plants 
and electric sinks. The main floor and window display 
are set against harmonizing colored tile which blends ef- 
fectively with the rich appointments of the showroom in- 
terior. 





Kohler Co.'s new showroom in Richmond, Va. 


Two model bathrooms, each in a distinctive tile setting, 
and a kitchen display occupy the center of the first floor 
interior. The kitchen display contains also an electric 
sink with means for a practical demonstration. Located 
on the second floor is the office. C. E. Wilkinson, Jr., is 
manager of the new branch. 





MOVES BALTIMORE BRANCH 


The Abram Cox Co.’s Baltimore branch has been moved 
to 3 West Read street, it is announced by V. E. Sumwalt, 
manager of that branch. The company is maintaining 
Offices, showrooms and warehouses at the new address, 
and all business pertaining to the Baltimore-Washington 
area will be handled from there. Assisting Mr. Sumwalt, 
the company has a sales force of four men in the territory, 
including W. L. Dougherty, A. Mergardt, E. Boucher and 
John Loesch. 





SOUTHERN DEVELOPMENT LEAGUE HEARS LEGAL 
COUNSEL 

The May meeting of the Sanitation Development League, 
of Los Angeles, was entertained by the Price-Pfister Co., of 
Los Angeles, Calif. The program was a decided innovation 
for the league and was appreciatively received. It con- 
sisted of a number of musical numbers rendered by mem- 
bers of the Los Angeles News Boys’ Association, and con- 
cluded with a number of boxing bouts put on by members 
of the Main Street Athletic Club. 

Before turning the meeting over to the hosts of the 
evening, President Ray Roemer announced that plans for 
the projected speaking campaign before Southern Cali- 
fornia service clubs were progressing favorably and that a 
definite announcement would be made at the next meeting 
of the league. 

The president introduced H. W. Biddle, recently chosen 
to act as counsel to the plumbing industry by the Los 
Angeles plumbing supply jobbers’ association, with the 
explanation that Mr. Biddle wished to engage in a brief 
discussion of the economic situation’ surrounding the 
plumbing industry of Los Angeles. 

According to Mr. Biddle, there are too many small mer- 
chants in business in Los Angeles, not only in the plumb- 
ing business but in most businesses. He said that this 
makes conditions fundamentally wrong and presents a 
problem which everybody is interested in correcting. He 
said that Los Angeles had gone at business with leaps and 
bounds; first, she had a boom and everybody pressed that 
boom to a limit. Then the boom flattened out, he con- 
tinued, and the machinery acquired during its continuance 
had to rust while waiting for another boom period to 
dawn. During the inflation period hundreds and thou- 
sands of men went into businesses of one kind and another 
with the result that there are many times more men in 
business today than there is any need for, the speaker 
declared. 

In his opinion there were only two legitimate reasons 
why any man should engage in business. These two rea- 
sons were: 


1. Sufficient money with which to go into business; 
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2. The possession of th ‘bility to make that 
work profitably in that business. 

Mr. Biddle said that among all of the thousands of small 
business men now in Los Angeles, far too many of them 
were deficient in one or both of these qualifications, and 
that this was the principal disturbing factor in the city’s 
economic structure. The result was that so many of these 
incompetents took away from the opportunities of legit- 
imate business to succeed. 

Mr. Biddle was followed on the program by Stockton 
Veazey, assistant cashier of the California Bank, who 
spoke briefly on “Progress—-Ancient and Modern.” The 
outstanding thought in Mr. Veazey’s address was that the 
world owed a debt it never could pay to its list of dream- 
ers and reformers, to whom the speaker attributed most 
of the progress, both in ancient times and in modern, 
which the human race had made. 


money 





CELEBRATES EIGHTY-SEVENTH ANNIVERSARY 
The Bailey-Farrell Mfg. Co., Pittsburgh, Pa., is cele- 
brating the eighty-seventh anniversary of its founding 


this year. 
establishment 


The company is an outgrowth of a plumbing 
started in that city in 1840 by George 
Bailey, an Englishman, grandfather of George H. Bailey, 
now president of the company. Since its beginnings as a 
plumbing firm, it has turned to the wholesale field, and is 
one of the best known wholesale plumbing concerns in the 


country. 

MEMBERSHIP BOOST ANNOUNCED AT OAKLAND 

SALESMEN’S MEETING 

The banquet room in the new Elks’ Club building was 
the scene of the regular monthly meeting of the Oakland 
Chapter of the Plumbing and Heating Supply Salesmen’s 
Association. A feature of the occasion was the announce- 
ment by Secretary T. N. Reynolds that the following mem- 
bership applications had been filed: W. C. Eckert, Rich- 
mond Sanitary Manufacturing Co.; E. C. Becker, Kronke- 
Brampton Co., and Leo Daley, Standard Sanitary Mfg. Co. 

Conforming with the usual custom relative to a sum- 
mer recess period, it was decided by popular vote to hold 
no further meetings until. Thursday, September 1. "rank 
Worthinger of the M. Stut.aft Co., presi&ént of the or- 


ganization, acted as chairman of the day. 


SOUTHWESTERN TRADE GOLFERS MEET AT 
MEADOW LAKE 


The May meeting of the Southwestern Trade Golf 
Association was held recently at the Meadow Lake Golf 
Club, Kansas City, Mo. Carl Smith, Robert Dawson and 
R. P. After 





Michaelson were the hosts to the association. 
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the golf game, dinner was served in the grill room and 
the prizes were awarded. 

W. J. Liggett was awarded first prize with a low net 
seore of 69. He was given a fountain pen desk set. A 
rain coat was awarded to R. P. Michaelson for second 


prize as a result of his net 71. T. O. Piepenbring won 
six golf balls as third prize with his net 72. A net 73 
gave R. L. Dawson four golf balls as fourth prize and 
M. A. Disney two balls, the fifth prize. Carl Smith re- 
ceived one ball for making a birdie. The prize for the 
most strenuous efforts was given to George Redmond, 
who negotiated the course in 138. 





THE NILSONS BEAT THE O'SHEAS IN JUNE TOURNA- 
MENT OF WESTERN TRADE GOLF ASSOCIATION 
Perfect weather and an excellent course combined to 

make the Western Trade Golf Association’s June tourna- 

ment a thoroughly enjoyable affair. Glen Oak Country 

Club, secured through the courtesy of William H. Cheno- 

weth, was the place, and June 10 was the day, 

The feature of the day was the much-heralded match 
between the Nilson clan and the O’Shea clan. The Nilson 
foursome, composed of August Nilson, K. A. Nilson, M. H. 
Westerberg and J. A. Ljunggren, won the contest. The 
O’Sheas, John J., James J., Frank and T. F., trailed by 
fourteen strokes. It was a bitter battle, but fought with 
splendid sportsmanship, and the Nilsons, by this victory, 
are clearly entitled to claim temporary superiority over 
the O’Sheas, having now won four out of the seven con- 
tests of all kinds played in the last thirty years. However, 
both clans were talking of future matches and, from all 
appearances, the feud still rages. Both foursomes profited 
in prizes, the Western Trade Golf Association presenting a 
jigger to each player in the match, 

There was a good deal of fun about the match at dinner 
time, when President Frank B. Hackett announced the 
results and awarded the prizes. Judge Olson, chief justice 
of the Municipal Court, and State Architect John Neyden, 
both friends of the contestants, were asked to say a few 
words. 

A. B. Martin, who was largely instrumental in arranging 
for the match, told the members about the rivalry be- 
tween the two clans, 

The best golfer of the day was E. H. Christiansen, who 
won first prize in Classes A and B, and also the Association 
cup. Runner-up in that division was N. P. Fenner. P. W. 
Woodbury was first in Class C, with J. A. Galloup second. 
In Class D, W. N. Pincus was first and M. G. Henderson 


second. The morning qualifying prize was won by A. E. 
Norman, Jr. F. G. Clement won the guest prize and F. 
R. Dent the Duffer’s cup. 3. H. 


Blind bogey was won by 





————— 








The banquet of the Greater New York Chapter No. 2, of the National Association of Plumbing and Heating Salesmen, held 
recently at Hotel Pennsylvania in Yew York City 
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Milliken. The prizes provided by the association were 
sweater and hose sets, knickers, hose and golf balls, each 
prize winner having his choice. 

New members elected were Allen P. Houston, Jr., Min- 
wax Co.; E. F. Olsen, Crane Co.; M, Feiber, Ventilating 


Products Corporation; E. W. Thomas, Jr., Reading Iron 
Co.; F. G. Clement, American Radiator Co.; G. C. Vanden- 


boom, Chicago Pneumatic Tool Co.; F. J. Cushing, Chicago | 


Blue Print Co.; Chas. O. Lippy, Thos. Maddock’s Sons Co., 
and Ralph W. Zimmerman, of Zimmerman, Saxe & Zim- 
merman. 
Seores of the day follow: 
Class A and B 


Gross Hdep. Net 


Class D 
Gross Hdcp. Net 


F. G. Clement... 86 .. ae W. N. Pincus...102 27 75 
B A. Webs avces 96 12 84 Edw. Manz 
E. W. Thomas, So) 102 
, Pee yee ere A oe C. Mi... Brigham... .. «+ kn 
N. P. Fenner... 88 15 73 Chas. E. Price..110 30 80 
J. H. Milliken... 91 12 79 W. A. Taylor...106 20 86 
7, OBrien... 98 17 81 Jd. M. Grace..... 120 28 92 | 
GF. CiWenss.55 88 12 7 J. V. Brunner..109 28 81 
H. J. Reynolds. 91 14 77 T. PF. WRGGs 005 ee 
W. J. Hajek.... 92 17 75 J. V. Liddy..... 123 30 93 
H. A. Dickson L. W. Charlet..125 30 95 | 
a ae = H. G. Scheel....132 30 102 
L. J. Pitcher... 87 10 17 F. W. Fix, Jr...107 30 77 
J. Foley (Guest) .... “* I. Welk wccccoee 110 30 80 
E. H. Christian- W. J. Street....108 30 78 
GOR eyo seo es 82 10 72 M. G. Hender- 
A, EK, Norman, OO. iis 4iee 103 28 75 
OT. saauscevcna 82 4 78 BD AGROP cocccs 109 30 =679 
John L. Dole... se “se W. T. Walters..109 30 79 
G. A. Jomes..... 85 q 78 J. C. Matchett..104 27 77 
Class C dD. J. Jones 
W. G. Zinzheim 91... oa | eee 124... ‘im 
M. A. Bulot w. Bi. TORE. ss 142 30 112 
(Guest) .cscce 208: x» ae Thos. Monaghan .. a 
Geo. E. Egan... 98 23 75 W. G. Harvey, 
Oe ide va ay ve PD) ae (C0: |) 
A, L. Weixel C. O. Lippy..... 113 30 82 
(Guest) ...... ve T. R. Seabrook, .122 
Wm. H. Cheno- Hale Denney 
WOUG .. «<nnne ax 95 24 7 CUSED 2ccccr 104 
H. G. Thomas’... 96 24 72 W. P. McFar- 
A. B. Martin...106 23 83 BemE ccccccccs 125 30 95 
M. W. Maloney..103 23 80 D. DBD. Quinn... 
Wm. E, Foskett 97 25 72 N. K. Stitt 
Frank B, (GUOBE) 6cccee 
Hackett wicca 98 23 76 John A, Neyden 
John A. Corboy.103 22 §81 (Guest) ...... 


F. M. Thomson. .. 
R. W. Zimmer- 


Judge Harry 
Olson (Guest) 


WOR ccdosaase 100 M. Skooglund 

A. P. Houston, (Guest) ...... oi), cat 
Os ewnckgass 103 ne Nilson-O’Shea Match 

C. E. Pynchon..100 18 82 August Nilson. .102 

E, J. Gossett...102 25 77 K, A. Nilson...104 

P. W. Woodbury 86 18 68 M. H. Wester- 

J. A. Galloup... 94 22 172 Serer 97 

H. L. Heysen J. A. Liunggren.115 
COED. cccces 99 .. - John J. O'Shea. .103 

H. W. Evans...105 19 86 James J. O'Shea 98 


A. P. Campbell.101 22 19 
H. E. Crum, Jr..101 22 79 
F. J. Cushing.. 

G. C. Vanden- 


eer er 


ey | 121 
Thos. O’Shea .,.110 





K. T. G. A. MEETS AT WHITE BKECHES 


W. A. Davis, a Class B player, carried off major honors | 


at the meet of the Eastern Trade Golf Association, staged 
at White Beeches, Haworth, N. J., Thursday, June 9, his 


g00d shooting enabling him to take first pick of the beau- 


tiful and expensive prizes awarded to those who kept their | 


shots straight and long. Part of his winning was due to 


his luck with a tossed coin, however, as he won the flip 
with Thomas M. Cochran, who had captured first place in | 


Class A. 
The tourney was staged under almost ideal conditions, 
with the weather excellent from a golfing standpoint, al- 
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| MYERS WATER S\ STEMS 


For Homes, Farms, Public 
or Private Institutions. 
Small capacity, hand operated systems for shallow or 
deep wells and cisterns medium and large capacity 
outhts for operation by engine or motor, auto- 
matically controlled electric house pumps and 
direct water systems that do not require ¢ pressure 
tank make up the Myers line which has over fifty 
years of pump building experience behind it to 
guarantee dependability and satisfactory service. 
Catalog No. HP24 shows 
complete line. Ask for 


your copy today. 













The 
F. E. MYERS 
& BRO. CO. 
Ashland, Ohio 


Pumps, Hay Tools and Door Hangers 


| MIDLAND ohtricce FLASHINGS 

Made from virgin 
pig lead by @ pat- 
ented process that 
assures you of 
a pliable lead flash- 
ing free of air pock- 
ets and cracks and 


of uniform thick- 




















ness, Heavy calk- 
ing ring inside. No 
joints tocome apart. 
Will fit any pitch 
painted a , roof, 
| MrOLANo METAL mamucncTURINe O® rE Ask your jobber. 
i i a APE EIE ST Midland Metal Mfg. Co. 
The Yellow Label is your protection against Kansas City, Me. Newark, N. J. 
inferior imitations. Insist upon it! i 














Non- Adjustable 
Thermostatic 


Automatic 
All Metal 


SYPHON AIR VALVES 


The Dole Valve Company, 1913-33 Carroll Ave., Chicago 














HERE are more Minneapolis 
Heat Regulators in use than 


all other kinds of heat controlling 
devices combined. Uninterrupted 
leadership for 41 years. 


Write for catalog and 
sales plan 
















Minneapolis Heat Regulator Co. 
Est, 1885 
2801 Fourth Ave. Se, © Minneapolis, Minn. 


TRAAZINNEAPOLIS™ 
zAT REGULATOR 
T COAL~GAS— OIL 
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CROWN F PIPE DIES 
PERFECT P PIPE : THREADS 




























THE 


Crown Ratchet Reamer 
Will ream pipe 34 to 2! inches 





The ball is confortable to the hand, does 
not cramp the fingers nor tire the wrist. 

The handle is not ribbed and is comfortable 
to grip along its entire surface. 

The new cone type construction supports 
the blades throughout their entire length, 
thus preventing any possibility of them 
coming loose. 

The blades are made of finest steel, will 


hold edge maximum length of time but can be 
ground when necessary without removal. 


The pawl has an extra wide bearing sur- 
face on the ratchet teeth, giving greatest 


service with least wear. 


Order one today through 
your local jobber. 


CROWN DIE & TOOL CO. 
2636 NORTH KEELERAVE. | 
CHICAGO 
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|, Carrier Engineering Co., Newark; S. H. Sweeney, New York 


| tery Co., New York; R. H. Smith, Portchester, N. Y., heating 
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though lowering clouds in the afternoon made the legs 
weatherwise golfers prophesy rain before the 18 holes of 


medal play staged during that part of the day had been 
completed. The course is a beautiful one, with hazards 
for the unwary, although for the straight shooter it is 
comparatively easy. However, for those with a tendency 
to hook or slice, clumps of trees made golf 
thing and harsh language common. 

A large proportion of the 51 who turned out for the 
day’s pleasure did not turn in their scores at noon after 
completing the 18 holes best ball foursome which was on 
the program. This does not detract from the excellent 
work done by A. Engle and Paul Cooney, whose net 71 
took first honors in the upper classification, or from the 
fine work done by Thomas Dougherty and W. A. Davis in 
Class B. Due to Davis’s win in the afternoon, Dougherty 
alone took a dozen balls for his efforts, B. S. Bacon and 
M. A. Cordner splitting a box for second place in the 
lower brackets. The winners in Class A each earned a 
dozen pellets. 

Mr. Davis selected a silver beverage set donated by the 
association, and Cochran took a carving set, also the gift 
of the body. Second prize in Class B went to W. F. 
Murphy, who turned in a net 75, the reward being a pair 
of candlesticks from the association, while E. H. Page, 
second prize winner in Class A, selected a silver flask, the 
gift of Thomas Dougherty. R. E. Peck was next in the 
lower bracket, taking a raincoat, which had been donated 
by J. L. Bruns of Sarco Co., and Bert Reeves, who had 
the same position in Class A, is richer by a silver ash tray 
from the association. G. E. Olsen was last in Class A, 
selecting a heating pad given by Mr. Peck, and Grant 
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a dreary 

































































At June meet of Eastern Trade Golf Association.—Top: Ken- 
neth Carmer, Crane Co., New York; C. A. Falk, Chicago Pot- 






contractor.—Middle: Thos. Dougherty, Peerless Unit Ventila- 
tion Co., Long Island City; W. H. Oleson, “Domestic —— 
ing,” New York; Jack Law, Judd Seat Corp., New York; W. A: 
Davis, Youngstown Sheet & Tube Co., New York; George 
Hamiel, A. M. Byers Co., New York.—Bottom: W. H. Carrier, 











City heating contractor; Thos. Cochran, Heggie Simplex Boiler 
Co., New York; J. A. LaDue, Jenkins Bros., New York 
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Cordner of the Titusville Boiler Co. 


The scores: 
Morning Round 


Eighteen Holes Best Ball Foursomes 





Top picture: R. E. Peck of the General Electric Co., 
York City; Thomas Washington.—Middle picture: J. B. Gar- 
field of the American Radiator Co., New York; B. Reeves of 
the Peerless Unit Ventilation Co.; John Law cf the Judd 
Seat Corp.; W. H. Staples of Gillis & Geoghegan.—Bottom 
picture: Ambrose Walsh and Paul Cooney, both of Ambrose, 
N. J.; George M. Seott; A. Engle of Jenkins Bros., New York 
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New 


Campbell’s net 83 earned him a midiron, given by M. A. 


The next meet is to be held at Montclair, N. J., July 13. 


Class A 

Gross Hdep. Net 

Carrion Atid, BWGGRECY 66.0 occ sccecses 88 9 
ae ie ee 91 15 76 
ee G00 COMO <5. 5 cc csavesecesecece 88 17 71 
SUNTAN DO BROOK. occ cesesenntvveeens 85 11 74 
a | Pee eee eer ere ee 86 11 75 

Class B 
Gross Hdep. Net 
BOON. Med Carder. ... 0.66 sss sews sccts 100 24 76 
Se eer err eT errr Te 100 16 84 
POOnMOl! RNG WHISK... 6 occ ive creas 107 27 80 
MUENOOH ANG KelloGe@. cc... cccces caves 103 26 77 
mavie and Dougherty... .....cccseceees 94 23 71 
Afternoon Round 

Eighteen Holes Medal Play Handicap 

Class A Class B 
Gross Hdcp. Net Gross Hdcp. Net 
MOTUCr ....6.5% 88 0 88 ee 116 24 92 
ae ee 108 16 92 COTaner .ccess 115 24 91 
Cochran ...... 94 14 80 CORTES ccccris 112 26 86 
rere 111 15 96 Sweeney ...... 109 24 85 
A. Walsh ...:. 109 12 97 ae rr 100 21 79 
re 106 15 91 Py |) ee 103 28 75 
MUPTAY 2.0006 94 8 86 O'Donnell .....113 25 88 
eee 102 14 88 C. Wem .<ics 115 30 85 
Campbell ..... 101 18 83 Shepard .....¢s-«. 114 25 89 
Bookhout .....111 16 95 Drtsootl ..iacs 119 32 87 
Garfield ...... 89 0 89 TROUORS cae a0 117 19 98 
Reeves ........ 85 2 83 I os a4 ak 059 128 32 91 
2a 95 4 91 G. E. Olsen....101 22 179 
Staples ....... 96 g 87 aa 97 21 76 
Carmer ....... 103 11 92 Dougherty ....123 22 101 
BAR 92 10 82 | Te! 107 19 86 
ae 115 16 99 W. H. Oleson..120 36 84 


W. A. Davis... 97 
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‘‘CHICAGO”’ 
No. 2 


Power Pipe Thread- 
ing Machine 


For 
Production and Precis- 
ion Threading 


PORTABLE 



























Capacity i. te ty 
*to1kK’ 


FEATURING: 
Quick Die Change 
Automatic Die Head 

hree Sp 


Perfected Oil Contro 
Send for Catalog. , 


Pen=- 





TNR eS 
CHICAGO PIPETHREAD MACHINE CO. 


Office and Factory: 1615 Racine St., RACINE, WIS. U. S. A. 


¢ ALEAR: 



















No, 846 Combination Duplex Water Feeder 








The Duplex Water Feeder 


The McAlear No. 846 Combination Duplex Water 
Feeder with Low Water Electric Cut-out Switch, 
shown here, is especially designed for use in 
connection with low pressure oil burning installa- 
tions. In addition to performing its duty as a 
boiler feeder, it breaks the electric circuit operat- 
ing the oil burner pump, should the water level 
in the boiler reach the danger point. 


















If you do not have acatalogue 
of McAlear complete line of 
specialties, send for one today 


cmcaco HARE ALERR, MEEBO} umes 
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When Commandant De Pinedo left 
Italy on his recent record-breaking 
flights 

he insisted on carrying a 5-Ib. can of 


SMOOTH-ON No. 1 


and in the last minute personally sent out a rush order 
for this Smooth-On to be billed to himself. 


This insistence on Smooth-On for possible engine repairs» 
where every ounce of surplus weight had to be avoided, 
is good evidence that Smooth-On No. 1 should be in the 
store-room of every plumber, steam fitter, heating and 
piping contractor, etc.—ready for emergency and routine 
repairs to boilers, steam, water, oil and other pressure 
lines, etc. 


Post yourself on the possibilities and full benefits from 
Smooth-On by reading the 


SMOOTH-ON Handbook 
FREE if you return the coupon 


These subjects are discussed in detail: 
Repairing cracks in boiler shells, tube sheets and 
headers— Making tight joints and stopping leaks at 
seams, rivets, and manhole covers—Restoring con- 
tact faces of corroded flanges—Repairing leaks or 
cracks in engine and pump cylinders—Making tight 
new and stopping leakage at old screwed or flanged 
joints—Stopping leaks in cracked fittings, valve 
bodies, centrifugal pump shells, fuel economizer 
headers, feed heaters, separators, condensers, steam 
kettles, etc.—Making water and oil-proof machine 
foundations, floors, wheel pits, pumps, cooling ponds, 


filtration beds, underground storage tanks, etc. 


You owe it to yourself to have this valuable informatibn 
at hand for quick reference, and even 
though you are already familiar with 
SMOOTH-ON, you will need this book 
to post yourself on the newest applica- 
tions. 


Get your SMOOTH-ON No. 1 in I- or §-lb. tin or 
25-, 50- or r00-lb. keg, from your nearest supply 
house or if necessary from us direct. 


SMOOTH-ON MEFG. CO. 
se 570 Communipaw Ave., Jersey City, 


Please send copy of the SMOOTH-ON Handbook, 


Twentieth Edition. 





Address 
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HOLE IN ONE FEATURES NEW JERSEY GOLF MEET 

Paul Cooney, Harrison heating contractor, proved to be 
the star of the June meet of the Plumbing and Heating 
Trades Golf Association of New Jersey, held at the New- 
ark Athletic Club, near West Orange, on Tuesday, June 7, 
Cooney’s contribution to the day was the achieving of the 
ambition of all golfers, a hole in one, the lucky golfer 
getting his ace on the 160-yard second hole. For his 
prowess, the association, at the dinner which followed the 
tournament, awarded him a dozen balls in addition to the 
four balls he won for placing second in net scores in the 


morning round. 

Nine holes were played in the morning and 18 in the 
afternoon by the majority of the 43 members and guests 
who turned out for the day’s festivities. It was an ideal 
day for golf, but the course proved to be harder than 
many expected, and scores ran rather high. J. LaDue and 
G. W. Sahlin tied for low net in the afternoon round with 


net 74’s, the former’s gross 82 also being the lowest of 
the day. LaDue proved the most apt at tossing coins, 
winning first prize and also a leg on the Engelberger cup, 
which was taken in May by Sahlin. 

President Fred Engelberger proved adept at keeping 
out of the rough which contributed toward making the 
course hard, and turned in the low net for the nine holes 
of medal play in the morning, his score of 42 giving him 
first choice after LaDue and Sahlin. Third honors in the 
afternoon went to A. L. Brown, with one stroke above the 
leaders, and second prize for the morning was taken by 
Paul Cooney after he had won the toss with Ray Bolsin- 
ger, with whom he was tied for the honors. Stanley 
Miller and F. R. Moody, each with a 79, divided final 
honors in the 18-hole event and H. Whalen took the last 
prize for the nine holes. 

The prizes were awarded at the dinner, these including 
two dozen balls and a rustless steel mashie and two pairs 
of golf sox. President Engelberger presided at the dit- 
ner, which was featured by an invitation from H. Whalen 
to play one of the meets this season at the Trenton Covn- 
try Club, and by the statement of Captain E. M. Robinson 




























New Jersey Trade golfers.—Top, back row: James Byrne, 
J. B. Wise, Inc., New York, and W. H. Oleson of “Domestic 
Engineering’s” New York office— Front row: C. A. Falk; 
Chicago Pottery Co., New York; Merrill Carr, Johns-Manville 
Corp., Newark, and Joseph Miners, a Newark master plumber: 
—Bottom: Elmer Fisher, W. A. Birdsall & Co., Newark, and 
Paul Cooney, heating contractor of Harrison. (Mr. Cooney 
made a hole in one.) F. R. Moody of Newark, and E. B. 
(Dick) Lane, Thos. Maddock’s Sons Co., Trenton 
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Pictures taken at June meet of New Jersey trade golf asso- 
dation—Top: Samuel F. Wilson, Newark, a national director; 
E. T. McCormack, Pierce, Butler & Pierce Mfg. Corp., Newark; 
Benj. Wulach, Benj. Wulach & Bro., Newark.—Bottom, back 
row: James Byrne, J. B. Wise, Inc., and C. K. Karcher, H. 
Romeyn Smith Co., of New York.—Front: Joseph Buday, 
New Jersey representative of J. L. Stulsaft; E. M. Robinson, 
H. Romeyn Smith Co., New York, and G. M. Rose, a guest 
for the day 


that the July meet will probably be held at Yountakah, 
near Nutley, N. J., the home course of Mr. LaDue. Gross 
prize was also awarded, this honor going to F. Bluhm, 
with a gross 164. As Mr. Bluhm had not stayed for din- 
ner, the prize, a booklet entitled ‘‘Ten Lessons in Golf,” 
was given to the next in line, Benjamin Glickman, who 
had scored a 162. Guest prizes went to Watson Current, 
a guest of W. B. Watson, and C. Karcher, a guest of Mr. 
Robinson. 


The scores: 


Morning Round 
(Nine Holes Medal Play) 


Name Gross Hdep. Net 
OST ET ECR PO ee 60 16 44 
EN AUT a oypihigip's 4,009.60 F404 044000 55 12 43 
UME Sa rag ia guis.s¥ os 043500396 0008 43 4 39 
re 61 16 45 
EE cit cake aa ass 6 8s cee aWs eden 64 12 52 
Dee rr ae re ere 78 18 60 
SN, WU lola in eg uw Wa Alas Miao wid Oa 66 8 58 
Ns I 94 rsine co 0: 6A o variesa wiv 0-6 00s 61 12 49 
UN: RIDING 550 Sie-5)6.5- 00's 84.640 sd ais 0s 61 12 49 
MO APCNOF CGUOEE).. 06.0.0 ccccccseees 50 
ME, TUONO ACIENE) veces cae sccere des 62 ay 
OO ESOP ere ere rer Te 63 15 
Se: ME Cb cabedeeeesccuamsiadoces 57 12 45 
Neil Convery (Guest)................. 77 7” ae 
A OR Te ane ee ere 65 16 49 
NT ee eee 80 18 62 
ER a 53 9 44 
a 44 Si sig 
CO 49 6 43 
ME MINGAIDONBOE: peice cess ceed ev eendee 54 12 42 
ee re 71 15 56 
Ce i, hea acw aes aeeaectes 62 15 47 
OS eee 80 18 62 
SE Oe ee ee ee 85 18 67 
ee er ee 69 18 51 
ee er er ee ee 52 9 43 


Afternoon Round 


(Eighteen Holes Medal Play) 


Name Gross Hdep. Net 
i i at 113 23 90 
Watson Current (Guest).............. 110 a* ee 
OS ee eee 137 36 101 


NN MU ie lg ne Ss ok wale ec Sle 127 24 103 
























Electric Suction 
Water System ( / 


The newest and finest 
thing in the field of 
water systems is offered 
by the Milwaukee Air 
Power Pump Com- 
pany. No easier way 
for the plumber to 
make money and at the 
same time satisfy cus- 
tomers could be off- 
ered. It is well worth 
your while to investi- 
gate at once. 


MILWAUKEE AIR ‘ 
POWER PUMP CO., 6 Keefe Avenue, Milwaukee, Wisconsin 






























’ The Same Old Name Since 1844 




















The sooner you begin to use Pabst Nipples the sooner will you 

find your work speeding up to an appreciable extent. Pabst 

Nipples are made with that idea in mind—to save you time and 

labor. Consequently they have to be made right—and they are. 
ORDER FROM YOUR JOBBER 


FRED PABST CO., Mfrs. 917 June Milwaukee, Wis. 


venu 


good Nipples 


























SCALE FREE PIPE 
WHAT IS IT? 


SCALE FREE Pipe is “SNATIONAL” Butt- 
weld Pipe (14 to 3-inch) made by the SCALE 
FREE Process, which eliminates the welding- 
scale—leaving both inside and outside sur- 
faces clean and smooth. When this scale 
is removed, corrosion, especially in the form 
of pitting, is greatly reduced and longer life 
obtained in the pipe, particularly in those 
sections where water is of a corrosive nature. 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 




















CURTIS 
PIPE CUTTING AND 
THREADING 
MACHINES 
I, give Economy— Speed= Reliability 





Cut shows one of our 
No.442 Direct-connected 
Electrics which has a 
range from |—4 inches. 
This model and our 2 
and 3 inch models are 


readily PORTABLE. Pt 


There is a CURTIS for your work, Hand- 
Belt-Electric Models to 16 in, 


THE CURTIS & CURTIS COMPANY 
318 Garden St., Bridgeport, Conn. 
Most Threads per Dollar Invested 
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; 16 99 
Merrill Carr ‘ 24 89 
OE ee err 158 36 122 
ee Ns he naances seuben ce eee we 121 24 97 
Cc. Karcher (Guest) o* 
G. M. Rose (Guest) Ps 
Jos. Miners 30 
E. D. Farmer f 20 
S. F. Wilson f 30 
ocen inset check ss ethos beeed 127 24 
F. R. Bluhm 6 40 
ee SA I es bbb ObN6 Ke sed ees seeence'ws : 18 
De SE -scncacas csbnBas uses bene 135 36 
John Moody 
Benj. Wulach 
C, B. Wynne 
Paul L. Cooney 
Kk. Fisher 
J. A. 
H. Baumgartner . 
H. Whalen 
E. B. Lane (Guest). 
F. J. Engelberger 
Jos. Buday 
G. W. Sahlin 
Goodwin (Guest) 
F. R. Moody 
H. B. Hedges. 
A. Prown 
N. J. Convery (Guest) 
A. 
J. 


102 


H. Bosworth 
E. Joyce 
E, T., MeCormack 
Penj. Glickman 
KE. A. Hamilton 
P. D. Rech. 128 
Thos. P. .139 
R. C. Bolsinger...... cee . v8 
J. H. Hogan. ...-No Card 


.124 


Layer 





Oneida, N. ¥.—The Springer Plumbing & Heating Co. 
is building a new place of business at 159 Cedar street. 
The company expects to move about July 1. 


There's Money In Every Wet Basement ~Let Us Help You Get Tk 


























ENGINEERING 


June 18, 1927 


CENTRAL TRADES GOLF ASSOCIATION HOLDS 
JUNE MEETING 

The monthly meeting of the Central Trades Golf Asgo- 
ciation was held at the South Hills Country Club, near 
Pittsburgh, Pa., on Tuesday, June 7. 

A very enthusiastic crowd in keeping with the day ar- 
rived early and enjoyed one of the nicest courses in the 
Pittsburgh District. It was in wonderful shape. 

The prize winners were: Jos. Wills in the first four- 
some; J. McKissock in the second foursome; Paul Snelsire 
in the third foursome; Henry Bailey and H. K. Downe 
tied in the fourth foursome; P. O’Niell in the fifth four- 
some; and E. W, Stitt in the sixth foursome. 

The silver loving cup was won by John S. Mellvaine 
with 79. This makes the second time he has won the 
cup. The Iron Cup or Duffer’s Cup was won by G. VY. 
Hamilton. 

The prizes were distributed in the evening at the dinner 
at which time considerable discussion took place in regard 
to the annual joint meeting held between Buffalo, Cleve- 
land and Pittsburgh at Cambridge Springs. The Central 
Trades Golf Association suggested that arrangements be 
made for July 25. 


Personal Mention 


Thomas F, Leary, manager of the San Francisco branch 
of the Mueller Co., left June 16 for the East, where he 
will attend the National convention at Minneapolis, at the ; 
same time spending a week at his company’s plant at 
Decatur, Ill. 

C. L. Wilkins has recently been appointed New York 
manager for the Stockham Pipe & Fittings Co., Birming- 


ham, Ala., succeeding J. W. Stanfiel, who is to return to 
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Gaze at this flooded basement. 
Think of the damage being done to 
the boiler and to any other valuables 
that may be under the water. 


What would the 
owner of this base- 
ment give to prevent 
another such flood ? 
He'd give what 
many others have given 
—a handsome profit to 
you if you'd install a 
Stark Automatic Elec- 
tric Basement Drainer 
for him. 


Why not get the Stark 
catalog now and be 


ready for the next 
heavy rains? 
Write Us for Details 


Stark Pump Company 
17128 Mt. Elliott Ave. Detroit, Mich. 
Chicago: 642 Washington Blvd. 

New Paks 242 Lafayette Ave. 
Philadelphia: Bourse Bldg. 

St. Louis: 406 Market St. 

Canada: 25 River St., Toronto, Ont, 
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the home office on account of his wife’s poor health. Mr. 
Wilkins has been associated with Walworth Co. for many 
years, and was lately sales manager of the Chicago branch 
of that company. 

Ward T. Van Orman, winner of the recent national 
palloon race from Akron, Ohio, who landed at Bar Harbor, 
Me., is a son of R. G. Van Orman, of the Hoffman Heater 
Co., Louisville, Ky. 

Val Fina has recently been made vice president and 
works manager of the Milwaukee Valve Co., Milwaukee, 
Wis., according to an announcement from John Fraser, 
dr., president of the company. Mr. Fina was formerly 
president of the Clum Mfg. Co. of Milwaukee and will 
still maintain his interest in that company. He is an in- 
yentor of prominence in that part of the country. 


E. W. Thomas, Jr., has 
been appointed representative 
in the Chicago territory of 
Reading Iron Co., Reading, 
Pa,. and will make his head- 
quarters at the company’s 
Chicago office, 449 Conway 
building. 

W. H. Rainwater has just 
opened a branch office of the 
C. F. Church Mfg. Co., Holy- 
oke, Mass., at Room 305 
Merchants Bank building, In- 
dianapolis, Ind. His territory 
is Indiana, Southern Ohio and 
Northern Kentucky. Mr. Rain- 
water was formerly connected 
with the Monmouth Plumbing 
Supply Co., Miami, Fla., and the South Florida Builders’ 
Supply Co. at Fort Lauderdale. 

Jos. F. Walton, president of -the West Park Foundry 
Co.; Cleveland, Ohio, spent a few days in Chicago last 
week. 

B. J. McDonald: became connected with the heating de- 
partment of the Walworth California Co., San Francisco, 
June 1. Mr. McDonald was formerly with the order de- 
partment of the American Radiator Co. 

H. W. Shanks has recently been 
put in charge of the St. Louis, Mo., 
office of the Detroit Range Boiler & 
Steel Barrel Co., of Toledo, Ohio. 
The office is located at 401 Louder- 
man building. Mr. Shanks will 
cover southern Illinois, western 
Kentucky and Tennessee and east- 
ern Missouri. 








E. W. Thomas, Jr. 


Adna F. Johnson was 
Western sales manager 
Burnham Boiler Corp., 
with headquarters at 


appointed 

for the 
June 15, 
220 





H. W. 


Shanks 


Offices of that company. Mr. Johnson has had many years 
of heating experience as a contractor and engineer, and 
for the past several years has been in charge of sales in 


the southern Ohio territory for the Burnham company. 





MASSACHUSETTS SANITARY CLUB TO HOLD SUMMER 
FROLIC 

The fourth annual summer frolic of the Massachusetts 
Sanitary Club will be held at the United Shoe Machinery 
Athletic Club on McKay street, Beverly, Mass., Thursday, 
June 23, it is announced. Joseph A. Maynard, of the 
Boston Brass Co., Waltham, Mass., is chairman of the 
‘ommittee in charge. 
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The new “Rainbow” is now fitted with 


‘NowoB 


BASIN FAUCETS 


PATENTED, OCT. 20, 1925. PATENTED DEC. 21, 1926 
PATENTED IN CANADA APRIL 12, 1927. 
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: D-477 ‘‘NEW MODEL”’ 

A decided improvement that makes them practically everlasting. 

The Basin faucets have bronze removable seats. hard vulcanized Rubber 
Seat Washers, non-rising, stem-direct pressure. “Principle” of stem, against 


seats, no grinding or twisting and very smooth working. The body of the 
faucet is not threaded to engage the stem and erage of the Bronze Re- 


movable Seat) the body of these faucets are absolutely everlasting. 
Removable seats will be appreciated by users and in the “‘NOWOB"’ 

construction not only the seat but all wearing parts are renewable. 
Rainbow fixtures have always been in demand—the *‘NOWOB’”’ con- 


struction makes them better than ever. 

LIST PRICE $18.00 each Write your jobber for prices 
STREET & KENT MFG. CO. 

1954-64 Clybourn Avenue : CHICAGO, ILL, 


Manufacturers in Chicago since 1888 

















»*” #Pneumatic Water Supply Systems 
an} Tankless Water Supply Systems 
¥ 24-Hour Delivery, 


Any Capacity— Any Head 


-) .wSEWAGE-CONDENSATION-CIRCULATING © 
m| BILGE* FIRE~HOUSE-VACUUM 


is. CHICA GQ ILL, 
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DEEP SEAL CESSPOOL 











The deep seal cesspool shown has the high 
quality of all Estabrook products. It is 
a moderately priced, efficient cesspool for 
draining basements, garages or anywhere 
a drain is needed. Made in 12 and [8 in. 
deep sizes. Diameter 10 in., Outlet 3 in. 








Write for catalog 


R. ESTABROOK’S SONS 
204 First Street, So. Boston, Mass. 
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New Trade Literature 


C. E. Squires Co.’s Folder 
C. K. Squires Co., of Cleveland, Ohio, is distributing a 
folder containing technical description and cross section 
diagrams of its reducing valve. An illustration plan for 
the valve is also given. 
Vitreous China Lavatories 
Standard Sanitary Manufacturing Co., of Pittsburgh, 
Pa., is distributing a folder announcing new type lava- 
tories of vitreous china. The folder gives a description 
of these lavatories, as well as the faucets and fittings, 


























UNCONDITIONALLY GUARANTEED 
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PNEUMATIC—STORAGE— SPECIAL 
Black or Galvanized 


The Novelty Steam Boiler Works Company 


Clare and Kloman Sts. Baltimore, Md. 


Haas 


Flush Valves for use in combination with 
all styles of bowls for all classes of 
service to operate under low or high 
pressure water supply. 

Water Closets for every type or class of 
service. 

Frost Proof Closets. Direct flush 
or after flushing. 


Write for catalog. © 


Philip Haas Co., Dayton, O. 























JS. EBEO cincutAR WASH SINK 
eee Ts _ For OFFICES sx> FACTORIES 
, waht: “ 


sar ca 
a aa man 


The “EBCO” affords head and shoulder 
showers for 6 to 10 persons at one time 
Weighs less and costs less than any 
other—Write for full details - - 















| was held at the Pine Beach Hotel, 
Thursday, June 6. 


! of Commerce building, Washington, D. C. 














June 15, 1907 

The joint convention of the Confederated Supply Asso- 
ciations, the Association of Manufacturers and Jobbers of 
Plumbing Supplies, and the Central Supply Association 
Norfolk, Va., on 
The majority of delegates arrived on 
Tuesday and Wednesday which were devoted to committee 
meetings and sightseeing at the Jamestown exposition. 


The name of the Association of Manufacturers and Job- 
bers of Plumbing Supplies was changed to the Eastern 


| Su pply Association. 


1907 
Henry Ritter, of Cincinnati, Ohio, has been granted 
patent on a steam-trap. The patent has been assigned to 
the Lunkenheimer Company, Cincinnati. 





Convention Dates 


Jane 21, 22 and 23, 1927.—The forty-fifth annual convention 
of the National Association of Master Plumbers, in Minne- 
apolis, Minn., with headquarters at Hotel Radisson. 

June 21-24, 1927.—The ninth annual convention 
Women’s Auxiliary to the National Association of 
Plumbers, at Minneapolis, Minn., with headquarters 
Radisson Hotel. 
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HERE ARE THE ANSWERS 
(Questions will be found on page 15) 


1.—172,188,000 square feet. 
2.—Two inches. 

3.—Fish glue. 

4.—One cubic foot per hour. 
5.—About 15 cubic feet. 
6.—From one to two inches. 











June 28, 29 and 30, 1927.—The semi-annual meeting of the 
American Society of Heating and Ventilating Engineers, at 
White Sulphur Springs, W. Va. 

August 9, 10 and 11, 1927.—The annual meeting of the Amer- 
ican Society of Sanitary Engineering, at Jacksonville, Fla. 

September 28, 1927.—Tentative date of meeting of Advisory 
Committee on Vitreous China Plumbing Fixtures, Department 
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WITH MASTER PLUMBERS AND HEATING CONTRACTORS 








PHILADELPHIA SANITARY COMMITTEE REPORTS 


The report of the sanitary committee was the main 
feature of interest at the June meeting of the Master 
Plumbers’ Association of Philadelphia, Thursday evening, 


June 2, with President M. J. Feeney in the chair. The 
committee reported that several meetings had been held, 
and that over 50 complaints of illegal installations of 
plumbing had been investigated. At the time this report 
was written, these investigations had resulted in the pros- 
ecution of several persons not licensed to do plumbing, 
several convictions under the sanitary laws being ob- 
tained, those found guilty being fined. 

The membership committee reported the acceptance of 
ten new members of the association since the last meeting, 
and Chairman Harry Stilwell of the educational and trade 
promotion committees made reports of the progress of 
those bodies. Speaking on the latter committee, he told 
of the meeting of manufacturers, wholesalers and masters 
on the advisability of doing co-operative advertising, re- 
cently reported in ‘‘Domestic Engineering.’’ John A. 
Quinn, a member of the committee, told of a further ses- 
sion that had been held by the co-operative advertising 
committee and stated as his belief that the movement will 
be O. K.’d. 

It was voted to hold the 1928 ladies night in February, 
with McCallister’s restaurant as the place. This is a 
change from where the event has been held for several 
years. It was also noted that trips are to be made by 
members through the plants of the Speakman Co., Wil- 
mington, Del., and Thomas Maddock’s Sons Co., Trenton, 
N. J., in the near future. Final arrangements will be 
made later. 





NEW YORK CITY ASSOCIATION TO DESCEND ON 
MINNEAPOLIS IN FULL FORCE 

The Association of Master Plumbers of the City of New 
York is making plans to attend the national convention 
in Minneapolis in force, and will take a special train, 
leaving New York City today, Saturday, June 18, arriving 
in plenty of time for the opening of the convention on 
June 21. The train, according to John Rogers, chairman 
of the transportation committee, leaves on the Delaware 
& Lackawanna Railroad from Hoboken, N. J., at 8:55 
Dm, daylight saving time, June 18. From New York 
City, the following connections can be made: 33rd street 
tube connection, 8:35 p.m.; Cortland street tube, 8:37 
D.m.; West Twenty-third street ferry, 8:30 p.m.; Barclay 
Street rerry, 8:30 p.m. 





CLEVELAND MASTERS HEAR C. W. WANGER 


The Progressive Association of East Side Master Plumb- 
ers and the West Side Master Plumbers’ Association, both 
in Cleveland, Ohio, were the joint sponsors for a recent 
trade gathering in that city at which C. W. Wanger, presi- 
dent of the Woodward-Wanger Co., Philadelphia, was the 
Principal speaker. A large attendance of master plumb- 
rs and members of the Cleveland Chapter of the National 
Association of Plumbing and Heating Salesmen turned out 
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for the occasion and heard Mr. Wanger’s interesting talk 
on merchandising, ‘‘The Increase of Sales on the Part of 
the Master Plumbers.” The talk was well received, as was 
evidenced by the questions which were asked at the close 
of the meeting. The committee in charge of the affair 
was composed of Carl Webber and Peter Burke of the 
West Side organization and L. W. Webb and O. S. Stewart 
of the East Side group. 





RICHMOND ASSOCIATION APPOINTS ADVISORY 
COMMITTEE 

The following members of the Master Plumbers and 
Heating Association of Richmond, Va., Inc., have been 
appointed to serve on the advisory committee of the asso- 
ciation for the next two months: E. G. Harris, M. L. 
Longworth, J. F. Fahr, J. A. McNickle, R. C. Beverley, 
Greer B. Nichols and Charles Rose. The committee held 
its first meeting of the current season on Thursday after- 
noon, June 9. 





WISCONSIN BOARD OF HEALTH AWARDS PLUMBING 
LICENSES 

Master plumbers’ licenses have been granted by the 
Wisconsin State Board of Health to the following who 
successfully passed the recent examinations held in Mil- 
waukee: Gustave Bittner, Waupun; F. C. Thurman, Fond 
du Lac; E. F. Geier, Plymouth; W. J. Buchner, LaCrosse; 
Joseph Lehmann, North Milwaukee; R. B. Wilber and 
Walter Buer, Milwaukee; J. H. Healy, St. Paul, Minn.; 
W. T. Young, Chicago. 





C. E. BARTLETT TALKS TO MARYLAND ASSOCIATION 

An interesting and instructive talk on ‘“Salesmanship”’ 
was given by C. E. Bartlett, member of a family which 
has been connected with the plumbing trade in Philadel- 
phia for many years, at a recent meeting of the Maryland 
Master Plumbers’ Association. Mr. Bartlett is now con- 
nected with the Philadelphia branch of the Ruud Mfg. Co. 

The meeting was attended by more than 150 persons. 
It was open to master plumbers whether members of the 
association or not, and, according to John W. Clark, 
executive secretary, all records for attendance at a similar 
function were broken. In the absence of Francis A. 
Dorsey, president, W. Fred Groscup presided. 

Mr. Bartlett spoke in part, as follows: “It is a pre- 
vailing notion that the master plumber’s closest com- 
petitor is the nearest master plumber. This is not true 
today. Conditions have changed, and today the master 
plumber’s competitors are the merchants who sell vic- 
trolas, radios, rugs, pianos, pictures, and other household 
luxuries. Many persons will buy these things when they 
are willing to do without up-to-date plumbing fixtures. 

“It isn’t enough for a plumber to sit in his office and 
wait for a customer to telephone him an order for a new 
sink or something, then deliver it and receive payment. 
It is up to the plumber to go out after his customers, to 
show them the advantage of new style toilet combina- 
tions and built-in bathtubs. It brings him a good, quick 
profit, and there is not much labor involved. Many people 
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don’t know about the latest improvements in plumbing 


fixtures and labor-saving appliances for the home. They 
will buy them, if they are once brought to their attention. 
The master plumber knows, and he ought to give his 
clients the benefit of his knowledge. 

“It is a good idea to train all journeymen and ap- 
prentices to be very observant when they are in a cus- 
tomer’s home. Let them learn to look around and fix the 
layout of the house in their minds, so they can report 
on the kind of fixtures, their location, the things that 
may need replacing, and also give a mental picture of the 
entire home, for future reference. 

“This knowledge may be used, together with the per- 
sonal knowledge and observations of the master plumber, 
to form a file of cards giving a record of the appliances 
and chief physical aspects of the home of each prospective 
and former customer. The master plumber will find it 
greatly to his advantage to go over this file at least once a 
week, and have one day for a calling day. On that day, 
he will do well to go to see customers who need up-to-date 
fixtures, and try to sell them. 

“It goes without saying that the plumber should not 
attempt any selling in his overalls. He should look his 
best, and show an intelligent and thorough-going interest 


in the appearance and comfort of his customer’s home.” 





CHICAGO MASTERS GOLF AT BIG OAKS 

Encouraged by one of the best golfing days of the sea- 
son, forty followers of the ancient Scotch pastime turned 
out for the monthly meet of the Plumbing Contractors’ 
Association of Chicago, June 10. The Big Oaks Golf Club 
course was in excellent shape, and the majority of the 
golfers made a practice round in the morning, although 
no scores were turned in. 

When the last score had been turned in and the usual 
locker room festivities came to an end, the party sat down 
to dinner. That event over, Henry P. Reger, chairman 
of the golf committee, arose to announce and award the 
prizes won during the day. 

E. Stevenson, one of the star golfers of the aggrega- 
tion, won the first prize in Class A by turning in a net 70. 
A steel shaft spade mashie was his reward for the day’s 
play. Second prize in that class, a pair of golf hose, was 
won by R. B. Reedy with a net 75. A. G. Peterson won 
third prize, three balls, with a net 76. 

In Class B, J. J. Flavin won a mashie niblick for his 
net 77. A net score of 79 was sufficient to give Charles 
Thumm second prize, another pair of hose. Three more 
balls were given to H. P. Reger for third prize, which he 
won with a net 81. 

The Class C golfers were headed by Perry Russell, who 
won a golf bag for first prize with a net 69. Second 
prize, a golf belt, went to W. J. Blyth on his net 70. G. 
Frank Winkler won three balls for third prize with a 
net 75. 








The plumbing establishment of Wm, F. Schaetzly, 1905 South 
Fourth avenue, Louisville, Ky. Mr. Schaetzly recently doubled 
his space for display purposes and reports a noticenble effect 
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A shaving set was awarded to J. F. Carroll for having 
the low net among the guests, 69. C. C. Stringer won 
second prize with a net 70, and, after flipping off the tie 
with J. T. Fitzsimmons, was awarded a golf shirt. The 
latter won a golf belt for his 70. H. H. Diedesch was 
awarded three balls for the high net score of the day, 113, 
Prizes of one ball apiece were awarded to the following 
flight winners: FE. C. Hoelscher, R. D. Hickey, H. Yelton, 
S. McCarthy, Fred Wagner, C. C. Stringer and E. J, 
Sanger. F. A. Zimmer of the Chicago Pottery Co. donated 
a closet combination as the blind bogey prize, which was 


won by Walter J. Blyth. 

Before adjourning the meeting, Chairman Reger an- 
nounced that the next meet of the year would be held at 
Olympia Fields Golf Club in conjunction with the Western 
Trade Golf Association and the Illinois Chapter, A. S. H. 
Vv. E. He urged all of the men who had been playing 


regularly at the Plumbing Contractors’ meets to attend 
this competitive meet. 
The scores for the afternoon’s play are as follows: 


Gross Hdep Net 
es Ge RS De okwkw kee woe be ew ee 106 36 70 
DES; IN ee wees WSS ewan ees ae oe es 113 30 83 
J. W. Caunon....... : heer piss: cena ree 108 32 76 
Se he, | Sa a ener aera er eae ee 85 16 69 
Tees ENS Sc pg ko wie his oS Rese 143 3 113 
Ch Rs IS bie e eisiae hans aie oeeke sewers 125 29 96 
pe Se |, ee ; rrr re re: sl 23 90) 
J. T. Fitzsimmons soon stl 34 72 
ee . Name aeinwor ~> 99 22 77 
Dik a EE 6b ws ane bs 4 4.600 WS 116 36 80 
i IN og. bie bo eee We wile. 1 ah biw as Wve 108 36 72 
i Ds PIR oi oo 8S Grace ois Ww dip wre Ys 25 73 
NR OT Ee en ea a yee 118 30 88 
Asa RITE, 955055 3 0G. Vinee Bio we 91S 93 16 7 
RE SD os cots ce suusivnds *onneee 126 36 90) 
ee ee | rere,” 102 22 80) 
W. F. Knauss...... cokabeuwd ae ks ae 36 79 
J. MacKenzie .... Cac ween ea ee 105 26 79 
Sees Pere orn ere re 116 30 86 
P. Mi. BemeR...... ee ee er 112 36 (6 
Oe ee ee ee Re TOT 20 79 
tee rear a sehr ee 144 36 108 
ROE INR oii b's 4 oc reba oa ees 92 16 76 
fe) SR IE 6 5.5 Gp ine ee OS ed awe wie 88 13 15 
Et, B. BROMOP so 00 se Kietcdes esr eheak an 102 21 S1 
pe eee ee ere i | 104 23 81 
PR. TRUBBEE cccwcsecssccece eee. 105 36 69 
rset ence eees bene sevanse es we 14 79 
eee ee ae eee ere 86 16 70 
oe ees NII hs 5 Aca. -v a oes Sine paw Seo 103 31 72 
Fane ED C3, Gs a ines ooo ae eo 123 35 93 
CHAE: “TO oon. 65 cars ad vega v0sane 113 27 86 
ihe ee occ Unies Canlich a vine cu ac eae 133 36 97 
ha Ns bus. ceer eee bs ew a5 Ae 36 75 
fe fe SO ere ee rie 92 14 78 
Pig ER. Go 5's oes en wrk oe SO Se oe 100 25 75 
Pi niu once nue eaneeeenns sus 125 36 39 





LONG BEACH ASSOCIATION ELECTS OFFICERS 

The Long Beach, Calif., Master Plumbers’ Association 
has come to the front with 25 members affiliating recently 
with the state association. This gratifying result followed 
hard work on the part of the officials of the local, sup- 
plemented by work on the part of State Secretary Bruce 
Clark and other officials of the state association. This 
action upon the part of the Long Beach local testifies to 
the interest the master plumbers in that section of the 
state are taking in association matters. 

The association recently elected its corps of officials for 
the ensuing year as follows: President, L. E. Remy; vice 
president, P. J. Scanlan; secretary, Clyde Hickman; treas- 
urer, Henry Robinette; manager, J. G. Gherieau, 731 East 
Fourth street; financial secretary, R. S. Hinman. 

This association has a paid manager and_ expects to 
bring the plumbing industry in its section prominently 
before the public in ways that will give it standing. 
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W omen’s cA uxiliaries 


Newton Women’s Auxiliary Elects Officers 
The Women’s Auxiliary of Newton, Mass., recently held 
its annual election of officers, with the following results: 
Mrs. C. D. Kieser, president (re-elected); Mrs. J. B. Davis, 
yice president (re-elected); secretary, Mrs. J. Harry Mc- 
Gourty (re-elected); treasurer, Mrs. Fred Warren. Mrs. 
A. G. Kerr and Mrs. Thomas Hickey were elected auditors. 

New Officers for Chattanooga Auxiliary 
At the recent annual election of officers for the Chatta- 
nooga, Tenn., Women’s Auxiliary, the following were 
elected: President, Mrs. George Jones; vice president, 
Miss Margaret Kelly; treasurer, Mrs. Roy Payne; record- 
ing and corresponding secretary, Mrs. W. D. Swain; 
sergeant-at-arms, Mrs. John Kelly. A pair of handsome 
candlesticks was presented to retiring president, Mrs. 


Swain, in token of the auxiliary’s appreciation of her 
leadership during her two years as president. 


June 


Portland, Me., Auxiliary Makes Plans for Summer 

The Portland Branch of the Maine Women’s Auxiliary 
met at the home of Mrs. N. M. Knudsen. Falmouth Fore- 
side, Wednesday afternoon, June 1. The afternoon was 
spent in working for the auxiliary and making plans for 
asummer outing to be held at the summer home of Mrs. 
BE. A. Wheeler, at Salmon Falls. Mrs. Wheeler poured tea 
and Mrs. W. F. Snow assisted in serving. Roses and 
sweet peas were used effectively on the tea table. Those 
present were Mesdames J. H. Duffy, Ernest Dewyea, F. A. 
Davis, P. A. Mahoney, C. Madsen, A. H. Moulton, E. A. 
Wheeler, W. F. Snow, N. M. Knudsen and Miss Margaret 
Moulton. 

Denver Auxiliary Entertained at Dinner 

The members of the Denver, Colo., Ladies’ Auxiliary 
and their husbands met at the home of Mr. and Mrs. 
Robert Demmer, Saturday evening, June 4, at 6 p.m. The 
hostess served a most appetizing dinner to forty-four 
persons. After dinner the evening was spent in playing 
whist. High scores were held by R. A. Hurley, Mrs. 
Hurley, F. Samson, Mrs. Vincent Kandorf, and Mrs. W. 
Hensler. Those present were Messrs. and Mesdames Clay- 
ton, Kiser, Kandorf, Hurley, Hanlin, W. Hensler, J. 
Hensler, Brickey, Lynn, Laverty, Cooper, Samson, Sinclair, 
Fryberger, Mellema, Slattery, Stocking, Hubbell, Bordeau, 
Mrs. Schoell, Earl Grethel, Kenneth Demmer and Mr. 
Fuller. The hostess was ably assisted by Mrs. Schoell, 
Mrs, Kiser and Mrs. Kandorf. 


San Francisco Auxiliary to Continue Summer Meetings 
It was decided at the first June meeting of the San 
Francisco auxiliary, held at Plumbers’ Hall, Thursday, 
June 2, not to declare a summer holiday, as has been the 
custom, but to continue the meetings throughout June, 
July and August. The social calendar for this period will 
include many delightful picnics and other out-of-door 
festivities. 
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The membership was grieved at the announcement of | 


the death of one of the oldest members, Mrs. Frank B. 
Hinkelbein of 1590 Sacramento street, whose death oc- 
curred June 1 after a short illness. <A suitable floral 
offering was voted, and the secretary instructed to convey 
the condolences of the organization to the members of the 
bereaved family. 





Cincinnati, Ohio.— Plans are under way for the erection 
ofa school for girls containing six classrooms, study halls, 
symnasium, laboratory, manual training and art rooms 
by the Hillsdale School for Girls. The site is located on 
Deerfield road north of Madison road. Zettel and Rapp, 
Mercantile Library huilding, are the architects. 
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| American ANTI-SYPHON 
TRAP 


HEADQUARTERS 


Full Cast Body 
Ground Joint on Outlet 


The Best 


WE MAKE AN EX- 
TENSIVE LINE 














American Sanitary Mfg. Co. 
ABINGDON, ILL. 
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Without the “Duplex” feature, a water feeder 
must be placed so low that the danger line is 
reached before the supply valve opens. The 
“‘Duplex” feature assures real water line con- 
trol. Ask us to tell you why. 


Ask for Bultetin_D 6. 


V MSDONNELL & MILLER 


WRIGLEY BUILDING, CHICAGO 
Eastern Warehouse Stock, Bush Terminal, N. Y. 


(1) 




















Automatic 


Gas Water Heaters and Storage Systems 


Always a step ahead!— in patented 
features, exclusive improvements 
and in money-making opportunities 
for you. 3: $: $3 


THE HOFFMAN HEATER CO. 
LOUISVILLE, KY. 








RADIATOR HANGER 





E can ship from stock E-Z 
Hangers suitable for ALL 
makes of the new Tube Type 
Radiators. ‘ : 


HEALY -RUFF CO. 
110 Hampden Ave. St. Paul 
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DAMPER REGULATOR 























FOR ALL WATER BOILERS AND TANK HEATERS 


Next Hot Water Job 


It means greater profits for you—and 
increased prestige. 

Now you can make the operation of every 
hot water installation automatic. A 
simple, dependable All Metal Regulator 
that you can safely recommend to your 
customers—one that will stand the gaff 
and safeguard your reputation. 

| DEEGAN is not new, not untried. For 
15 years thousands have been used by 
the leading Boiler Manufacturers. It’s 
the regulator you want—at a price you'll 


like. 


Order through your Jobber or Boiler Manufacturer. 
Write direct for literature and prices—today. 


THE E. J. DEEGAN MFG. CO. 
291 E. 134th St. New York City 


Over 350,000 Deegan Regulators are in Use 
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New Business UVentures 


Payette, Ida.—Roy S. Lash has engaged in the plumb- 
ing and heating business. 

Longmont, Colo.—The Longmont Plumbing & Heating 
Co. has started in business at 516 Fourth street. George 
R. Smoot and W. F. DeMars are the owners. 

Wilson, N. C.—The Alpin Plumbing & Heating Co. has 
been incorporated, with a capital of $25,000, by J. BE. 
Alpin, 160 Tarboro street, H. A. Raper and M. D. Ether- 
idge. 

Paterson, N. J.—Baum & Verduin, Inc., has been in- 
corporated with a capital of $50,000 to conduct a plumb- 
ing business. Jacob and Nellie Baum and Jacob and Min- 
nie Verduin are the incorporators. 

Stoneham, Mass.—Devlin & Byron Co., Inc., has been 
incorporated with capital of $5,000 to conduct a plumb- 
ing business. The incorporators are James M. Devlin, 10 
Central street, and Lawrence R. Byron. 

San Antonio, Tex.—The Seidel Plumbing & Heating Co. 
has been started by A. F. Seidel and C. C. and W. H. Cade. 
Previous to entering into business for himself, Mr. Seidel 
was for many years connected with Chalkley Bros. 

Bristol, Conn.—-George S. Andrus, for a number of 
years connected with the plumbing and heating firm of 
Roberts & Arnold, 57 North Main street, has opened a 
plumbing and heating business at 65 Laurel street. 

West Asheville, N. C.—The Pumford & Pope Co., 413 
Haywood Road, has been incorporated. The company 
will conduct a plumbing business. The incorporators are 
Henry Pumford, C. F. Pope and Florence M. Pope. 


Ithaca, N. Y.—The Ithaca Plumbing and Heating Co. 
has been incorporated, with a capital of $10,000. The 
directors are George C. and G. L. Howley of 205 Eddy 


| street, and Frank A. Bangs of 526 Buffalo street. 











| room and window display. 


° 6 
Business ( hanges 


Syracuse, N. ¥.—Thomas Thompson has moved his 
plumbing business to 1026 South Salina street. 

St. Maries, Ida.—A. V. Kunkel has succeeded to the 
plumbing and heating business of M. D. Johnson & Bro. 

Syracuse, N. Y.—The E. P. Bates Co. has moved from 
228 West Water street to 213 South West street. 


Waterloo, Iowa.—March & Corning, plumbers and 
hardware dealers, have purchased the plumbing and heat- 
ing business of Herman Ehrig. 

Syracuse, N. Y.—Van Denburgh & Miller, plumbing con- 
tractors, have moved their place of business to their own 
building at 2307 South Salina street. 

Latrobe, Pa.—Francis J. Dalton has moved his plumb- 
ing business into the new Masonic building, where he has 
larger space than in his old location. 

Minneapolis, Minn.—M. J. McGrath, plumbing and heat- 
ing contractor, has moved his place of business from 322 
South Third street to 2741 Hennepin avenue. 

Portland, Me.—E. N. Cunningham, plumbing contractor, 
has moved from Oak street to 363 Cumberland avenue, 
where he has an up-to-date showroom for plumbing fix- 
tures. 

Penn Yan, N. Y.—Elmer E. Larham has moved into his 
new plumbing shop, from 5 Maiden lane to 14 Maiden lane. 
The new place of business was built by Mr. Larham for 
his business, and he is maintaining a very attractive show- 
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Building News 


An outstanding week in regard to the size of construc- 
tion projects was reported during the past seven days. 
Unlike previous weeks, no outstanding locality is in the 
limelight for large programs, all sections of the country 
being equally represented by the reports. No special type 
of building stood out as being the most prominent, and 
the intimation from the reports is that building is keeping 
a fairly level keel in a general sense. Below are some of 
the outstanding operations of the past week: 

Johnson City, Tenn.—The American Glanzstoff Corp., a 
subsidiary of Glanzstoff Fabriken Corp. of Germany, will 
establish a $7,000,000 rayon factory in Happy Valley, be- 
tween this city and Elizabethton. 

New Haven, Conn.—Plans are in progress for the pro- 
posed new buildings for the Yale University Law School. 
James Gamble Rogers of New York is the architect and 
is drawing plans for buildings to occupy a complete block 
on Wall, Grove, High and York streets. There will be a 
dormitory to accommodate 240 men, a library, class room 
buildings, and also office, dining room and auditorium ac- 
commodations. The project will cost $3,500,000. 

Tulsa, Okla.—The Exchange Bank & Trust Co. is hav- 
ing plans prepared by Weary & Alford Co., 1923 Calumet 
avenue, Chicago, for a $3,000,000 office building adjoining 
the present structure. 

Vancouver, B. C., Can.—A grain elevator to cost about 
$2,000,000 will be erected at once by the Alberta Wheat 
Pool. 

San Francisco, Calif.— Bids will be called for soon in 
connection with work on the $1,600,000 theatre to be sit- 
uated on the block bound by Market, Hayes, Larkin and 
Polk streets. H. A. Minton, Bank of Italy building, is 
the architect. : 

Akron, Ohio.—The Keith-Albee interests soon will se- 


lect an architect to draw plans for the erection of a 
theatre building to be constructed in this city at a cost 


of $1,500,000. J. F. Royal, Keith Theatre building, Cleve- 
land, is the representative. 


Cincinnati, Ohio.—The Fountain Realty Co. will con- 
struct a sixteen-story office and store structure at the 





r ee 

7 

Top row, left to right: W. C. Moores, Lexington; A. Ramsay, 
Louisville; Mrs. Fred Miller, Louisville, president of the 
Louisville auxiliary; O. M. Dillman, Louisville.—Bottom row: 
William H. Dahlenbursg, Covington; Chester Hill, Cincinnati 


branch of Wolff Mfg. Corp.; William Schmitz, Newport; Wil- 
liam Buerger, Newport.—Photos taken at the recent annual 


tonvention of the Kentucky State Association of Master 
Plumbers, held at Newport 
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CLEAN 


and 
CONVENIENT 


HE new Wessels Electric 

Water Heater has all the 
advantages usually attributed 
to electrical equipment. 
Clean, even heat, and the 
utmost convenience in opera- 
tion. In construction and 
durability the new Wessels 
is in keeping with its 
operating qualities and ap- 
pearance. 


















There are three types of 
control and a special heater 
for installed tanks—making 
a complete line from which 
your customers can make just 
the right selection. 




















Write us for specifications 
and details of sales possi- 
bilities. - Your jobber will 
handle your order. 


D. D. WESSELS & SONS CO. 
DETROIT, MICHIGAN 








M PIPE FITTINGS 


AND 
Trade Mark Trade Mark 


IRON BODY GATE VALVES 


Screwed 
Flanged Non 
and Rising 
Hub Stem 
Ends and 
0.S.&Y. 
; Patterns 
Sizes 
2” to 12” 
Inclusive 








Manufactured by 
ILLINOIS MALLEABLE IRON CO. 
CHICAGO, ILL. 
GENERAL OFFICES: 1801 DIVERSEY PARKWAY 
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corner of Fifth and Walnut streets calling for an expen 


ecial DAR T Unions | diture of aa” Harry Hake and Charles H. Kuck 
Sp | are the architects 














| Dart Special Uni- Aberdeen, Wash.—The Grays Harbor Railway & Light 


ons are just made Co. is planning the enlargement of a power plant at Elec. 
for places where | | tric Park. Improvements are to cost about $1,500,000, 
a union is to go up Coronado, Calif.—An eight-story, Class A, hotel build- 
close to a fitting. ing of reinforced concrete construction, which will cost 
They'll save you about $1,000,000, will be erected for the Island City Hotel 
time, labor and Company. Architect Richard M. Bates, 660 South Ver. 
fittings. mont avenue, Los Angeles, is now preparing the pre- 


Write for particulars liminary plans. 
E. o. Dan bra. Co. Los Angeles, Calif.—Architects Allison & Allison will 
Sr a eS ig See draw plans for the new First Congregational Church, 


Sales Agents. Canadian 


DART TEE UNION ia peer: nny ll DART TEE UNION which is to cout about $1,000,000, and be located on Sixth, 
ON THE OUTLET || Toronto | ON THE RUN between Occidental boulevard and Commonwealth avenue, 














Fall River, Mass.—Plans are being prepared by Archi- 
tect E. M. Corbett for the proposed new high school build- 


CONSTANT ' ) ing to cost in excess of $1,000,000. 
SERVICE! & a : at ee 
The Kalamazoo Water = Industrial Buildings 


Supply System will Syracuse, N. Y.—O. M. Edwards Company, Inc., will 
give constant, efficient, 


low-cost service. It is We | construct an addition to their factory at Solar and Plum 
built to withstand ex- } streets costing about $160,000. 

Te eee Salt Lake City, Utah.—Pope & Burton, architects, are 
astounding even under a. Y preparing the plans for a $200,000 bakery for the Ameri- 
unusual circumstances. 0'+ ; can Lady Bakery Company, the structure to be erected 


Write for full details at 1844 South State street. 








NATIONAL WATER _ Hornell, N. Y.—A new addition to the Erie Railroad 
LIFT COMPANY roundhouse costing $75,000 will be started shortly. 
KALAMAZOO, MICH, Utica, N. Y¥.—Strohecker & Haines will erect a brick 

factory building on-Catherine street. 

Oakland, Calif.—Plans will be ready about June 20 for 
bids on the $400,000 distributing plant for the Mutual 
Tank Fittings of Quality Creamery Co., to be located on East Fourteenth street be- 

tween Fifty-seventh and Fifty-eighth avenues. Reed & 

Corlett, Oakland Bank of Savings building, are the archi- 

1856 *‘*McSHANE’’ 1927 tects. 

Milwaukee, Wis.—B. Tank and Son have been awarded 
the plumbing contract and William C. Callies has been 
awarded the heating contract for the storage warehouse 
under construction for the Grueschow Furniture Packing 
Co., at Twenty-third and Center streets. 

Syracuse, N. Y.—The Lennox Furnace Company is 
McSHANE building a steel and brick addition at 400 North Midler 


BELL FOUNDRY CO. avenue. 


Bridgeport, Conn.—The Hewlett Co., 886 Main street, 
BALTIMORE, MARYLAND has the general contract for the 2-story brick addition, 


60x240 ft., to the Bridgeport Metal Goods Co. on Cherry 
street. Engineers Fletcher-Thompson, Inc., 542 Fairfield 


avenue, will soon award contracts for the plumbing and 

3 heating work. 

U 4 K Aberdeen, Wash.—A new dairy building will be built 

for the Sanitary Dairy Co. headed by John Novaselich, at 
SU PER-TU RBINE Wishkah and Jefferson streets. 


Norwood, Ohio.—The Blackburn Varnish Co. plans to 


build a $200,000 addition to its plant at Floral and Dana 
avenues. 


at ‘5 Ashland, Mass.—Bids are closing for the factory. which 

Only Ofntée mo ving part is to be erected for the Warren Telechron Company, under 

lans of Fay, Spofford & Thorndike of Boston. The build- 

ss } D > 

~ ALIFE TIME OF SERVICE. Q ae ing is to be of brick and cast stone, one story, 75 feet by 

Dealers: Send for No. 83 Bulletin: 181 feet. 

BEGATUR PUMP COMPANY | Emeryville, Calif.—The Scott Company, Oakland, Was 

632... Cecrre Gerds $t1., Decatur, Ti. the successful bidder on the plumbing contract in cod 
nection with work on New Metal Products Co. factory. 

















The ORIGINAL Compound Lever Ball Cock 
Elevated, Low-Down, Top and Bottom Supply 
Tank Levers and Valves 
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Left to right: W. L. Case and H. C, Hoeft, both of the Com- 

busion Service Corp.; C. H. Stanton and H. E. Webber, both 

of the C. S. Mersick & Co., New Haven.—Photos taken at the 

annual convention of the Connecticut Master Plumbers’ Asso- 
ciation, held recently in Bridgeport 


Medford, Mass.—Work has been started by the Agar 
Manufacturing Company on an addition to its manufac- 
turing plant. The structure is to be of brick construction, 
with a concrete foundation, one story, 300 ft. by 150 ft., 
and will cost in the neighborhood of $170,000. Plans 
were prepared by Architect Harry M. Ramsay of this city. 

San Francisco, Calif.— Dowd-Welch Company, 3558 Six- 
teenth street, was awarded plumbing contract on the 
$260,000, four-story warehouse at Pacific and Front 
streets. 

Watsonville, Calif.—Plans are now ready for bids cover- 
ing work on the Growers’ Cold Storage plant. The Austin 
Company of California, 244 Kearny street, San Fran- 
cisco, are the engineers. 

Portland, Ore.—The Union Oil Company of California 
will construct a large three-story concrete fire-proof build- 
ing at Wilbridge to cost about $100,000. 


Buffalo, N. ¥Y.—The A. C. Hynd Company, manufac- 
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turers of toilet articles will build a new four story fac 
tory addition at 320 Franklin street to cost $100,000. 
Louis Greenstein, is the architect, and Bellanca & Sorgi 


Construction Company, the builders. 


Bastrop, La.—Announcement is made that a paper bag 
mill is to be built here to cost approximately $750,000 by 
the Southern International Paper Bag Co., R. J. Cullen, 
president. 

Hartford, Conn.—T. G. Shaffer, Inc., 49 Pearl street, 
has been awarded a contract to install the heating, sprin- 
kling and vacuum cleaning system in the proposed new 
plant for C. H. Dexter & Son at Windsor Locks. 

Grandview, Wash.—Clyde Brown, of Seattle, will imme- 
diately rebuild the recently burned 250-car cold storage 
warehouse, 

Kansas City, Mo.—E. Shukert has the general contract 
for the construction of a $150,000 factory building on the 
northeast corner of Twenty-seventh and Walnut streets 
for the Baker & Lockwood Manufacturing Co., 619 Wyan- 
dotte street. 

Lawrence, Mass.— William J. Delaney has been awarded 
the contract to erect a new manufacturing building for 
the Emerson Mfg. Company on Market street, from plans 
prepared by Architects Ashton, Huntress & Alter of 477 
Essex street. 

Johnson City, Tenn.—The C. O. Biddle Plumbing Co. 
has recently been awarded the $10,000 heating contract on 
the plant of the Empire Chair Co. The company is also 
installing the plumbing in the new Presbyterian church. 

Minneapolis, Minn.—The Twin City Pipe Covering Co., 
of which G. A. McArthur is secretary, is having plans pre- 
pared for a factory building to replace the one destroyed 
by fire. 


Goop As WHEAT 






















Canal Rd. 


S 4904 Euclid Ave., Cleveland, Ohio 


JOSAM PRODUCTS 


are as well known in the Plumbing and Heating industry as 
Minneapolis is for flour. 

See the Exhibit of Josam Products, Booths 13 and 14, Sec- 
tion D at the N. A.M. P. Convention in Minneapolis, 
June 20 to 24. 


As usual, Josam will distribute very useful souvenirs. 


The Josam Manufacturing Co. 
Michigan City, Indiana 


Branches 
in principal cities 


Main Sales Office . 
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ALL-STEEL 
WATER HEATERS 


Every Wilks All-Steel 
Water Heater is made 
from the finest materials 
with the most modern 
boiler making equip- 
ment. It is thoroughly 
dependable and the self 
feeding coal magazine 




















adds unusual and seldom 
found efficiency. 

Profitable fields await 
the wide awake dealers 
of The Wilks. If you 
are not getting your 
share of the profits in- 
























vestigate and start now. 
We will send you 
complete inform- 
ation upon re- 
quest. 


S. WILKS MFG. COMPANY 




























3515 Shields Ave., Chicago, IIl. 
E. W. SEDGWICK, Pres. H. M. SEDGWICK, Secy. & Treas. 
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Stores and Office Buildings 


Cincinnati, Ohio.—The Doepke Co. will build a com- 
bination office and store structure to cost $1,000,000 at 
| Hunt and Sycamore streets. 
Seattle, Wash.—Ashwell, Twist & Cook have been 
awarded the contract for remodeling the plumbing and 
| heating systems in the Peoples’ Savings Bank. 
Madison, Wis.—Wilhelm & Gillies have been awarded 
| the heating contract for a store building under construc- 
tion in this city. 





Janesville, Wis.—The McVicar Plumbing and Heating 
Co. has been awarded the plumbing contract and H. &. 
| Hathorn has been awarded the heating contract for a 
store and office building being remodeled at a cost of 
$25,000. 

Rome, N. Y.—Olin E. Rice, of the Rome Tile & Mantle 
| Co., will build a business block at 138 North Washington 
| street. 

Monroe, La.—J. W. Smith, architect, has placed plans 
on the market for construction of a six-story office build- 
ing, for Mrs. P. Bernhardt, to cost approximately $350,- 
000. The closing date for bids is 10 a. m., June 22, in 
the office of the architect. 

Madison, Wis.—The Paul E. Mueller Co. has _ been 

| awarded the heating contract and Anton Metz has been 


) awarded the plumbing contract for a store and office 
building. 


Kenosha, Wis.—E. J. Sullivan, has been awarded the 
heating contract for the new $500,000 theatre-store build- 


| ing. The architects are C. W. and G. L, Rapp, of 
| Chicago, Ill. 


Milwaukee, Wis.—-The Noerenberg-Marien Co., has been 

| awarded the heating contract and Jos. Wittig, has bern 

awarded the plumbing contract, on a $100,000 office and 
store building. The architects are Kirchoff & Rose. 


Kankakee, Ill.—J. P. Blatchford has been awarded the 
plumbing and heating contract for the new Dearborn 
building now under construction. 

| Cincinnati, Ohio.— The Cincinnati Heating and Ventil- 
ating Co. and William Helmer, plumbing contractor, have 
secured the contracts for the heating and ventilating and 
the plumbing installation to be made on a $150,000 

theatre, store and apartment building to be built on Hast- 
ern avenue by the Jerome M. Jackson Realty Co. 

Louisville, Ky..—A four story and basement business 
building will be erected at a cost of $100,000 by the 
Castlewood Realty Co. 

Baltimore, Md.—An office building to cost $250,000 is 
to be erected by the Central Fire Insurance Company at 

| the southwest corner of Holliday and Fayette streets. 

| The new structure is planned to be completed in July, 

| 1928. 

Naples, N. ¥.—Albert Weirdein, Dansville, N. Y., con- 

| tractor, will erect a modern two story business block for 

| John C. Morgan of this village, to be occupied by Charles 
Kennedy of Katonah, N. Y., as a dry goods store. 


Hayward, Calif.—Figures are now being taken on the 
$100,000 bank building at Main and B streets, for the 
State and First National Banks. Herman Safe Co., How- 
| ard and Main streets, San Francisco, are the architects for 
the bank. 


San Francisco, Calif.—O’Mara & Stewart, 218 Clara 
street, secured plumbing and heating contract at a Te 
ported figure of $6,145.00, on the office building at Market 


and Ecker streets, now being converted into a machinery 
exhibition and sales building. 
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Merced, Calif.—Plans are being prepared covering con- 
struction of a $250,000 bank building, for the Bank of 
Italy. H. A. Minton, Eddy and Powell streets, San Fran- 
cisco, is the architect. 


Beaumont, Tex.—Sisters of Charity of Incarnate Word 
plan an annex to Hotel Dieu at a cost of approximately 
$200,000. 


Institutions 

Norwood, Mass.—J. William Beal & Sons, 185 Devon- 
shire street, Boston, are preparing plans for an adminis- 
tration building for the Norwood Hospital, 792 Washing- 
ton street. 

Omaha, Nebr.—St. Joseph’s Hospital, Tenth and Cas- 
tellar streets, will build an addition to cost $250,000. 
D. X. Murphy & Bros., Louisville, Ky., are the architects. 
J. M. Nachtigall, 512 Paxton block, Omaha, is the associate 
architect. 

Rapid City, S. D.—St. John’s Hospital, Benedictine 
Sisters, Sister M. Bonaventure, Sturgis, S. D., will build 
a three or four story hospital to cost about $100,000. 
John H. Wheeler, 403 Exchange Bank Building, St. Paul, 
Minn., is the architect. 

Minneapolis, Minn.—The Fairview Hospital, Twenty- 
third avenue and Sixth street, South. will build a 3 story 


nurses’ home to cost $150,000. Long & Thorshov, 1028 
Andrus building, are the architects. 








Honeywell Heating Specialties Co.’s exhibit at the community 

fair held recently in Wabash, Ind. Controls were used to 

put the display boards into motion, and the booth attracted 
much interest 


Toledo, Iowa.—A fireproof hospital will be built at the 
Iowa State Juvenile Home to cost $60,000. A. R. Corey 
is secretary of the State Board of Control. H. E. Liebbe, 
State House, Des Moines, is the architect. 

Creston, Iowa.—Plans are being made by Normile & 
Emery, 604 Hubbell building, Des Moines, for a 3 story 
hospital to be built by the Immaculate Conception Roman 
Catholic Church, to cost $100,000. 

Oklahoma City, Okla.—Cook-McDonnell Co., 416 North 
Walker street, has the plumbing and heating contract in 
the erection of the $450,000 addition to St. Anthony’s 
hospital. 

Green Bay, Wis.—William J. Hood has been awarded 
the plumbing contract for the $100,000 addition to the 
St. Vincent’s Hospital. Foeller & Schober are the archi- 
tects. 
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Priced Right! 


Knott Seats are priced so that you can 
make a good margin of profit. Because 
of this and because they will give con- 
stant satisfaction it will be to your ad- 
vantage to handle them. 









Write for Catalog 


KNOTT MFG. CO. 
Tell City, Indiana 


KNOTT 


ATLAS SEATS 





Seat No, 4, Hinge No. 75 




















Oil Burner Controls 





Send for our new Bulletin 110 


It shows a complete line of oil burner con- 
trols and safety devices including the new 


“Series 77” Oil Burner Safety Control System 


ABSOLUTE CON-TAC-TOR CORPORATION 


ELKHART rT) 33 INDIANA 




















Quickly installed by hand, Phillips Self- Drilling 
Expansion Shells are absolutely dependable for 
attaching equipment to concrete floors, walls, 


ceilings, beams and columns. 


Write for full information today. 


PHILLIPS DRILL CO., 1537 Cortland St., Chicago 


2 ORME 605, age. 





PHILLIPS SELF- 
DRILLING 


EXPANSION SHELL 
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Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 








TANKS FOR: High pocemane ox gas penton 


water 

ee ek AAO Clean Conner here 
tanks for high pressure—the tightest, catent, at tren t tank itis 
possible to construct by any known process. A.S. code tanks. 
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C & S Junior Model 


PATENTED 


INTRODUCING 


The C & S Junior Shower 
Stall Door 


A water-proof Shower 
Stall Door, built to the 
C & S Standard of 
Quality. 


See it on display in the ex- 
hibit of the Fiat Metal Mfg. 


Co., at your convention. 


Catalogue upon request. 


Order from your jobber. 


CRIST & SCHILKEN CO., Inc. 


Established 1903 
500-508 Thirty-seventh St. 
Pittsburgh, Penna. 
































Newton, Mass.—Construction has been begun hy the 
Fuller Construction Co. of Boston on the new Home for 
the Aged, which is being erected by the Baptist Home of 
Cambridge. There will be seventy-five rooms in the 
building, according to the plans of the architects, the Ken- 
dall Taylor Co. of this city. 


Boston, Mass.—Bids have been closed for the Homie for 
Italian Children, which is to be erected in the Jamaica 
Plain district of Boston according to plans of Architect 
Matthew Sullivan. The structure will be of brick and 
limestone, of first-class construction, three stories and 
basement. 


Wales, Wis.—J. E. Robertson Company, of Wauwatosa, 
Wis., has been awarded the plumbing and heating con- 
tract for the State Tuberculosis Sanitarium Infirmary. 

Boston, Mass.—The Advisory Board of the State De- 
partment of Public Welfare of Massachusetts is planning 
to build a new six-room school building at the Massachu- 
setts Hospital School for Crippled Children. 

Fort Wayne, Ind.—The Lutheran Hospital Association 
will erect an addition to the present hospital building, and 
a nurses’ home at a total expenditure of $300,000. J. M. 
E. Reidel, 305 Noll building, is the architect. 

Vancouver, Wash.—The Johnson Construction Co., is 
taking bids on the new administration building of the 
school for the deaf of which Julius Zittel of Spokane is 
architect. The cost is to be about $190,000, and the di- 
mensions 150x50 ft. 

Syracuse, N. Y.—The Dawson Construction Company 
has been awarded the contract for the foundation work 
for the new Syracuse Memorial Hospital. The estimates 
for the balance of the work are expected in by July 15 so 
that contracts can be awarded thereafter. Dwight James 
Baum, New York, is the architect. Miss Mary E. Jen- 
kins is chairman of the building committee. 


Churches 


Rochester, N. Y.—Leon Stern, architect of this city will 
prepare plans for the first unit of the new church of 
The Redeemer Lutheran Church to cost $75,000. 

New Orleans, La.—Plans and specifications were ex- 
pected to be ready for the market for general contract 
bids about June 15 for the construction of a gymnasium, 
janitor’s office, and five class rooms as an addition to the 
First Evangelical church building on Carondelet and St. 
Andrew streets. Architects are Jones, Roessle & Ol- 
schner, Mason Blanche building. 

Meridian, Miss.—Construction is expected to start dur- 
ing the next six months on the church building for the 
Fifth Street Methodist congregation. Details are in charge 
of the finance committee of the church. 

Macon, Ga.—The heating and plumbing contract in the 
erection of the $200,000 Mulberry Street Methodist church 
has been let to the O’Pry Heating and Plumbing Co., 163 
Cotton avenue. 

Dallas, Tex.—Plans are being drawn by Ferrand & 
Fitch, architects, Slaughter building, for a new edifice 
for the Lakewood M. E. Church. Construction will be of 
brick, stone trim and reinforced concrete. 


Milford, Mass.—Bids are being received for the new 
church edifice to be erected for the Sacred Heart Parish. 
John William Donahue, 1242 Main street, Springfield, pre- 
pared the plans. : 

Norman, Okla.—Sorey & Vahlberg, Oklahoma City, have 
drawn plans for the $250,000 Christian Church. Rev. 
F, M. Warren is chairman of the building committee. 
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Schools 


Rochester, N. ¥.—School District No. 15 of Monroe 
County will build an addition to its present school build- 
ing at an estimated cost of $160,000. Fred W. Hill is 


superintendent of schools. 


Syracuse, N. Y.—Ground has been broken for the new 
Thomas W. Meachem School on Spaulding avenue, and 
it will be completed this year at a cost of $300,000. 

Hopkinton, Mass.—From plans by William H. Brainerd 
Associates, Boston, the contract for the plumbing of the 
new grade school on Ash street has been awarded to Ed- 
ward C. Viner of Worcester, Mass. There will be eight 
dass rooms and an assembly hall. 

Salem, Mass.—The J. H. Lasker Co., Brookline, Mass., 
has been awarded the plumbing contract for the $450,000 
addition to the high school, and John F. Cabeen will 
install the heating and ventilating systems. 

Harwich, Mass.— Walter T. Littlefield, 9 Hamilton 
Place, Boston, has prepared plans for an addition to the 
high school, the work to be under the direction of the 
Harwich Board of Education. 

Sandwich, Mass.—Derby & Robinson, 3 Joy street, 
Boston, have prepared plans for a new elementary school 
on Falmouth road for the Town of Sandwich, to cost 


about $100,000. 


Castleton, Vt.—Arthur H. Smith of Gryphon building, 
Rutland, Vt., is preparing plans for a dormitory and 
heating plant for the Vermont Normal School, contracts 
to be let by the office of Governor John W. Weeks, State 
House, Montpelier, Vt. 

East Boston, Mass.—From plans by Herbert B. Casole, 
contract for the plumbing and heating of the new paro- 
thial school for the Parish of St. Lazarus, Ashley street, 
has been awarded Henry J. Lyons Co., 25 D street, South 
Boston. 

Crosby, N. D.—The Board of Education will soon take 
bids for a 102x170 high and grade school to be built 
in that city at a cost of $140,000. Ira L. Rush, New 
Tompkins Block, Minot, N, D., is the architect. 


Lewistown, Mont.—Carlson Bros., with a bid of $13,428, 











Top picture: E. Young, Bogalusa, La.; William Mailhes, New 
Orleans, and C. B. Roberts and William M. Irby, both of 
Hattiesburg, Miss.—Lower picture: E, L. Kimble, L. Opper- 
man, and William C. Maher, all of New Orleans; W. G. 
Baker, Koil-Less Heater Co., New Orleans; W. W. Daniels, 
Biloxi, Miss.; G. C. Gore, New Orleans—At the recent con- 
Yention of the Louisiana-Mississippi Master Plumbers’ Asso- 
clation at Gulfport 
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DEHN’ 


Automatic 
Water 
Softener 


HEIGHT OVER ALL 











and 
Scale 


Remover 


LENGTH OVER ALL 
NO. 5-34"= 14" 
NO.6-1" = 14" 
NO. 6-14 = 14”. 
NO. 6-137 = 14" 
NO.6- 2° = 14" 


Fig. 118. No. 5—%4-inch Compound Injector 
Patented in U §., Canada and Foreign Countries 


Here is an outfit that will serve for years 
without a touch of maintenance. 


We make this statement because we 
have positive proof from users, of Dehn’s 
efficiency. 


COMPOUND INJECTOR & SPECIALTY CO. 
419-421 D. No. Laramie Ave., Chicago, Ill., U.S. A. 


Originators, designers and sole manufacurers of 


1897 P)EHNSANIGAR) 1927 amar. 
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ECONOMY 


Connected Waste and 
Overflow with Trap 


Some Special Features: 
Deep water seal. 


Roughs in line. 1 | 
Will line up straight on any tub. iB) 5 
No. 20 B & S gauge tubing. : 
5 
: 
| 
g 
= 


All cast brass trimmings, 
nickel plated. 

This fixture is reasonable in 

price and you cannot secure 

a better one no matter how 

much more you pay for it. 





Manufactured by 


DEARBORN BRASS CO. 4 
CEDAR RAPIDS t: IOWA ae 
Sold to the jobber only 
ACDUnninAICSHUnMaNANCSTTNATCS TNE DUTT 
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Peters Pump 


You 
profit 
more 


This Horizontal Double Act- 
ing Force Pump will take care 
of the hardest pumping jobs 
efficiently. It is very simple to 
set up and requires the mini- 
mum of attention after it is 
in operation. Peters Pumps 
will make you money. 

Write for catalog 


PETERS PUMP COMPANY 
KEWANEE, ILLINOIS 
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THEY ARE SAFE FOR ANY ROOF— 


OVERTON ROOF FLASHINGS 
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Overton Roof 
Flashings go on 
in a few minutes’ 
time — and stay 
on any roof. 
They are safe 
for any type or 
pitch of roof. 
Order Overtons 
from your jobber 
BUTLER MFG. CO. 
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Light! 


You can carry the Martin 
Portable Vise Stand and Pipe 
Bender easily in one hand. It 
is light in weight but as solid 
as it can be when set up. It 
will withstand the toughest 
jobs you can give it. 











Write for our 10 day free 
trial offer 


H. P. MARTIN & SONS 


626 East 2nd Street 
OWENSBORO, KENTUCKY 


A = 8 op Dp GS. 


SANITARY MFG.: CO. 
Wheeling, W. Var 




















High Grade Plumbers 
Ware—Two-Fir: 
Vitreous China 
Plate 100-E Lavatory on 
Pedestal. Two sizes— 
24x20 inches and 26x22 


inches. 

Plate 126-E “The Tran- 
quil” all white Syphon 
Jet Water Closet Com- 
bination, including— 
Plate 125-E concealed 
jet syphon, to rough 
in at 12 inches: Plate 
218-E large size tank, 
with special fittings. 

Ref D. - 
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have been awarded the plumbing, steam heating and 
ventilating contract in the two-story high school to be 
built at a cost of $125,000. W.S. Devine and J. G. Link, 
317 Electric building, Billings, are the architects. 
Minneapolis, Minn.—-J. W. Scott Company, 2523 Nicol- 
let avenue, with a bid of $25,621, has been awarded the 


plumbing contract in the new gymnasium and field house 
to be built by the University of Minnesota, University 
avenue and Fourth street, Minneapolis, at a cost of $650,- 
000. H. Kelly & Company, 925 Plymouth building, with 
a bid of $42,695, has been awarded the heating and ven- 
tilating contract. C. H. Johnston, 715 Capital Bank 
building, St. Paul, is the architect, and the Pillsbury En- 
gineering Company, 2344 Nicollet avenue, Minneapolis, 
are the mechanical engineers, 

Vulcan, Mich.—Frank Keutter, Iron Mountain, Mich, 
with a bid of $17,385, has been awarded the plumbing, 
heating and ventilating in the addition to the school. 
F. E. & G. F. Parmelee, Iron Mountain, are the architects, 

International Falls, Minn.— A. L. Colbey has been 
awarded the plumbing and heating contract in the new 
parochial school to be built by the St. Thomas congre- 
gation of which Rev. C, O’Dwyer is the pastor. Holstead 
& Sullivan, 410 Palladio building, Duluth, Minn., are the 
architects. The plumbing and heating contract amounts 
to $8,826. 

Monrovia, Calif.—June 14 is the date set by the trustees 
of the city high school district for the purpose of voting 
on the proposition of issuing $625,000 for the purchase of 
a site and erection of new high school buildings. 

Eugene, Ore.—Williamson & Co. have received the 
award for heating in the addition to the Edison school 
building. 

Petal, Miss.—The Hub Plumbing Co. of Hattiesburg, 
was awarded the contract for the plumbing, and the Paine 
Heating Co., of Jackson, the heating contract for the new 


| school. 


Lemon City, Fla.—The Quinn Plumbing Company, 1034 
North East Second avenue, Miami, Fla., has the $19,260 
plumbing contract in the erection of the Dade County 
Agricultural high school and domestic science bungalow 
at Lemon City. 


Martinsburg, W. Va.—W. A. Bodell and Co., 621 Com- 
merce street, Bluefield, W. Va., have the $15,104 plumbing 


| contract in the erection of the new high school building. 


Asheville, N. C.—The $42,500 heating contract and the 


| $41,000 plumbing contract have been let to the Pickard 


Company, Citizens building, in the erection of the Senior 
high school building. 

Ithaca, N. Y.—Cornell University will build a $250,000 
building on the campus as a memorial to its students who 
died in the World War. 





Verde H. DuChesne, Dallas branch N. 0. Nelson Mfg. Co} 
Frank G. Bell, Kohler Co., Ft. Worth; Thomas Stack, N. 0- 
Nelson Mfg. Co., Dallas, and L. L. Baxter of Pittsburg Water 
Heater Co., of Texas.—Photo taken at annual convention of 
the Associated Master Plumbers of Texas, held recently in 


Fort Worth 
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Boston, Mass.—The Massachusetts Institute of Tech- 
nology is to have two new dormitories ready for occu- 
pancy by the time the Fall session is ready to open. Of 
the $600,000 necessary for the construction of the two 
ynits, $100,000 was donated by Charles Hayden, '90, 
prominent New York banker; another $100,000 was 
presented by the class of 1891, and the remaining $400,- 
000 has been subscribed by alumni throughout the country. 

San Francisco, Calif.—Bids are being taken on work 
for the $300,000 high school unit, at Onondaga, Otsego 
and Cayuga avenues. John Reid, Jr., 60 Sansome street, 
is the architect. 

Phoenix, Ariz.—About August 1 work will be com- 
menced on a group of college buildings, including a faculty 
building and church. The college is to be conducted by 
the Jesuit Order of the Catholic church. The cost will 
be approximately $250,000. 


Austin, Tex.—University of Texas, Dr. W. J. Battle, 
chairman of building committee, plans an addition to the 
library building to cost $350,000. Plans being prepared 
by Herbert M. Greene & Co., architects, of Dallas. 

Brownsville, Tex.— Brownsville Independent School Dis- 
trict, S: C. Tucker, president of Board of Trustees, is con- 
sidering plans for a new high school to cost $350,000. No 
architect is selected. 

Houston, Tex.—The Warren-Shivers Co. has been 
awarded the plumbing and heating contract for the Sher- 
man school addition at a combined bid of $7,484. They 
have also been awarded the plumbing on the Ben Milam 
school annex at $6,756, and on the Chew and Crawford 
colored schools at $6,351. Plumbing and heating con- 
tracts on the cafeteria, playroom and auditorium for the 
Bowie School have been awarded to the Walker Steam 
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Heating Company. This firm has also been awarded the 
heating on the Ben Milam annex at $14,080. 


New Haven, Conn.—William Adams Delano, 126 East 
Thirty-sixth street, New York City, has been commis- 


sioned to prepare plans for a school structure of English 
design, which will be occupied by the Berkeley Divinity 
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Top picture: Robert Davidson of Hartford; J. L. Fierberg 
and J. D. Cox, both of Springfield, Mass.; Harry Aretsky of 
Yonkers, N. Y—Bottom picture: T. J. Quinlivan, J. E. Kil- 
bourne, Fred Walker, J. Austin of the Stevens-Wall Corp., 
all of New Britain; C. W. Andrews, secretary of the Man- 
chester Association.—Photographs taken at the annual con- 
vention of the Connecticut State Association of Master 


Plumbers, held recently in Bridgeport 








Easy to Install 


Easy to Sell 


Sold by Plumbers Everywhere 


ecttate 


KAUSTINE SEPTIC TANKS ARE OF 


KNOWN QUALITY AND ESTAB- 
LISHED REPUTATION — — 
That’s why they will get the busi- 
ness for you and show you a more 
generous margin of profit. « 
VERY home in every unsewered district in 
your community offers you an opportunity to 
make a large profit and secure for yourself new 
and satisfied customers if you are equipped to sell 
and install Kaustine Septic Tanks. We are ready 
and eager to equip you to supply this demand. 
Write us about our proposition to you. Ask for 
Pocket Manuel No. 30~ it’s full of facts and infor- 
mation you need. 
KAUSTINE COMPANY, Inc. 
PERRY, N. Y. 


Cunadian Office and Factory at Dundas, Ont. 


Septic 
Tanks 
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A Step Ahead! 


Notice the absence of confusing valves and the 
wonderful simplicity of the newer model. 
Monarch single valve control definitely elimin- 


ates all confusion and makes mistakes impos- 
sible. 


Send for General Catalog. 


The Monarch Engineering Company 


230 East Ist Street 33 Dayton, Ohio 











MONARCH 


Single Unit Control Valve 
Water Softeners 











Factory 


Inspection 


Precludes the possibility of any- 
thing but a perfect Tank Ball 
being sent out from the Lavelle 
factory. 

Careful packing in strong cartons 
insures safe delivery to you of 
Cone Seal Tank Balls. 


The Lavelle Cone Seal Tank Ball 
is the best you can buy—order 
them from your jobber or from 


us direct. 


LAVELLE RUBBER COMPANY 


320 W. Illinois St. $2 Chicago, IIl. 






































school. The latter school, now located at Middletown, is 
to be moved to this city. 


Warren, R. I.—E. M. Corbett, 70 Bedford street, Fall 
River, Mass., will soon have plans ready for bids for the 
proposed brick and steel high school to be constructed 
on South Main street. It is estimated the school wil! cost 
$175,000. 

Greenville, S. C.— The heating contract has been 
awarded to L. L. Barr & Company, 19 West North street, 
and the plumbing contract has been given to Edens & 
Moon, 108 Pendleton street, on the community building 
on Second avenue. 


Apartments and Fltels 


Seattle, Wash.—The University Plumbing & Heating 
Co. has secured the plumbing and heating work on the 
ten-apartment building being built for Gardner J Gwinn, 
Inc., at 741 Federal avenue. 

Racine, Wis.—The Thomas Heating Co. has been 
awarded the heating contract, and John Feiner has been 
awarded the plumbing contract on the $82,000 apart- 
ment building now under construction in this city. 


Hartford, Conn.—Berensen & Moses of this city have 
prepared plans for Jacob Schwolsky for a building con- 
taining seventy-four apartments and six stores at Farm- 
ington avenue and Laurel street, to cost about $500,000. 

New Britain, Conn.—J. W. Leonard, 53 Beatty street, 
has been awarded the plumbing contract on a six-apart- 
ment block on Gold street for Leon Haberski. 

Cambrige, Mass.—James S. Cassedy, 133 Austin street, 
has the plumbing contract on the new four-story apart- 
ment block at 9 Dana street being erected for James A. 
Carrig, 1374 Massachusetts avenue, which is to contain 
24 apartments. 

Lead, S. D.—The Lead Community Hotel Company 
will build a hotel at the corner of Main and Galena streets 
at a*cost.of about $95,000. Beuttler & Arnold, 407 Grain 
Exchange building, Sioux City, lowa, are the architects. 

Davenport, lowa.—Plans are being made for a 3-story, 
72x150-ft. addition to the Dempsey Hotel at Fourth ave- 
nue and Main street to cost $125,000. George S. Dempsey 
is the proprietor. Arthur H. Ebeling, Kahl building, is 
the architect. 

San Francisco, Calif.—Henry Ernst, 551 Hayes street, 
has beemawarded the heating contract on the five-story 
steel and brick apartment building on Hayes street, west 
of Franklin, 

Oakland, Calif.—Sub-contracts are being considered in 
connection with the $300,000, 6-story, 120-room apart- 
ment building at Lake and Madison streets. |. & 
Weeks, Ray building, is the architect. 

Ingleside, Ariz.—Preliminary plans are being completed 
for a 4-story and basement reinforced concrete hotel 
building, to contain 150 rooms with tile-baths, kitchen, 
dining room, ballroom, and swimming pool, at a total 
cost of $500,000. E. J. Baume, National building, Santa 
Monica, Calif., is the architect. 

Salt Lake City, Utah.—S. E. Mulcock is planning to 
build an apartment house containing thirty-two individual 
apartments at First avenue and ‘B”’ streets, to be com- 


pleted about September 1 and costing $115,000. 


Pass Christian, Miss.—Plans will be placed on the mar- 
ket early in June for the proposed hotel for Gray Castle, 


Inc., to cost about $75,000, and will be available from 
| the office of Walter Cook Keenan, architect, Liverpool, 
London & Globe building, New Orleans, La. 
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Houston, Tex.—The McNally Plumbing & Heating Co., 
2311 Preston street, has the contract for the plumbing 
and heating work on the five $22,000 apartments at 1814- 
16-18-1904-8 Calumet Drive. 


Paducah, Ky.—The Young Men’s Christian Association 
has accepted Architect G. Tandy Smith’s plans for the 
construction of a new building to cost $210,000. The 
building will contain locker rooms, showers, swimming 
poo], dressing and drying rooms, a gymnasium, offices 


and dormitory rooms, 


San Jose, Calif.—Plans are being prepared for the con- 
struction of a five-story, $200,000 apartment house at 
Gillman and Forest avenues. J. C. Hladik, Monadnock 
building, San Francisco, is the architect. 

Oakland, Calif.—Plans are being figured on the $130,- 
000, six-story, 100-room apartment building to be located 
on Telegraph avenue. C. L. Burrell, American Bank 
building, Oakland, is the architect. 

Rochester, N. Y.—A four-story, ultra modern, seventy- 
five family apartment will be built in Plymouth avenue by 
J. Katz and M. Zamos of the Kamo Construction Com- 
pany. The estimated cost is $250,000. Walker S. Lee, 
Jr., is the architect. 


San Francisco, Calif.—Higging & Kraus, 730 Tehama 
street, have secured the plumbing contract on the $100,- 
000, six-story, concrete hotel on Ellis street, near Larkin 
street. 

Douglas, Ariz.—The Community Hotel Association will 
build a 60-room tourist hotel at a cost of $190,000. C. M. 
Winslow, Van Nuys building, Los Angeles, Calif., has pre- 
pared preliminary plans. 

Harlingen, Tex.—G. M. Lozano is having plans drawn 
by R. W. Mulhausen & Co., architects, for a four-story 
hotel and business building. 

Port Arthur, Tex.—Plans are being prepared for the 
construction of a ten-story hotel for N. M. Barrier and 
others, to cost $500,000. The first unit is to have approxi- 
mately 150 rooms with 100 to be added later. J. R. 
Bailey, Houston, is the architect. 

Corpus Christi, Tex.—Plumbing and heating on the an- 
nex to the Nueces Hotel has been awarded to A. H. 
Shafer of San Antonio on bids of $32,989 and $17,730, 
respectively. 


San Antonio, Tex.—-Construction will start soon on the 
$800,000 second unit to the Plaza Hotel. The addition 
will be fourteen stories with tile baths, showers, circu- 
lating ice water, vacuum heat, and a ventilating system. 
The general contract will be handled by the McKenzie 
Construction Co. Atlee B. and Robert M. Ayres are the 


architects. 


Louisville, Ky.—The 1927 season has started nicely, 
total for the first four months being $10,774,005 in per- 
mits issued. That would not result in any record-break- 
ing year, but it is a fair start. April, 1927, showed 381 
permits for $2,921,650 as against a total last year of 
$2,791,000 for April. 

Indianapolis, Ind.—The Brooks Plumbing & Heating 
Co. has the plumbing contract on three new buildings 
at the Indiana state fairgrounds. 

Baltimore, Md.—William P. Smith, 1110 North Fre- 
mont street, has the plumbing contract on 20 new bunga- 
lows for James A. Parker. 

Portland, Ore.—The Widmer Plumbing & Heating Co. 
is installing new plumbing in the headquarters of the 
Volunteers of America. 

Tappahannock, Va. 


Kritzer & Harmon, 701 North 
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UMBING 
DECIALTIES 


Washington cast iron 
plumbing specialties 
are helping hundreds 
of plumbers to success. 











They will help you the 
same way. 


Write for Washington 
catalogs 
now. 


ey 


Fig. 23. Hydrant Cesspools 


The Washington Metal Products Company 
WASHINGTON C. H. : : i: OHIO 














Hopper and Tank 
Combination 


This inexpensive combination 
will be found in great demand 
for basement installations or 
particularly where auxiliary 
equipment is wanted. Has 5 
gal. tank and N. P. brass Flush 
Pipe is furnished when specified. 





Write for information. 








JONES HOLLOW WARE CO. 
Baltimore, Md. 

















See Our Exhibit 


NIEDECKEN 
SHOWERS 








AND 
SHOWER STALLS 


Booth No. 2, Section 6 
N.A. M. P. Convention, Minneapolis 


HOFFMANN &, BILLINGS. MFG.Co. 


uu. Ss. A. 














FLOOR 


And 


CEILING 
PLATES 


_L0ok For this Box and Label 


(Ol aol-1 ail dal al! Em Coll 1 a 
Wholesaler 
THE 


BEATON &CORBIN 
MFG.,CO. 


Southington, Conn. 
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“Hot Water for the Nation” 


Unseen through the exteriors of our great 
cities and small hamlets are the inner services 
which give us the conveniences of our present 
day civilization. 


Among the greatest of these is the important 
task of supplying hot water for a thousand and 
one present day uses. Whether it be a modest 
home or the largest and most imposing public 
building, here you will find a Dahlquist Copper 


Boiler performing its work—quietly, faithfully, 
and without failure or complaint. 


Whether it be a 5,000 gallon giant, containing 
nearly three tons of pure Lake copper, or a 
25 gallon range boiler with the patented Aqua- 
therm attachment, each will probably outlive 
the building it is serving. Each Dahlquist 
Aquatherm Boiler is guaranteed in writing for 
twenty-five years by the largest manufacturer 
of copper boilers in the country. A guarantee 
no other manufacturer has dared to meet. 


Write now for full information regarding the 
epoch making Aquatherm and detailed de- 


scriptions of the various copper boilers produced. 


**Hot Water Service for the Nation”’ 


Dahlquist Manufacturing Company 


54 West Third Street South Boston, Mass. 
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Twenty-fifth street, have the plumbing contract on the 

new building being erected by the Southside Bank. §. H, 

Gruza has the heating contract on this building. 
Auburndale, Mass.—Smith & Walker, Boston architects, 


in association with E. C. Redstone, have drawn plans for 
a new memorial library building, to be located at Ash 
and Auburn streets. 

Watertown, Wis.—Kissell Bros. of Hartford, Wis., have 
been awarded the plumbing and heating contracts on the 
new telephone exchange building. 

Portland, Ore.—E. A. Bohren, is installing plumbing 
in a new building for the Edgemont Investment Co. at 
1696 Westwood avenue. 

Portland, Ore.—Standard Plumbing & Heating Co. is 
installing plumbing in a group of residences for Gorton & 
Sutton at 2109-19 Mill street and at 4206 Taggart. 

Portland, Ore.—Alaska Plumbing & Heating Co. is 
working on plumbing installations in a number of resi- 
dences for the Gordon Mortgage Co. 

Rochester, N. Y.—Building activity continues at about 
the same volume as last year, as indicated by a survey 


of April and May, completed by the Community Confer- 
ence Board. The Board finds that the estimated value of 
building in May this year, exclusive of residences, is 
$3,808,140. In May, 1926, the value, including residences, 
was $3,659,542. 

Austin, Tex.—Jud & Ormond, 703 North Flores street, 
San Antonio, Tex., have the plumbing and heating con- 
tracts on the new $100,000 residence for E. H. Perry, 1002 
Levaca street. 


Kansas City, Mo.—The A. Holtman Heating Co., 700 
East Eighteenth street, has the heating contract, and 
Farley Brothers, 514 East Fifteenth street, have the 
plumbing contract on 150 dwellings and a community 
center being developed by A. J. King Realty Co., 12 East 
Ninth street, Kansas City. 

Muncie, Ind.—A residence to cost $100,000 will be 
erected at University and Tilson streets by E. F. Kitsel- 
man. The architect has not been selected. 

Memphis, Tenn.—The J. W. Hull Plumbing and Heat- 
ing Co. has been awarded the plumbing and heating con- 
tracts on the new building for Sears-Roebuck & Co. The 
contract amounts to $400,000. 


Memphis, Tenn.—Pritchard Bros. have recently been 
awarded plumbing contracts on the following buildings: 
The Farnsworth, the Marx and the Bensdorf office build- 
ings; the Adler Hotel and the addition to the Baptist 
Hospital. 








Part of the San Antonio group in attendance at the annual 
convention of the Associated Master Plumbers of Texas, held 
recently in Fort Worth 
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HERE IT IS! 


OTSTREAM “TWIN K. W.”’—the most efficient Kerosene Water Heater yet developed. A 
new addition to the Hotstream line. Built to supply large quantities of Hot Water quickly and 
continuously. 


\ Two Kerosene Heaters in one—two sets of the famous 
‘ ‘ om 
“Quadruple Coils of Copper” 


‘are combined into a twin heater which is a marvel of efficiency and compactness. ‘“Kerogas’’ Wick 
Burners — Noiseless and sootless. ‘ 

_ A special feature of the Twin K. W. is that either burner may be used separately, or both together. 
Thus, for average hot water service 24 hours a day, one burner is operated on low fire. When the extra- 
ordinary demand comes, you light them both. 


Ns “Twin K. W.” in addition to its great practical utility is the most beautiful Kerosene 
‘made. It will “grace” any home. 


* 


= If you want to sell the best Kerosene Heater —here it is. 
. Let’s Go! 
THE HOTSTREAM HEATER COMPANY 


““MAKERS OF HEATERS THAT HEAT” 
CLEVELAND, OHIO 
Branch Offices: 


Be Se, ne Bivd., _ 6314 Musgrave St., 269 W. Richmond St., Rialto Bldg., 509 Wilcox a 1715 California St., 
x Chicago, Ill. : ia, Pa. Toronto, Ont.,.Canada. San Francisco, Calif. Los Angeles, Calif, Denver, Colorado. 
’ 1045 ing toed Ave., 210 E, 45th St., 711 Dekum Bldg., 238 Main St., 426 Trust Bidg., 
Detroit, h. New York City. Portland, Ore. Cambridge, Mass. El Paso, Texas. 


Manufacturers of a Full Line of Gas and Kerosene Healers — Standard, High Grade Products Built to Give Lasting Satisfaction. 





Standard Catalog 
size 734”x10%" 


1300 Pages Con- 
densed Catalogs 


2000 Articles 
Listed 


DOMESTIC ENGINEERING 


Here is the book that the buyer of plumbing 
and heating supplies needs every business day of 
the year. 

Revised from cover to cover, every item veri- 
fied and brought up to the minute, with much 
additional data, the 1927 “Domestic Engineering 
Catalog Directory’’ affords the buyer the most 
complete and latest buying information available. 

Condensed catalogs of 469 manufacturers are 
shown in the catalog section, with 13,000 illustra- 
tions. A modern catalog file, bound under one 
cover for desk use. 


Over 2000 articles are listed in the Directory 
Section, with the trade names. Complete street 


addresses of 4000 manufacturers are given in a 
separate section. 


The complete and comprehensive system of 
indexing ali sections of the book, makes it easy 
to locate quickly the source of supply of any item 


desired. 
Order Now — the Edition is Limited 


Published by 


Domestic Engineering Company 
1900 Prairie Avenue (Directory Dept.) Chicago, Illinois 
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Over 13,000 
Illustrations 


Bound in 
Fabrikoid. 


Price $5.00 
Prepaid 
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A MATTER OF DIRECTION 

Now and then someone proves that an old saw is to be 
taken with reservations—as, for instance, the one about hitch- 
ing your wagon to a star. 

A number of years ago a Mississippi river steam boat was 
working its way up the river. A shrewd old Yankee captain 
was in command. Suddenly the engines stopped and the 
steamer drifted along quietly for several minutes. The 
passengers began to talk among themselves and one of them, 
avery pompous gentleman, approached the captain to offer 
some advice. 

“What seems to be the trouble, Captain?” he asked. “Why 
have we stopped?” 

“Too much fog,” said the captain, shortly. 

“But I can see the stars overhead quite plainly,’ argued 
the important passenger. 

‘Mebbe you can,” admitted the captain. “But unless the 


boilers bust, we ain’t going that away.” 


A COUPLE OF SHORT ORDERS 
“Bully soup, waiter.” 
“Yes, sir, it’s oxtail.” 


“Waiter, what’s the meaning of this? There’s a button in 
my soup.’‘ 

“Sorry, sir, 
mutton.” 


Typographical error—it should have been 


Silver must be the kind of money that talks—they say 


silence is golden. 


ON THE COLORED BRETHREN 
A colored parson called on a member of his flock and 
found him in the back yard working among his chicken 
coops. He noticed with surprise that there were no chickens. 
“Whar’r all yo chickens?” he asked. 
“Some fool niggah lef’ de do’ open,” said Brown, “an’ dey 
all went home.” 


J. T. ON THE BIG FLIGHT 
Of course you've heard of “Lindy,” 


Who flew the other day 
Across the briny ocean 
To a land so far away. 


He’s got the pluck, as well as luck, 
But I just want to say, 
That when I take a trip like that 


I'll use my CHIVRALAY., 
J. T., Logansport, Ind. 


STYLES FOR THE COURTROOM 


“What shall I wear during the trial?” asked the handsome 


woman of her attorney. 

“Well, let’s see. You’ll want a direct-testimony suit, a 
cross-examination gown and something dainty and clinging 
to faint in.” P. G. N., Chicago. 


LIMERICK 
There was a young lady named Vaughan, 
Who got up each day with the daughan; 
She played on the laughan 
With a cast-iron faughan, 
For her reason was totally gaughan. 
DO. 


DESCRIPTION 
“Can you give me a description of the absconding cashier?” 
asked the detective. 
“Yes; he’s about five feet five inches tall and $700 short.” 


The poet says: “Summer has come.” The man in the street 
Says: “Hell, but it’s hot!” at % 
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WADE Downspout Heads 





HE FINEST product that our years of 


experience and conscientious effort can 
produce has been realized in the Wade 
Downspout Head. It will save you time and 
money and enable you to make a profit on 


a job that has always been figured as a loss. 
Write for our Catalog 





WADE IRON SANITARY MFG. CO. 


551-53 Fulton Street, Chicago, Illinois 
































The Time and Place 


to see the Rogaco Portable Electric Pipe Machine 
demonstrated is at Booth #2, Section E, Minne- 
apolis Auditorium, Minneapolis, Minn., June 21st 
to 23rd, at the Convention of the National 
Association of Master Plumbers. 

If you are not planning to attend the Con- 
vention we will be glad to send you full in- 
formation upon request. 


Robbins, Gamwell & Co. 


PITTSFIELD MASSACHUSETTS 
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RIVERSIDE 
REFRIGERATOR DRAINS 


Galvanized - - Rust Proof 


3 SIZES 
Tapped 1%” - 112” 


Made by 


Riverside Foundry 
& Galvanizing Co. 


Kalamazoo, Mich. 














KEYSTONE 


Brass Drum Trap Covers 


We also manufacture a large variety of other styles of covers 
and pluge for use in connection with both iron and lead fit- 
tings. our inquiries will be appreciated. 


Ask your jobber stone 


KEYSTONE BRASS WORKS E 
ERIE :: :: PENNSYLVANIA 








Hanna Bali Joint 
Pipe Hanger 


Guaranteed Strongest Made 
The “Ball Joint” Pipe ‘Hanger 


swings in any direction. Pipe can 
be adjusted higher or lower without 
removing hanger. 


Made of malleable iron. 


Write for “‘Our Silent Salesman” 


The Penn Engineering Co. 


312 Cherry Street, Philadelphia, Pa. 








DECECO 


ALL -WHITE CHINA FAUCETS 


Unlike any others they have the improved overlap china handles 
and housings that conceal the valve stems and all other metal 
parts. Avoid the commonpiace fixture with tarnished brassy valve 
stems and insist on DECECO ALL-WHITE CHINA with NO 
EXPOSED METAL. Your jobber will supply you. 


THE DECECO COMPANY, BOSTON, MASS. 
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Bath a “Day WCovement 


So great has the interest been lately in the use of “The Story 

of the Bath” for distribution among the members of the Rotary, 
Kiwanis, Lions, Booster, and suck 

clubs, that not much has been said 

about the distribution of the booklet 

in any other way. This week we add 

Cambridge, New York, to the list of 
| cities and towns in which “The Story of the Bath” has been 
| handed to the schools for supplementary reading. Thomas F, 


to school children—a use in which 

more copies have been employed than 

Ryan is the enterprising master plumber who has seen the value 
of this publicity effort. 


a Day Movement has rolled along, spreading the idea 

of better health through more frequent bathing, and 

| bringing to the attention of thousands, in a new way, the 

close relationship between health and the service of the 
master plumber. 

Many thousands of copies of ‘“‘The Story of the Bath” 
have been distributed to school children, business men, 
professional men, and to folks who buy plumbing. The 
black and orange stickers, bearing the slogan “A Bath 
a Day Keeps You Fit Every Way” have been used in 
great quantities, as have the big red and orange posters 
and the window transfers—until the bath a day slogan is 
probably as well known as any other national advertising 
slogan. 

If you have never had full information about the Bath 

la Day Movement, and how it will help you in your com- 
munity, write “Domestic Engineering,” 1900 Prairie ave- 

| nue, Chicago. We will send a free copy of ‘‘The Story of 
the Bath’’ and complete information about how to put on 
a Bath a Day campaign in your community. 


Cpigrams—For Your Use 


Some people are too good to be interesting. 
* ” om 


iz THE seven years since its commencement, the Bath 


A cricket makes more noise than a hornet and gets less 
respect. 
~ co on 
Love lights the heart and darkens the parlor. 
* * * 
Hard cash is as easy to pay as easy payments are hard. 
* * > 


Never judge a man by his opinion of himself. 
~ om * 


When a man has gone to seed it is time to plant him. 





Bart D. Coffey, master plumber of Portland, Ore., and 
a past National director, is now actively engaged in com- 
munity work in addition to his regular plumbing busi- 
ness. Mr. Coffey was re-elected to the presidency of the 
Capitol Hill Community Club at the annual election in 
May. He has been conducting a campaign for sanitation 
and good roads in the district adjacent to this suburban 
territory. 


Statistics compiled by the State Department of Labor 
and Industries of Massachusetts show that building per- 
mits representing an aggregate of $14,441,286 were issued 
in the thirty-nine cities of the Commonwealth during 
April. This total is eight per cent larger than for March, 
but is 25.5 per cent less than in April, 1926, the high 
| month for that year. 
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PATENTS 


Plumbing Department 


1,626,055. Water Softener. Vernon L, Tannehill, Fort 
Wayne, Ind., assignor to Fort Wayne Engineering and 
Manufacturing Co., Fort Wayne, Ind. A water softener 
comprising a casing having a bed of zeolites spaced from 
its bottom, a deflector located centrally at the bottom of 
the casing below the zeolites and having a cusp-like con- 
tour, a pipe leading laterally into said casing and passing 
downwardly centrally thereof and adapted to discharge 
water over the point of said cusp-like member, whereby 


said water is uniformly distributed across the bottom of | 
said zeolites and may pass upwardly therethrough, a dis- | 


charge pipe leading from the upper portion of said casing, 
means for controlling and reversing the flow of water 
through said casing, and means for introducing salt into 


said casing. 














72,543. 


1,626,055 


72,543. Combination Bathroom Fixture. John H. Bal- 
mer, Maplewood, N. J. The ornamental design for a com- 
bination bathroom fixture as shown. 

ok * +. 

72,544. Combination Bathroom Fixture. John H. Bal- 
mer, Maplewood, N. J. The ornamental design for a com- 
bination bathroom fixture as shown. 

* * * 


1,626,031. Bibcock or Faucet. Edgar A. Eckhouse, 
Cleveland, Ohio, assignor to The Central Brass Manufac- 
turing Co., Cleveland, Ohio. A cock or faucet comprising 
ahollow symmetrical casing having inlet and outlet open- 
ings, said outlet opening being in one side of said casing 
and a spout extending inwardly from said outlet opening 


and terminating closely adjacent said inlet opening. 





1,626,031 


1,626,128. 


1,626,128. Flush-Tank Construction and Valve-Lever- 
Operating Mechanism Therefor. Charles C. Wright, Cam- 
den, N. J., assignor of one-half to Camden Pottery Co. In 


4 flush tank construction, the combination of a horizon- 
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Ice Cooled 


the PRE-COOLER 


The last word in economy 


Water--you can’t live without it 

















No mov- 
ing parts. 
Use city 
pressure. 
A cooling 
machine 
within a 
cooler. 


The cost 
of opera- 
tion with 
ice is low- 
er than 
any other 
system. 


Cold 
waste 
water 
from the 
bubblers 
(over 70% 
wasted) is 
conducted 
over the 
Pre-Cooler 
coils, in 
reverse 
direction 
tothe flow 
of the in- 
coming 
water, 
thus Pre- 
Cooling 
the supply 
before 
reaching 
the ice 
chamber. 


Built in Sizes to Serve 1000 People 
200 to 600 Pounds Ice Capacity 


Positively no way supply water’can be 


contaminated. 


Designed upon sound engineer- 
ing principles PRE-COOLING 
by “‘counter-flow.” 


For installation in offices, 
stores, factories, oil filling 
stations, etc., in fact wher- 
ever drinking water is desired. 


Pre-Cooler Division 


Licensed under Ridler Patent 1539867 
529 7th Street So. 


Minneapolis, Minnesota 


Individual Type 
Model! 50 
Capacity 50 Ib. Ice 
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LION 








ECONOMY 


The economy in Lion Seats is the same as 
that in other products that are built to meet 
a standard of high quality —not to meet a 
low price. 

Lion Seats will retain their fine finish long 
after ordinary seats have been discarded. 


THE OLMSTEAD-THOMSON MEG. CO. 
NEW BRITAIN, CONN. 














PROFIT 


from the sale of 


Water Service! 








A complete, automatic, 
self-lubricating unit, of 
exceptional long life and 
good service, that is meet- 
ing a very ready sale 


e 
among owners and build- G f Book / 
ers. Profitable in itself, bd AY f, 


and opens an almost un- ee # 

limited field for the sale of roe snare 
< : nin i 

plumbing supplies, bath- sf Gli to eat g 


room fixtures, etc. The fi a 
HOOSIER is quiet in - eas 
some valuable in- 


operation, economical and ’ 
easy to install. Protected formation. May we 


completely by the famous send it, together 
GALVAZINK coating. with details of our 


oo 
FLINT & WALLING MEG. CO. oe proposition? 
76 OAK ST. KENDALLVILLE, IND. Please write today! 


SALVAZINK PUMPS 
HOOSIER PUMPS 
we 
a8 TAR * 
meet t Se 


tally projecting valve-actuating spindle, of a china flush 
tank having a portion of its vertical wall increased in 
thickness, so as to provide a tapered boss formation inte- 
gral with said side wall and projecting beyond the sur- 
rounding outer wall surface, said boss and wall behind 
the boss provided with a horizontally extending channel, 
a bushing forming a bearing for the spindle, secured in 
said channel and extending from the inner surface of the 
tank wall to near the outer face of the boss and having a 
flange on its outer end and an actuating handle secured to 
the outer end of the spindle in close proximity to the in- 


tegral boss. 
a * * 


1,625,311. Flushing Tank. Nicholas Joseph Gondolf, 
New Orleans, La. A flushing apparatus comprising a 
valve casing having a seat and priming and tank filling 
ports, a valve slidable through said ports and having a 


weight, a lever pivoted to said valve, a link pivoted to said 
lever and including upper and lower slidably connected 
sections, a main actuating lever pivoted to the upper sec- 
tion of said link, and an operating member connected to 


said main actuating lever. 
* * = 


1,625,902. Marine Water-Closet. Ulysses G. Lee, Chi- 
cago, Ill., assignor to U. G. Lee & Co. (Inc.), Chicago. In 
a marine water-closet, a bow] having inlet and outlet pas- 
sages, supply and eduction pumps in said passages, the 
eduction passage having a clean-out plug adjacent the in- 
take of the eduction pump. 























([ ewan 1) 

1,625,902. 1,627,020. 
1,627,020. Pedal-Actuated Faucet. Glenn O. Dougherty, 
Los Angeles, Calif. In a faucet, a housing having twil 
fluid passageways that are adapted to be connected to sep- 
arate sources of fluid supply, a valve arranged in each 


passageway for controlling the flow of fluid therethrough, 
which valves are maintained in closed position by the 
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pressure of the fluid from the sources of supply, a common 
outlet duct from the valve controlled passageways, and a 
spring supported pedal actuated lever for unseating said 
yalve. 

* + : 

1,626,289. Flush Valve. John J. Langdon, Hartford, 
Conn. A valve of the class described comprising a hollow 
body having an inlet and an outlet, an upstanding neck in 
which said outlet is formed and terminating in a valve 
seat, a diaphragm dividing the hollow body into an upper 
and a lower pressure chamber, the latter surrounding said 
neck and communicating with the inlet, a valve carried by 
the diaphragm and adapted normally to seat on said neck 


1,626,289. 

to close the outlet, a bleed duct communicating between 
the upper and lower chambers for normally maintaining 
balanced pressures therein, means for overcoming said 
pressure balance to effect a lifting of the diaphragm and 
an opening of the valve, said valve having a depending 
skirt guided in the neck and having interrupted spiral 
vanes to impart a swirling motion to water passing 
through the valve, said valve having a gasket for seating 
on the neck, and a tapered washer snugly fitting the neck 
for the purposes specified. 


Heating Department 


Pipe Wrench. George W. Thompson, Pitts- 
In a pipe-wrench, a handle having a longitu- 
dinal aperture provided therein; a stationary jaw remov- 
ably secured at one end of said handle; a supporting-plate 
hingedly connected to said handle and rockable within 


1,626,985. 
burgh, Pa. 
































oa Wor 
1,626,785. 1,626,172. 

said aperture; a movable-jaw member hingedly mounted 
% said supporting-plate, said jaw-member having a pair 
ot legs disposed in spaced parallel relation and adapted 
‘o slidably receive therebetween said supporting-plate; an 
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It Sells Itself! 


The Red Ring John- 
son Gas Lighter prac- 
tically sells itself. .°. 
Whenever you sell a 
coil gas heater, a John- 
son Lighter should go 
with it. It is safe, con- 
venient and absolutely 
7VIA NANI dependable. 
ie 
Raising RED RING 


to hook on wall plate 
upstairs. lights heater 








Ask your jobber today. 
in basement. Drop JOHNSON MFG. co. 


ping RED RING shuts 10226 Woodward Ave. 
of gas. POSITIVE DETROIT . - MICHIGAN 








For the Ritz Carlton 


in Boston 


ctured one of a series of 


Here is 
1, = boilers manufac- 
ured tein 


The best 
was demand- 
Seat ope 
Qomeeny = awarded 
the wor course. 
f extra heav: 

and Ay feet in qatnecer and J 
feet long, with a George ~ Weld & Co. 
removing heating elemen’ 


GERSTEIN & COOPER CO. 
1 and 3 W. Third Street tt Boston, Mass. 











YAGER’S 
Soldering Paste 
Solders all metals but 

aluminum. 


Quick and economical. 


Buy it here or of your 
dealer, 2-0z., 8-0z., 16- 
oz. cans. 


Write to Dept. “D’’ for samples 


ALEX R. BENSON CO., Inc., Hudson, N.Y. 


For list of distributors see 1927 McRae Blue Book 
Sales Agency for Canada: Canadian General Electric Co , Ltd., Toronte and Montrea} 
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In Creveranno It’s THe HoLtrteENvDEN a) 


“Tl ri na — Care Of 


in Cleveland, for 


I'll stay at The 
Hollenden.” 

The Hollenden is 
the preferred ad- 
dress of discrim- 
inating people 
when they visit 
Cleveland. 

The delightful atmos- 


phere of comfort and 
hospitality which is 
synonymous with The 
Hollenden in the 
minds of thousands of 
discerning travelers is 
the result of years of service and attention to their needs. The 
Hollenden Coffee Shop, with counter and table service, at pop- 
ular prices caters to a large clientele and the Hollenden Crystal 
Room is Cleveland's smartest place to dine. 
The new Hollenden Addition with 250 more rooms, 
all with bath and a 300-Car Fireproof Garage 
makes Cleveland’ s, oe eae Cleveland's Larg- 


In Cleveland-It's 
THE HOLLENDEN 


THEO. DE Wir, MANAGER 





Superior Avenue at East S‘xth St. 





Tune In On 


Station WJAY 








ESTIMATING 
RADIATION 


is a very simple matter 
when Perrigo’ ° Table ot 
edkened Raedinsion” is 


This table, consisting of 
two charts, one for steam 
and one for hot water 
radiation, is used and 
recommended by some of 


the best authorities in the 
trade. 


The charts have been 
computed from standard 
rules. They 
will enable you to know 
you are right. And they 
will save you time, waste and worry. 

Given the amount of past surface, ex wall and 
cubical eg geen the radia aie roped for any size 
room can be read easily ke quickt 

They are printed in two colors, oe heavy celluloid, 
making four pages, size 444x614 inches, substantially 
bound together with cloth. 


Pe ’s Table of Estimated Radiation wil p pay 


for i if used only once or twice during the ting 


season. And it will outlive several such seasons. 


Price, $1.00 Postpaid 


Domestic Engineering 
Chicago, IIl. 


1900 Prairie Avenue :: 
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| sealed; 


| for the exit of 


|} narrow mounting, a damper for closing the passage 
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adjusting-worm rotatable within said jaw-member; teeth 
| cut on said supporting-plate and concentric to the fulcrum 
of the jaw-member adapted to be engaged by said worm 
for the purpose of rotating said jaw-member toward or 
away from said stationary jaw, and yielding means 


adapted to normally rotate said jaw-member toward said 
| stationary jaw. 


+ + 
1,626,785 Oil Burner. Mitchell Carter, Salt Lake 
City, Utah, assignor to Thermic Generating Company. An 
oil burner comprising two frusto-conically shaped mem- 
bers spaced apart and one within the other with the ends 
an expansion joint in one end thereof; said 
expansion joint consisting of a flange on the inner frusto- 


conically shaped member at right angles thereto, a flange 


| on the outer frusto-conically shaped member at an angle 


thereto to contact with the right angled flange 
} inner member, 


on the 
with the edges of said flanges sealed to- 


| gether; an oil pipe entering the space between said mem- 
| bers at one end thereof; a gas pipe connected with said 


space near the other end of said space; a nozzle having an 
exit port in its end wall; and means for preheating said 


generator. 


* * * 


| 1,626,172. Heating and Ventilating Apparatus. Jay 


' Austin Wolfe, Columbus, Ohio, assignor to The Columbus 


Heating and Ventilating Company, Columbus, Ohio. In 
combination, a main casing having means to admit air 
at the bottom thereof, metallic means to resiliently sup- 
port a motor and fans above the bottom of the casing, a 
deck, a fan housing supported on said deck co-operating 
with said motor and fans, said deck having an opening 
air therethrough, a radiator above said 
motor, fans and fan housing, a casing enclosing said 
radiator having an opening at the top and at the bottom, 
means to control said openings whereby the air drawn 
into the main casing at the bottom may be dischargud 
through the radiator or to one side of it, said main casing 
being so arranged that an inlet opening is at one side 


| of the bottom and a recirculation opening at the other, 


and a damper located therebetween to control the passage 
of air through either side of the casing at the bottom 
thereof, and means located below and co-operating with 
the damper to prevent the passage of air from one open- 
ing to the other opening as and for the purpose described. 
above. 

* * + 


1,626,228. Air Control for Oil Burners. Frank §&. 
Egloff, Riverside, Ill., assignor, by mesne assignments, to 
The Phoenix Burner Corporation. In combination with a 
burner having a stack connection, an air control in which 
is comprised a passage in communication with the burner, 


means extending transversely of the passage forming 4 

















- io 
v4 
~~ L 626.228. 


hav- 
ing a portion of itself bent back to overlie the mounting 
whereby to pivotally support the damper thereupon, and 
a weight which counterbalances the damper in a manner 
to normally hold the same open but to permit the damper 
to move toward a closed position in response to an in- 


| creased draft in the stack, substantially as and for the 
| purpose described. 
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Classified Advertisements 


8 cents for each word including heading and address, Count seven words for keyed address. Minimum $2.00 for each 


insertion. 


One inch $4.00. Cash must accompany order. Copy should reach us eight days in advance. 





Situations Open 


Situations Wanted 





SALESMAN FOR BUFFALO TERRI- 

tory: A real opportunity for a reli- 
able experienced man acquainted with 
plumbers in Buffalo and vicinity sell- 
ing a line of nationally advertised 
plumbing specialties those with suc- 
cessful selling record in this territory 
who want a proposition with a future 
and can stand investigation as to past 
records, character, etc. Answer giving 
details and references in first letter. 
Address key 875, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 


WANTED: HIGH-GRADE STEAM- 
fitter thoroughly familiar with weld- 
ing. Must be able to lay out and figure 
jobs. All equipment furnished. Big 
opportunity in Richmond, Va.,_ terri- 
tory. Address Key 872, “Domestic En- 
gineering,’ 1900 Prairie Ave., Chicago. 


SALESMAN WANTED: LONG ESTAB- 


lished manufacturer of laundry and 
kitchen fixtures has place in Metropol- 
itan District for experienced man to 
call on builders, contractors and home 
builders and sell local plumbing trade. 
Permanent position for aggressive, 
constructive salesman, in suburban 
districts adjacent to large city. State 
experience and record fully in reply. 
Address Key 868, “Domestic Engineer- 
ing,” 1900 Prairie Ave., Chicago. 





GOOD EXCLUSIVE DISTRIBUTIONAL 
proposition or side line for man with 
ability, calling on plumbing dealers. 
Communications strictly confidential. 
Koil-Les Heater pieeintinded Geneva, Ill. 


WANTED—SALESMAN IN CHICAGO 

territory familiar with plumbing: and 
heating lines. Address Key 847, “Do- 
mestic Engineering,” 1900 Prairie Ave., 


Chicago. 





WANTE D — EXPE RIE NCE D RADIA- 

tor and boiler salesmen for Brooklyn 
and New York. Please give previous 
experience in first letter. Union Radia- 
tor Co., Johnstown, Pa. 


WANTED—PLUMBER TO TAKE 

charge of exceptional, high-class, 
complicated plumbing installation in 
the South. Job will run 9 to 12 months, 
Give age, previous experience and ref- 
erences. Address Key 871, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 


COMMISSION SALESMAN TO REPRE- 
sent well known line, selling to 
Plumbing jobbers only. Must have an 
established acquaintance. Reference 
required. Address Key 869, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 


MANU F *ACTURER HAS | OPENING | FOR 
_ experienced salesman; have estab- 
lished trade with jobbers of plumbing 
and heating supplies. Opportunity ex- 
ceptionally good for connection with 
house of National reputation. Address 
Key 867, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 





























SALESMAN, YOUNG, MARRIED, TEN 

years selling plumbing supplies in 
Greater New York and vicinities, de- 
sires to represent reputable manufac- 
turers. Address Key 870, “Domestic 
Engineering,” 110 East 42nd St., New 
York, N. Y. 


a 





ESTIMATING BLANKS, JOB TICKETS, 

weekly time sheets, order books, il- 
lustrated stationery, etc., for plumbers 
our specialty. Reasonable prices, good 
work, prompt service. We pay postage. 
Samples and prices by return mail. L. 
Fink & Sons Co., —" Building, Lau- 
rel Springs, N. 3. Est. 1896. 1-31 





ALBERT L, JACOBS, B.S., L.L.B. 
Registered Patent Attorney 
Former Examiner U. S. Patent Office 
PATENTS, TRADEMARKS, DESIGNS 
Barrister Building, Washington, D.C. 





Look Here! 


Night School Students and High 
School Graduates can continue their 
Technical Training with us from now 
on. We advance you 4 times faster 
than Class Work, and 30 times faster 
than is possible by Shop Training. 
That’s what we do. 


Our Instruction is as good as Private 
—it is personal Clear Direct to You. 
Shop Owners, as well as Mechanics, 
Foremen, Salesmen, etc., will find our 
Specialized Training—just like ad- 
vertising—it pays whether you believe 
it or not—it works just the same. 
Write today for your choice subject. 
Full information free. 


D Plumbing and Sanitary Engineering 
O Advanced Plumbing Studies 

0 Heating Ventilating Engineering 

0 Special Steam and Hot Water Heating 
0 Contracting and Estimating 


ST. LOUIS 
TECHNICAL INSTITUTE 
4543 Clayton Ave., St. Louis, Mo. 






































Headquarters for new and used 
pipe machines. We carry at all times, 
all sizes of guaranteed used pipe 
machines from 2 to 12” inclusive. 


New Oster machines always in stock, 
also new dies for all makes. 


THE O’BRIEN MACHINERY COMPANY 
113 North Third St., Philadelphia, Pa. 
Long Distance Telephone: Market 0727 

Cable Address: ‘‘OBRIEN’’ PHILADELPHIA 


"Government Proposals 


TREASURY DEPARTMENT, OFFICE 

of the Supervising Architect, Wash- 
ington, D. C., June 1, 1927. Sealed pro- 
posals will be opened in this office at 
3 p. m., July 1, 1927, for changes in the 
ventilating system in the U. S. Post 
Office, Custom House and Court House 
at Cleveland, Ohio. Drawings and 
specifications may be obtained from 
the Custodian at the U. S. Post Office, 
Custom House and Court House, Cleve- 
land, Ohio, or from this office in the 
Discretion of the Supervising Architect. 
Jas. A. Wetmore, Acting Supervising 
Architect. 





TREASURY DEPARTMENT, OFFICE 

of the Supervising Architect, Wash- 
ington, D. C., May 27, 1927. Sealed 
proposals will be opened in this office 
at 3 p. m., June 27, 1927, for furnishing 
and installing one new boiler, connec- 
tions, etc., in the U. S. Post Office, Baker 
City, Oregon. Drawings and specifica- 
tions may be obtained from the Cus- 
todian at the U. S. Post Office, Baker 
City, Oregon, or from this office in the 
discre tion of the Supervising Architect. 
Jas. A. Wetmore, Acting Supervising 
Architect. 





TREASURY DEPARTMENT, OFFICE 

of Supervising Architect, Washing- 
ton, D. C., May 25, 1927.—Sealed bids 
will be opened in this office at 3 p. m., 
June 21, 1927, for removing old boiler 
and furnishing and installing a new 
heating boiler, etc., in the U. S. Post 
Office, Albert Lea, Minn. Drawings and 
specifications may be obtained from 
the Custodian, U. P. O., Albert Lea, 
Minn., or from this office in the dis- 
cretion of the Supervising Architect. 
Jas. A. Wetmore, Acting Supervising 
Architect. 


Books for Your Trade Library 


ucicicniiiii wedi Cost Finding for 
the Plumber. By Wesley A. 
WP PMEEE > cisia 0 oo:d. oe Helga Pid Heat dc esac $1.00 


Merchandising the Plumbing Busi- 
ness. By Karl W. Zoeller... 1.50 


Sanitation in the Modern Home. 
By John K. Allen... 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 








EARL JUDD CORP. 


JUDD TOILET SEATS 
ARE BUILT TO A STANDARD OF CONSISTENT QUALITY 
Sold by leading jobbers everywhere 


WRIGLEY BUILDING 








CHICAGO 
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Here’s the way “Rotarian George McCrary” gave 
THE STORY OF THE BATH 


to Birmingham ‘Rotarians’ 


ITH his compliments, ‘“ i *Paul Broome, 
p , “Rotarian seciticy faa 


George McCrary”, of Birmingham, N. J, and Ben 


Ala., gave to his fellow Rotarians a copy Collier, Dan- 
of this little booklet which has done so ville, Ill. have 


a given their fel- 
much to educate the public as to the low Rotarians 
vital importance of the plumbing indus- . ial i 

. “Kiwanis” A. 
try. If you want to put your industry B. Hunt, of 
on the map with your fellow Rotarians, Williamsport, 


Kiwanis, Lions, Boosters, etc., arrange Pa., has fol- 

2 ° z3 ” lowed suit. So 
to distribute ““The Story of the Bath” at has “Kiwanis” 
one of your luncheons. It wi \ Ernest Demiof 
lial ae ei t will be inexpen Philadelphia 
sive—and will yield splendid publicity. Pa. 


Ask for a free copy of “The 
Story of the Batt end you'll 
see why Mr. McCrary gave it out 
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1900 PRAIRIE AVE. » i CHICAGO, ILL. 





ir fel- 
arians 
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